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Sparks 


Beware of slippery roads. 
* * 
Don’t hide your salesmanship 
a bushel. 
* *” * 

Oars are going to have a “new 
look,” too—longer time payments 
gna tighter competition, 
+ * * 


It’s flat-rolled steel that keeps 
hills from appearing on the line 
showing auto output. 

* * * 

If all the new cars were laid end 
1 end, they still wouldn’t reach 
lions of buyers who are ready 
lay the dough on the line. 
* * 


* 


The incentive plan is a good 
for owners of dealerships, as 
ll. as employes, because it makes 
employ more of the latter 
are on their toes. 
*~ + a 
There may be something to the 
ying that Santa Claus has been 
The auto manufacturers are 
December cutbacks in steel 
l be more general than had been 


. a. we 
{Doodle Days 
7} Every time two auto men meet 


they start decorating 
with that radical new 


The other day at an enupering 
s “meeting in Detroit, Young 
Henry Ford was observed doodling 

mething that looked like a 
cal the benefit of his biggest 
tival, President C. E. Wilson, of 
GM. 


* * 


f * 
, Co-op Fights 
‘Co-op tax fight preliminaries are 
ypicking up, NADA reported last 
week, with the Small Business Ad- 
visory committee telling Secretary 
of Commerce Harriman that co-ops 
should pay the same kind of taxes’ 
}88 any private business. : 
} In the other corner is the co-op 
toundup set for Phoenix, Ariz. An- 
her card was the House Small 
committee hearing on the 
est Coast. Lines were drawn 

y on the issue there. 

o * 


| 


Despite restrictions, 6,000 persons 

were permitted to travel over the 

an Highway this year. Cana- 

m and U. S. military personnel 

: the route without permits. 

its are given to those ‘with 

along the highway who 

an prove ability to make’ trips 

calling for aid. 

Lack of sleeping, dining and ser- 

te station. accommodations; con- 

to hamper development of-the 

y as a tourist route. Devel- 

: nt of service stations is being 
ye to private enterprise. 


Along the Alcan | 


The Newspaper of the Industry 
ys 
y ) . 
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GM Overhauls Parts Setup 
In Drive for More Volume 


Output Swings Up; 


"47 Total Tops 
4,000,000 Mark 


98,847 Units in Week; 
Production in October 
May Set Postwar High 


By Bernie Thomas 

Staff Writer 
AUTOMOTIVE production in the 
-~*% United States and Canada ap- 
proached a postwar high level last 
week, sending combined car and 
truck output for both countries so 
far this year over the 4,000,000 
mark. 

U. 8S. plants during the past 
week built 73,051 cars and 25,796 
trucks—a total of 93,847 units, 
according to Automotive News 
estimates. Canada _ contributed 
5,804 cars and trucks during the 
same period. 

With Chrysler plants back in the 
production lineup, U. S. plants bet- 
tered their previous week’s ac- 
counting by more than 11,000 units. 
According to revised tabulations, 
U. S. plants built 61,657 cars and 
26,164 trucks, for a total of 87,821 
during the weék ended Oct. 18. 


Thus far this year U. S. plants 
have built approximately 2,803,928 
ears and 1,023,798 trucks—a total 
of 3,827,726, with 44 more days of 
production remaining in 1947. 

) ¢ * * + 


ANADA®S contribution, accord- 

ing to: Awromotive News compi- 
lations, included the assembly of 
206,881 cars and trucks through 
Saturday (Oct.. 25). 

Therefore, the combined assem- 
bly lines of both U. S. and Cana- 
dian plants will now have to ac- 
count for an average daily pro- 
duction of 22,000 cars and trucks 
on each working day remaining 
this year in order to achieve 1947 
production of 5,000,000 vehicles. 

Last week’s daily average 


| amounted to slightly less than 21,- 


000 for both countries. 
Despite a production loss of 
(See OUTPUT, Page 56, Col. 3) 


Production 
Automotive News Estimates 
U. 8S. Cars, Trucks 

98,847 


87,821 = 86,019 


East Prev. 1946 
Week Week Week 
For complete production totals 
by makes, see table, page 56. 


Car Distribution 


Ratio Retained 


Few Changes Expected 
In Dealer Quotas As 
Sloan Plan Expires 


By Pete Wemhoff 
Editor, Automotive News 
ENERAL MOTORS divisions 
will make no basic changes in 
the “historical” distribution of new 
cars to dealers when the Sloan 
postwar contract expires Nov. 1, 
Automotive News learned last week. 


As for the past two years, 85 
percent of production will be ap- 
portioned on an historical basis 
to those dealers who survived the 
war. The remaining 15 percent of 
output will continue to cover fleet 
and government sales, new deal- 
ers and population shifts, it is 
understood. 

There will be relatively few fran- 
chise cancellations, it was learned. 


The Sloan program, announced 
in 1942 by GM’s chairman as an 
encouragement to dealers to stay 
in business during the war, pro- 
vided for contracts running two 
years after production resumed and 
gave preferential treatment to sur- 
viving dealers. 

oe * * 
Bee change in the new set- 

up is that the various GM di- 
visions are no longer legally obliged 
to distribute vehicles on an his- 
torical basis. However, it is under- 
stood that the various divisions 
consider they have a moral obliga- 
tion to continue the present distri- 
bution plan “until we find a better 
one.” 

There will be adjustments in 
some dealer quotas, it was 
learned, but divisions promise 
that “every dealer will be han- 
dled fairly.” 

Some GM _ divisions, it was 
learned, are unable to meet fleet 
and government demands, in the 
face of strong competition from 
other makers, but feel that the 
present setup will pay off in the 
long run through increased dealer 
loyalty. rage 


ERE is division - by - division 
summary of distribution plans 
after Nov. 1: 

CHEVROLET — While continu- 
ance of the historical distribution 
is subject to change at any time, 
division has studied numerous 

(See PLANS, Page 57, Col. 1) 


Crops May Bring Brief Used-Car Spurt 


By Jim White 
Staff Writer 
>-CAR market contin- 
, iow volume, but prospects 
Scceleration were seen by sev- 
_ Fftal large Operators as the result of 
pwoming tobacco and cotton crops, 
Survey by Automotive News in- 
mated last week. 
On the other hand, some deal- 
believe that the general trend 
i be down until spring. 
On a short-term basis, the ma- 
sy of dealers predicted that re- 
: would. hold steady. ‘A 
™ Upward mbyenient was noted 
& few late-model favorites. 
crops have been the ba- 
for used-car activity this 
One dealer pointed out. Cen- 


4 


tral state wheat crops created the 
first overnight vqlume market this 
year and many dealers foresee an- 
other boom of smaller proportions 
as soon as the midwestern farmers 
realize their year’s profits from 
crops grown in the Ohio, Indiana, 
Illinois, Michigan, Pennsylvania 
and New York areas. Already the 
first’ cotton returns are said to be 
reflecting themselves in some ma- 
jor car markets in the south. 
a a * 


F[OBACCO crops from Kentucky 
and the eastern*southern states 
should produce a. few upswing in 
car purchases, with the heaviest 


-buying centered on’the earlier mod- 


el cars in good condition, one dealer 
forecast. 


Texas buyers, near to the cotton 
markets of Arkansas, have become 
active again, according to whole- 
salers, and are buying heavier than 
has been customary for them this 
summer. North and South Caro- 
lina and Virginia scouts also are 
said to be appearing at the auc- 
tions. 

Ken Schaefer, Indianapolis 
dealer, reports that prices have 

leveled off at his auc- 
tions, with some perking up of 
prices among favorite late mod- 
els, particularly the Chevrolet 
Aerosedan. Convertibles continue 
to be way down, he said, and big 
cars have fallen considerably 
from summer highs. 


Chevrolet Aerosedans are still the 
(Continued on Page 52, Col. 3) 
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Top Cars 
New car _ registrations for 
eight months, plus 20 states for 
September: 


1947 
Pos. 
1—440,6386 
2—847,527 
8—213,512 
4—159,738 
5—139,636 
6—139,104 
7—122,741 
8— 72,123 
9— 69,985 
10— 69,406 
1l— 68,388 
12— 62,357 
18— 47,958 
14— 35,941 
15 30,289 
16— 29,677 
17— 28,200 
18— 16,330 
19— 16,114 illys 
20— 10,483 Crosley 


Total All Makes 
2,121,202 917,742 
For further details see page 
32, today’s issue. 


1946 

Make Pos. 
Chev. 135,865— 2 
Ford 179,400— 1 
Plym. 129,575— 3 
Buick 47,204— 6 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Hudson 
Stude. 
Chrysler 
DeSoto 


17,713—14 
2—18 
2—18 

4,967—16 


342—17 


Lincoln 
Ww 


Pontiac to Offer 
Hydra-Matic in 
Facelifted ’48s 


AN FRANCISCO. — Appearance 

improvements and Hydra-Matic 
transmissions will highlight the 
1948 Pontiacs, 
which should be 
in production aft- 
er a one-day 
changeover early 
next year. 

H: J. Klingler, 
general manager 
of the division, 
revealed this last 
week in address- 
ing Pontiac’s 
wholesale organ- 
ization on the 
West Coast. 


Changeover schedules have been 
so arranged that it is likely the 
last 1947 Pontiac and the first 1948 
model will roll off the lines the 
same day, Klingler said. 


He said Pontiac hopes to produce 
approximately 250,000 cars during 
the present model run, the second 
best year in the division’s history. 
It was indicated the 1947 run would 
be finished around the first of Feb- 
ruary. 


H. J. Kiingler 


* * * 

_;=s 1948 Pontiacs, Klingler said, 

will be the lowest-priced car to 
offer automatic transmission as op- 
tional equipment. He estimated 
that 50 percent of the division's 
1948 production would be equipped 
with Hydra-Matic drive. 

Appearance changes on the new 
models will make them “the best 
looking Pontiacs we have ever pro- 
duced,” according to Klingler. He 
said Hydra-Matic drive would be 
available on both six and eight- 
cylinder Torpedo and Streamliner 
models. PS 
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Registrations 
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Dealers Accorded 
Jobber Status 


Get Same Wholesale 
Margins; Price 
Structure Streamlined 


By Jack Weed 
Service Editor 

N A far-reaching move that may 

set a new procedure in parts 
merchandising, General Motors an- 
nounced last week a new replace- 

ment parts distri- 
bution plan for 
all of its car, 
truck, Detroit 
Diesel engine, ac- 
cessories and 
parts divisions. 
The plan _ be- 
comes effective 
Nov. 1, said C. E. 
Wilson, president 
of General Mo- 
tors. Essentially, 
the new plan rec- 
ognizes the greatly increased 
wholesaling activities of dealers 
and puts them on a par with parts 
jobbers as far as wholesale mar- 
gins are concerned. 

In addition, the plan stream- 
lines the price structure by mak- 
ing distribution to all channels 
on a@ net price basis. This, says 
GM, is to overcome the problems 
of pricing a wide variety of parts 
on a list-price discount basis. 

In the net schedules, parts are 
classified as fast moving, moder- 
ately fast, slow, and on a demand 
basis. 

* * * 

(oe new plan does not affect 

such accessories or supplies as 
antifreeze, oil, underbody coating 
material, paints, etc. Nor is it in- 
tended to change the present meth- 
od of distribution of tools and shop 
equipment. 

The plan covers distribution of 
approximately 275,000 parts to 
warehouse distributors, retailer- 
wholesalers (General Motors car 
and truck dealers; local jobbers), 


retailers, including independent 
(Continued on Page 49, Col. 1) 


$8,277,308 Net 
Made by K-F in 
Third Quarter 


ILLOW RUN.—A third quarter 
net profit of $8,277,308 and the 
virtual doubling of working capital 
since Jan. 1 were reported last 
week by Kaiser-Frazer in a finan- 
cial statement covering operafions 
for the first nine months of 1947. 
The company announced that 
profits for the third quarter offset 
a loss of $2,188,038 incurred dur- 
ing the first six months, producing 
a net profit for the nine-month pe- 
riod of $6,089,269. In the middle of 
the second quarter, loss turned to 
profit and the corporation has 
shown consistent profits, month by 
month, since then, the _ report 
stated. 

K-F working capital was nearly 
doubled in the nine-month period, 
the ‘statement disclosed. Current 
working capital was listed as $23,- 


'| 518,297 contrasted with $12,287,341 


as of Dec. 31, 1946. Current assets 
were $49,059,685 against current li- 
abilities of $25,541,388. 


“Our facilities are being continu- 
(See K-F, Page 48, Col. 4) 
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Contrast: Detroit and Seattle... 


UAW Tries ‘Smear’ Ads 


In Row with Dealers 


By Mac Gordon 

Staff Writer 
HE old familiar 
paign” has taken its place 
mobile dealers and the UAW-CIO. 

In attempting to enlist public 
support for the wage demands of 
garage workers, the union pub- 
lished four-column advertisements 
calling on readers of Detroit news- 
papers to “pity auto dealers” for 
the profits they are making. 

Dealers said the ads were an 

open admission that the union 
had lost its strike. They de- 
nounced the “sarcastic untruths” 
advanced by the ads as a “typi- 
cal desperation smear move.” 

In sharp contrast to the tone of 
the UAW’s blast was the adver- 
tisement published by the Seattle 
Automobile Dealers Assn. in re- 
gard to the deadlock in the strike 
of Seattle shop employes. 

Headlined “With Malice Toward 
None,” the Seattle dealers’ ad ex- 
pressed the belief that while “our 
men are fair and square,” the strike 
was being prolonged by the obstin- 
acy of the leader of the striking 
union. 

7. * 
5 yy Seattle association reiterated 
its promise to,abide by arbitra- 
tion of the wage demands of the 
International Assn. of Machinists. 
But it declared that James Dun- 
can, leader of the union in Seattle, 
has refused to submit the con- 


Sales Record Set 
On New Tire 
By U.S. Rubber 


DETROIT.—With nearly a mil- 
lion units sold in its first year of 
production, U. S. Rubber’s new low 
pressure tire has set a record for 
the number of special tires sold 
within a single year, the company 
announced last week. 

“Introduced about a year ago as 
the industry’s first postwar new 
type of tire, demand is exceeding 
production,” J. C. Ray, U. S. Tires 
sales manager, told a dealer coun- 
cil meeting here. “With practically 
a million units sold in all parts of 
the country, and tested under all 
kinds of driving conditions, the low 
pressure U. S. Royal “air-ride” tire 
has proved itself a wholly new idea 
in scientific tire design.” 

The tire utilizes a principle of 
increased air capacity at lower air 
pressure, Ray explained, which re- 
sults in greater riding comfort due 
to the cushioning effect of the en- 
larged air chamber. In addition, 
the tire places more “working” 
rubber on the road which makeg 
for greater controllability and safe- 
ty, he said. 

Besides improving car perform- 
ance in general, the low pressure 
tire will help save wear and tear 
on the average automobile due to| 
its softer riding qualities, he added 


* 






= 


“smear cam-| 
in | 
the dispute between Detroit auto- | 


Dealer X. 

“He makes only 33 percent 
markup on a new car these days. 
That’s only about $400 on a $1,600 
car, or $750 on a $3,000 car, plus 
a couple of hundred for e-x- 
t-r-a-s. 

“Of course, he avoids the once- 


, troversy either to the strikers or 
|to impartial arbiters. 

The UAW’s ad in Detroit took 
an altogether opposite tack from 
this conciliatory line of approach. 
| It opened as follows: 


| “Things sure are tough for Auto 

























a trade-in, where his policy is to 
give the buyer about $300 to $600 
less than his car is worth. 

“He figures that between the new 
car profit and the used car profit, 
each car he sells should average 
at least $1,000 profit. 


“You wouldn’t expect a man to} 


d you?” 


make less, woul 
+ + + 


[BALERS pointed out that these | 
assertions were based on sheer | 


untruths and broad generalities. 


Noting that the new-car mark- | 
up is and has been 24 percent— | 


not 33 percent, they called atten- 
tion to the fact that the 24 percent 
figure was agreed upon long be- 
fore the war. 

Furthermore, the union’s ref- 
erence to low trade-in allowances 
and accessories “loading” were 
apparently designed to exploit 
public misconceptions that those 
practices were prevailing, deal- 
ers stated. Generalities of this 
nature were cited as essential 
to any shrewd propaganda cam- 
paign designed to deceive the 
public. 

The UAW’s ad continued: 
“Now the UAW garage workers 
come along and ask for a raise 
and a new contract. Imagine! Why 
the large majority of them are 
making as much as $40 a week. 
You workingmen and housewives 
know how easily a family can get 
along on $40 a week, don’t you?” 
In refuting this, dealers cited 
current wage data showing that 
unskilled shop help were earning 
as much as $65 and $75 a week. 
At the time the strike began Aug. 
19, skilled mechanics and bump 
men were averaging $100 to $140 
a week in the Detroit area. 

One dealership said its porter, 
who doubles as a car washer, boost- 
ed his earnings to $60 a week last 
spring—and he was the lowest paid 
of all the shop workers. 

* * + 

HE UAW ad concluded: 

“The garage workers have 
agreed to mediate the dispute 
through the Labor-Management 
Citizens Committee, as recommend- 
ed by the mayor and the city coun- 
cil. 

“But the auto dealer has refused. 
Natch. The committee might give 
the workers a raise and cut down 
his operating profit. 


“The big automobile manufac- | 
(Continued on Page 48, Col. 1) 
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precious clean deal. He insists on | 


AUTOMOTIVE NEWS, OCTOBER 27, 1947 


M. Schreiber, J. R. Ulmer, Claud Collier, 


| General Motors Overseas Operations. 








Willys Dealers to Serve 


| As Ferguson Outlets 
TOLEDO. — Willys-Overland 
dealers and distributors will 
serve as sub-distributors for 
Ferguson farm implements un- 
der an agreement between the 
two companies announced Fri- 
day. Arthur J. Wieland, Willys’ 
vice-president in charge of dis- 
tribution, said the nationwide 
agreement was designed to 
broaden the agricultural market 
for Jeeps. 
Wieland also said that the 
| Jeep will soon carry as factory- 
installed equipment a hydraulic 
lift unit for use with all Fergu- 
son implements. (Observers be- 
lieve this new tieup eliminates 
any possibility of Ferguson re- 
entering the tractor field.) 


Steel Chief Sees 
1948 Increase 
In Auto Share 


DETROIT.—The auto industry’s 
share of steel production will “un- 
doubtedly” be increased in 1948, it 
was forecast last week by Ernest 
T. Weir, chairman of National 
Steel. 

Weir commented on the steel sit- 
uation in a press conference held 
before he addressed a combined 
meeting of the Engineering Society 
of Detroit and the Detroit chapter 
of the American Society of Me- 
chanical Engineers. 

The steel executive said that, 
while he was unfamiliar with the 
figures, “the auto makers have been 
getting a fair share of postwar steel 
production compared to prewar lev- 
els.” 

Describing the scrap shortage as 
“still very serious,” Weir said that 
steel mills will be threatened with 
nonprofitable operations as long as 
the shortage continues. All opera- 
tions below 80 percent of capacity 
are “red ink” for the steel indus- 
try, he said. 

George Fink, president of Great 
Lakes Steel, a National subsidiary, 
told newsmen that his company 
will boost sheet steel output from 
700,000 to 1,500,000 tons a year when 
an expansion program now in prog- 
ress is completed in 1948. All of 
this sheet increase will be ear- 
marked for autos, Fink said. 

Showing Detroit’s interest in the 
steel situation, top executives of 
virtually all the auto assembly 
plants based here were seated at 
the speaker’s table. Among the 
notables in attendance were the 
presidents of Ford Motor Co., Gen- 
eral Motors, Packard, Nash-Kelvi- 
nator, Briggs Mfg., Kelsey-Hayes, 
American Blower, Budd Co. and 
Murray Corp. of America. 












Ford Plans Entertainment 


For ATA Delegates 

LOS ANGELES.—A “Hospitality 
Hour” for all delegates to the ATA 
convention will be held at the Bilt- 
more hotel by Ford Motor Co. 
is 


THIS WEEK IT’S ANOTHER teaser picture of the new Hudson. Next week there 
will be a full three-quarter view. A. E. Barit, left, Hudson president, and George H. 
Pratt, vice-president in charge of sales, measure the height of one of the new models. 
As previously reported, it is five feet from ground to top. Company claims it has a 
lower center of gravity and more headroom than any American car. The firm's dis- 
tributors will see the new model for the first time at Masonic Temple in Detroit today | 


(Oct. 27). | 





Time of “Hospitality Hour” 
Wednesday, Oct. 29, at 5 p.m. Ford 
dealers of the Los Angeles area 
will also operate a snack bar for 
the convenience of the delegates 
and visitors. 





CHEVROLET DEALERS from all sections of the country are pictured here with M. E. Coyle (seventh from left, first 
executive vice-president of General Motors Corp., and W. E. Fish (eighth from left), and G. I. Smith (sixth from left), 
general sales manager of Chevrolet. The group was photographed in Detroit when the dealers were attending the graduation 
for students of the Post-Graduate School of Modern Merchandising and Management. First row (left to right) are: ©. 
Emil Palmer, G. I. Smith, M. E. Coyle, W. 
de St. Remy, C. M. Elliott and R. W. Holz. Second row (left to right): T. O. McLaughlin, director of the school; H. G. 
W. Spaulding, H. L. Husted, T. W. Huey, Earl Grant, V. F. Johnson, B. T. Woodward, Guy D. Brown, Ray Brandenburg, 
May, A. W. Orndorff, T. W. Hoehn, E. J. Umphrey, General Motors of Canada, Ltd.; D. L. Burtschi and W. F. Murray. 
(left to right): S. B. Holland, J. F. Kiefer, D. R. Sutliff, J. 


P. Dart, Geo. 


Aid to Europe 
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E. Fish, E. 8. Newton, E. J 
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May Hike 


Car Prices, Ford Says 


| By Jim White 
Staff Writer 


DEARBORN.—The possibility of 
higher prices for next year’s new 
cars was discussed here last week 
by Henry Ford II before a meet- 
ing of the Dearborn Chamber of 


Commerce. 


living costs. 

As a result, he said, higher 
wages will have to be paid to 
meet rising living costs, and this 
factor will reflect itself in in- 
creased production costs. 

Such cycles, 
mately must result in 
cost to the consumer. 

Recently C. E. Wilson, president 
of General Motors, predicted high- 
er prices for 1948 models. 


Dearborn merchants, Ford recalled 
that anti-inflation curbs were 
adopted by his firm last January 
when prices were cut at a time 
when other firms were contemplat- 
ing or acting on further price in- 
creases. 

It was explained, however, that 
the Ford Motor Co. was compelled 
to put prices back up again when 
it was found that the cost of do- 
ing business during the first six 
months of the year had increased 
$30,000,000 over the previous six 
months. 

Ford was of the opinion that 
it is our national responsibility 
to aid in feeding and rehabili- 
tating Europe, not only from a 
humanitarian point of view but 
also as a bulwark against Com- 
munism. He called such action 
“our best insurance.” 

Occasion for the meeting was the 
announcement of the presentation 























Although Ford emphasized that 
he and his company officers “are 
not even talking about it,” when 
asked about higher prices for ‘48 
models, he pointed out that if the 
United States is to carry the larg- 
er share of feeding hungry Eu- 
rope, the dynamics of supply and 
demand will automatically bring 
about another spiral of prices and 


Ford added, ulti- 
increased 


During his address before the 


by Ford Motor Co. of a 1,200-acp 
site to the city of Dearborn fo 
the erection of a civic hospital. 4 
the same time, Ford announce 
plans for a multi-million dollx 
housing project. 

Ford said that to ease the how. 
ing situation in Dearborn, an ¢. 
fort was being made to arrang 
for the sale to an eastern insur. 
ance firm of certain lands in th 
Greenfield Road and Rotunda Driv 
areas, where the insurance com- 
pany plans a large residential de 
velopment. 

Final agreement on terms of th 
project hinges upon contesting o 
a Michigan constitutional prov: 
sion against out-of-state corpo 
tions owning real estate, except fo 
its own use, for more than 
years, Ford added. 

Ford also outlined progress of 
a decentralization plan whereby 
the Rouge plant would transfer 
part of its operation to outlying 
communities and into other 
states. First of these transfen 
is part of the forge operation 
from Rouge to a plant in Car 
ton, O., where Ford is seeking & 
acquire a war surplus plant. 

Ford pointed out that althoug 
the Rouge plant was suitable fo 
its purpose when it was built b 
1917, it is “too large today to oper 
ate efficiently and so we are tak 
ing steps to reduce its operation’ 

Transfers will principally affec 
sub-assembly operations, he said 
Steel and glass making, such dé 
partments as engineering and dé 
sign, experimentation and 
will remain within the Dearbor 
Rouge area. 

Ford indicated that although th 
operation is referred to as dectl 
tralization, it actually amounts & 


expansion since the moves 4f 


planned to provide additional & 
cilities outside the main plant 


facilitate those operations which 
can be independent of main plas 
control. 











































































































THE FIRST of 10 annual safety awards provided by the late David Beecroft » 
presented to Paul G. Hoffman, president of Studebaker, at a meeting of the 
Automotive Engineers in Chicago. Hoffman, who is now chairman of the Aw 
Safety Foundation and a member of the President’s Highway Safety Conference, be 
been interested in traffic safety since 1921 when he was a pioneer in ad p 
scientific approach to the problem of traffic accidents. He is shown above receiving 
award from Pyke Johnson, chairman of the Beecroft memorial lecture committee. i 
to right: ©. E. Prudden, president of the SAE; Hoffman; W. W. Davies, Chicago * 


tion chairman, and Johnson. 
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Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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RECENTLY visited dealers from 
St. Louis to Indianapolis. Where- 
wer I ran across a dealer operat- 


I 


a profit-sharing plan, the 


in spirit was easily discern- 

both among the workers and 
owners. The place seemed to 

be more clean and efficient. The 
workers really got joy out of their 
work. The dealer felt that he was 
puilding an organization that click- 
















\)} ed and would stand up and per- 


form profitably even under the 
most competitive conditions. 

Most dealers with experience in 
profit sharing would not abandon 
it, They think it not only makes 
more profit for all, but that it 
results in more flexibility be- 
tween fixed expense and volume. 









that “Men and machines are both 
indispensable to business, but men 
are immeasurably more important. 
A dehumanized industrial system 
cannot work in a democracy.” 

= * * 


Horace Hull 


Cited as Example 


Not long ago I was in Memphis 
and listened to Horace Hull 
talk to the Southern Implement 
Dealers Assn. He has gained na- 
tional reputation not only by the 
use of profit sharing in his dealer- 
ships in Memphis, Minneapolis, 
Chicago and Cleveland, but he has 
been in demand by many other 
trades for speeches on this sub- 
ject. He recently made this state- 





THE NEW OFFICERS of Texas Automobile Dealers Assn., left to right: Tom F. 
Abbott jr., vice-president, Fort Worth; John F. Holt, president, Dallas; Irvin F. Walls, 


past president, Dallas; W. 


A. Williamson, vice-president and general manager, San 


Antonio. The above was taken at the annual convention in Galveston. 











Assn.; seated (left 
ville; J. Saxton Floyd, 
W. Theo Proctor, 
P. Turnipseed, Ocala; R. W. 


R. Bird, Homestead; W. 0. Anderson, 
C. Pendarvis, West Palm Beach. 


elected president of the associa- 
tion. W. S. Brewbaker, Montgom- 
Maring, Birmingham, 
and J. C. Austin, Tuscaloosa, were 
named first, second and third vice- 
presidents respectively. 

Election of a secretary was post- 
poned pending establishment of a 


The convention closed with the 
annual president’s banquet at the 
The meeting 
was featured by a full entertain- 
ment program which began Sun- 


> Some dealers who do not have ment: 
; “I believe unless industry 
7 profit sharing plans objected to de- adopts profit sharing we will go 
voting space in this column on the! into a Fascist or Communist or- 
subject of profit sharing. They say 
‘ der. I am convinced of that. I 
it is read by members of their staff am net & 
prophet or the son of 
and therefore it is forcing their a prophet, but I am convinced of 
@ 1,200-aen| hand. Many others don’t believe, % beenuse I eheerve Gn ever 
Yearborn ford however, that the iron curtain increasing tempo of people who 
hospital. &:] should be drawn on this subject,| have the idea of Socialism or 
| announce} particularly when it develops what Communism, people that you 
illion dollar} the world a re ; the “ would little expect it from, and 
- the fs Baten teres i went tte - i hardly have been fore- | ALBERT T. BROTHERS of Bridgeport (center) was elected president of Connecticut 
years ago. Automotive Trades Assn. at the annual convention in Hartford. M. 0. Anderson (left), 
bo .| energy of the human being. i resident of NADA, and Martin J. O'Meara of Hartford, vice-president of the state 
rn, an ef I can best explain perhaps the | P' Sata, Gas divan Sa Ue 
to arrange lng le changed attitude on the part of the | °°" , 
ote -— Careful Study worker under the profit sharing 
ands in th ° plan by reminding you of a story 
otunda Drive} /s Required that Henry Ford liked to tell about 
urance comM- prortt sharing, however, is not |three men working on a building. 
sidential de a thing to enter into casually.|He asked the first man what he 
It must be almost a cause both to | was doing and the man said he 
terms of th} °wners and the workers. There are | was making a buck an hour. Then 
contesting o| many different kinds of profit shar- | Ford asked the second one and he 
ional prov} ing plans. The proper one must be /|said he was laying bricks. The 
ate corpora( selected to meet the size and the/third man said I am building a 
e, except fa type of administration of a par-|church. Profit sharing gets across 
re than op yo . to the worker, no matter what sta- 
n’ any long- |tion or what his job may be, that 
progress of} ‘ime good wauld accrue in sup- |he is building not only for his job, 
sn whereby| Pressing the benefits of profit {not only for himself, not even for 
Id transie as aan on = : = his firm alone, but for all of his 
tlying} ° 'nves carefully fellow men. 
~ yy confer with their neighboring * * «* 
t dom dealers who are now operating 
” operat under such a plan. I have been Becomes a Man geureneenent at atte & 
reluctant to recommend a par- |Instead of Tool AT THE ANNUAL. No utomobile 
nt in Can to right) O. E. Holtsinger, Tampa; Charles 8. Brooking, Gaines 
seeking t ticular plan for this trade until THAT thought elevates the work- | Daytona Beach; Byron H. King jr., Orlando; E. A. Stebbins, Oriando; 
8 plant. te a we renee er from a tool into a man. This | Pere, Miami; Eugene . Elkes, Tampa; Harold Case; ‘Fort Myers; Waller A. McRac, 
at althoug) ms comm has made |is what makes a profit-sharing or- | Jacksonville; M. G. Nelson, Panama City; W. 
; recommendations. anization click. I think the sub- | Port St. Joe; Wiley Granthan, Live Oak; I. 
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ven bul mee - oa - y eet a ject is important to dealers. It’s 
. ndustry and in this particular | even important in perpetuating our Kl h iS ll C Is T 
day to om] trade on the value. of profit. shar- | way of lif. ugh Calis Compulsory Test 
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, strengthen its membership by A M. l R b l 
ipally affet} Tire & Rubber Co., in his book, | conducting a forum on this sub- ¢ ora esponst L uly 
= = de “The Industrial Republic, said ject in the coming a. <a 
, vention. Many dealers would 
ing and d BILOXI, Miss.—Addressing deal- 
glad to testify regarding their , é 
. ore 3,708 M. embers eee Se ee Boyd Gib. “sulee af ts eles a. ery; Don 
~ | Assn. of Alabama, Claude S. Klugh, 
the Are Added by bons 3. of Ine Angete, and We- manager of the Pennsylvania Au- 
thous liam R. Krafft, of Indianapolis, tomotive Assn., urged passage last 
oo NADA So F ar : aa == a week of a compulsory motor ve- 
an} WASHINGTON. — Twenty-two | record of the proceedings of the |hicle inspection law in Alabama 
a i similar to Pennsylvania’s in the 
ditional f| “te associations have now ex-|second meeting of the National casa? 6 aeeen tn Gane new parallel office. 
in plant # ceeded their quotas in the National | Council of Profit Sharing Industries | '™ oa Bey 
_ P Automobile Dealers Assn.’s G.A.D. may be had. I am sure it will be accidents. 
por plan _. according to reports re-/an inspiration to you. | Joe Edwards, Tuskegee, was| Buena Vista hotel. 
main célved at headquarters here as of 
Oct. 21. 
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These progress reports showed 
an addition of 3,708 new members 
to Oct. 21 as compared with 2,312 
ceived on or before Oct. 14, a 
membership gain for the week of 
1,396. The campaign goal was 4,500 


It was reported at NADA head- | 


quarters that a number of states, 
Which up to this time have given 
only partial summaries, have sent 
Word that they expect to reach 

r complete quotas before the 
fampaign comes to a close Oct. 28. 


Anderson Slates 


Address in Kans. 


TOPEKA, Kans.—M. O. Ander- 
%n, NADA president, and John W. 
Stokes, tax expert, will address the 

Motor Car Dealers Assn. 
‘nvention in Wichita Dec. 9, it 
Was announced last week. 

oe Hambric, secretary-man- 
‘ger of the association, said that 





a additional featured speaker will 
announced at an early date. 


On the House . 


Preparatory to showing the new Hudson, that firm’s dealers are 
doing a lot of painting and redecorating. . . . This mugg’s story (AN, 
page one, Oct. 6) on J. B. Wagstaff, De Soto’s sales chief, caused con- 


of 33% percent. . 


ee 





Pete Wemhoff 


Dependable Service .. . 


fusion among dealers. What I meant to say was 
that Wagstaff believes dealers in pricing used cars, 
should not exceed the traditional new-car markup 


Jim Adams and E. A. Joseph, Nash dealers 
in Bangor and Waterville, Me., respectively, 
dropped in the office while on trip to the plant 
last week. Adams reported that he sees no evi- 
dence of a seller’s market in his area yet; says 
people are still trying to pass money under the 


West Virginia association (Bill Randolph) is using 
a nifty public relations message on its stationery 
and envelopes: “For Greater Satisfaction . 
Patronize the Automobile Merchant Dis- 


_ 7. wor 


playing This Emblem (association’s seal)”. . . Unnecessary wisecrack 
from the Detroit Free Press editorial page: “In California they’re 
turning out an auto with three wheels. Let’s get this straight. Is that 


all the wheels it needs to run, or 
‘extra’ slapped on by the dealer?” 


does the fourth one come as an 


—Pete WEMHOFF 





day afternoon. 

“One of the most positive chal- 
lenges to public action in the 
United States today is the need 
to reduce traffic accidents,” 
Klugh declared. “Motor vehicle 
transportation is an integral part 
of the social and economic life 
of our state and our country. 

“The use of our system of streets 
and highways touches every man, 
woman and child in the nation. 
With the increasing use of the 
highways in the years ahead, the 
safety problem will be magnified. 

“At this particular time when 
safety is being stressed there is a 
moral and legal responsibility rest- 
ing on the shoulders of officials in 
any state to compel motor vehicle 
owners to keep their cars in good 
mechanical condition. If a _ state 
will license any old ‘crock’ or piece 
of junk that is presented for reg- 
istration, surely the least they can 
do is compel owners to keep them 
in good working order and in safe 

(Continued on Page 57, Col. 3) 
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Anderson Warns 


> | Of Sales Rivalry 


From Outside 


Tells Va. Convention 
Dealers May Be ‘Rookies’ 
In Buyer’s Market 


RICHMOND, Va. — Delegates to 
last week’s annual convention of 
the Automotive Trade Assn. of Vir- 
ginia were warned that unless they 
prepare now, they will be “rookies” 
in the field of business competition 
when a buyer’s market returns to 
the auto industry. 


M. O. Anderson, NADA presi- 
dent, cautioned the dealers that 
competition within their own in- 
dustry may constitute the small- 
est part of the real competition 
they will have to meet. 

“You must not forget,” he urged, 
“that you will be up against such 
industries as those in the electrical 
appliance field and others which 
will have had several years of com- 
petitive selling under their belts.” 


In a discussion of dealer finance 
problems, John H. Lander, presi- 
dent of Victory Motors, Inc., At- 
lanta, assailed the practice of cer- 
tain banks and “so-called finance 
companies in going around the 
dealer and taking the business that 
the dealer and legitimate finance 
institutions created.” 

George Romney, managing direc- 
tor of the Automobile Manufac- 
turers Assn., told the dealers that 
“governments throughout Europe 
are displaying a pennywise and 
pound foolish attitude toward high- 
way transportation. 


“All Europe is confronted with 
the need to compete for greater 
exports in order to build up their 
dollar balances,” Romney said.“Yet, 
in arbitrarily limiting the use of 
their highway transportation facili- 
ties, through curbs on vehicle im- 
ports and bans on gasoline use, 
they are headed for increased dis- 
tribution costs for their industrial 
products,” he pointed out. 


Turning to the domestic pic- 
ture, Romney told the dealers 
that in spite of the continued 
steel shortage, preliminary fig- 
ures for the first three quarters 
of this year show production run- 
ning at his early forecast of 
a cars and trucks in the 


“Today's market is a seller’s mar- 
ket, but it will not always be so,” 
he warned. “Now is the time to 
work hardest at the long range 
programs that will allow continued 
expansion of motor vehicle produc- 
tion, sale and use when normal 
competitive conditions return.” 

John P. Hughes, Lynchburg, was 
elected president of the Virginia 
association, succeeding Walter J. 
Wilkins, Norfolk. Wilkins was 
named to NADA’s board of direc- 
tors to succeed Charles B. Rob- 
ertson, Richmond. 


New vice-presidents are Thomas 
C. Utterback, Richmond; J. L. Ty- 
singer, Hampton, and L. R. Wyatt, 
Danville. 


John E. Raine was renamed gen- 
eral manager of the association and 
W. G. King was reelected secretary- 
treasurer. 


The Virginia group now has a 
membership of 1,004 dealers, Raine 
reported. , 


N. Y. Dealer Heads 
Start Independent 
Auto Supply Firm 


ALBANY, N. Y.—An independent 
corporation, to buy and sell auto 
supplies, has been set up by three 
Officials of the New York State 
Automobile Dealers in the asso- 
ciation’s headquarters here at 190 
State St. 

One of the directors of the new 
corporation, Charles D. Henderson, 
executive vice-president of the deal- 
er group, said: 

“The purchasing corporation will 
be independent of the association. 
We will operate as a business cor- 
poration, not as a non-tax-paying 
cooperative.” 

The group, known as NYSAO 
Supply Corp., has been authorize: 
to issue $20,000 worth of stock. 
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AUTOMOTIVE 





WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories, {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. [5. A return to the pre- 

NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 





—— 











Absentee Dictatorship 


Cancer of Unions 


WE WERE struck last week by the marked difference in 
tone of a couple of advertisements. One appeared in 
Seattle, sponsored by the Seattle Automobile Dealers Assn. 
The other appeared in Detroit, sponsored by the Interna- 
tional Union, UAW-CIO. 


Both of these cities have had strikes of mechanics unions 
against dealer shops. The one in Seattle continues; that in 
Detroit appears to be dead. | 


Here are excerpts from the Seattle ad: 


“First of all, the men now on strike are not only members 
of the machinists union—they are also our co-workers, asso- 
ciates and friends... 


“We believe that if only the men directly concerned— 
meaning the men who work in our shops—had the “say-so” 
in the present strike dispute, soon all would be back to work 
and a fair and impartial arbitration conducted .. .” 


In contrast are excerpts from the UAW ad in Detroit: 
“Things are sure tough for Auto Dealer X. 


“He makes only 33 1/3 percent markup on a new car these 
days. That’s only about $400 on a $1,600 car, or $750 on a 
$3,000 car, plus a couple hundred for e-x-t-r-a-s. 


_ “Of course, he avoids the once-precious clean deal. He 
ins sts on a trade-in, where his policy is to give the buyer 
abi ut $300 to $600 less than his car is worth... 


“Now the UAW garage workers come along and ask for 
a raise and a new contract. Imagine! Why the large majority 
of them are making as much as $40 a week .. .” 


These malicious and untrue statements did not come from 
the men in the shops, who average about $80 a week, and 
many of whom make well over $100 a week. They are back 
at work. 


The charge has often been made that business, especially 
big business, suffers in labor relations from absentee owner- 
ship. We suggest—and believe—that it is labor that suffers 
from absentee representation. 


The men who picketed Detroit shops were not workers 
from the shops. They were hoodlums recruited by the union 
because of their love of trouble and called “Flying Squad- 
rons.” 


The man who blocks settlement of the Seattle strike is 
James Duncan, of the International Lodge. 
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IT SEEMS TO me there has 
suddenly come into action a cam- 
paign for enlightening the voting 
public which has been long over- 
due. As a nation, which can prob- 

ably boast of 


“YOU'LL more public rela- 
NEVER tions talent than 
GET RICH—” any other, it has 


been quite gen- 
erally conceded we have been do- 
ing a “lousy job.” Last week (Oct. 
20) Automotive News quoted from 
a recent statement by Ross Roy, 
Detroit ad agency head, plead- 
ing for an expansion of the pub- 


| lished financial reports of corpora- 
| tions which would, 


in every in- 
stance, balance the small percent- 
age of profit earned against total 
sales. Recently the publication of 
huge corporation profits has 
placed labor relations under a great 
handicap. The public assumes aver- 
age corporation profit to be around 
25 percent, whereas statistics prove 
it to be nearer 5 percent. Roy 
urges, too, that the amount paid 
labor as against dividends should 
be included in every published 
statement. “Statistics show,” he 
said, “that from 1909 to 1946, wages 
were more than 11 times divi- 
dends.” It is never too late to cor- 
rect a wrong, but it seems to me 
our professional public relationists 
should have made this simple dis- 
covery and promoted it a long 
while ago. 
* * * 

SOME TIME ago, Joseph P. Ken- 
nedy said: “When Henry Ford died 
recently, most newspapers had edi- 
torials pointing out that in no 
other country in the world could 
Ford have developed his magnifi- 
cent empire. But Mr. Ford could 
not do that today, even in this 
country, under existing tax assess- 
ments. It is not possible for any 
individual to save enough of his 
total income, after income tax re- 
quirements, to accumulate the capi- 
tal necessary to finance expansion 
and growth in his business.” 

Continuing, he said: “The Ford 
business was started with $28,000 
of borrowed money. It grew by re- 


investment in the business of a|. 


substantial portion of each year’s 
earnings. Today most of the an- 
nual earnings go to the government 
in tax payments. To me, that is 
the fatal defect in our present econ- 
omy and is the chief reason for 
unrest and discontent. There can 
be no more Henry Fords ... un- 
less we alter our tax laws and 
regulate our government savings so 
that the incidence of taxes is light- 
ened.” 
* ” * 

“CAN YOU become wealthy?” 
asks The United States News (Oct. 
17). It compares the buying power 
of the executive class with incomes 
from $10,000 to $100,000 a year in 
1939 with that of today. The higher 
you go in these brackets, the more 
drastic becomes the tax cut into 
individual earnings. For example, 
whereas an income of $10,000 be- 
fore tax exemptions in 1939, left an 
individual with $9,657, today he 
only has $4,055 in buying power to 
support his home and family. The 
$50,000 salary, which was worth 
$41,379 in 1939, is worth just $16,080 
today. And if you are in the $50,000 
class today and are suddenly boost- 
ed to a hundred grand, do not 
start buying yachts or diamond 
bracelets because the extra $50,000 
you receive will only increase your 
take-home pay by $7,336—believe 
that or not! 

~ * + 

MICHIGAN, AS YOU know, is 
one of the four states which came 
under the community property law 
this year. The news started cele- 
brations all over the state and left 
us in high glee at the huge sav- 
ings in income taxes that we were 
going to make, at least for half 
of the current year. Well, we cele- 
brated too quickly as most of us 
have found out to our sorrow. Your 
quick assumption is that when you 
can credit your wife with half of 
your earnings, your income tax 
should come down about half, but 
brother, it doesn’t work out that 
way! Far from it! These tax ex- 
perts are too adroit for us. They 
have it all figured out in advance 
and you discover that, while you 
are halving your own high bracket, 
your wife is doubling hers and the 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 


letters but you may sign 


our name with the assurance 


it will not be 


used if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





Disagrees 

Permit me to disagree with 
George Romney’s complaint about 
European businessmen who do not 
wish a free competitive economy 
installed in their countries. 


I know from years of experience, 
how everybody wants to sell his 
system to the other guy, but does 
never undergo the trouble to ex- 
amine if that system could oper- 
ate in that area as well as here in 
the United States. 

Now let’s look at a country like 
Germany. It should not have had 
more than about 45 millions of in- 
habitants, but it produced nearly 
70 millions, which meant that in 
order to keep everybody somewhat 
happy, one had to adopt certain 
(sometimes, of course, overdone) 
policies, restricting the possibilities 
of some in order to protect the 
many. In order to let them eat, 
forced exports had to be engi- 
neered, imports had to be planned 
and also restricted to the needs of 
the entire population as a whole, 
rather than giving in to the needs 
of those who would import more 
gasoline to drive Cadillacs, etc. 


Sure that hurts not only the U. 
S. suppliers but a good number of 
people in the states. Let’s face it, 
basically poor pastures for human 
beings, but it was necessary to pro- 
duce as many of the goods con- 
sumed in those countries right 
there, which especially is and was 
true of automobiles. 

In all the letters I receive from 
there, I find complaints about the 
way things are conducted there. 
They expect orders, clear cut or- 





net result will, I predict, just about 
pay for the party you gave cele- 
brating the new law. If you don’t 
believe it, have someone figure 
what your own savings would be 
under the new law. I think you'll 
be as surprised as I was.—G.M.S. 


ders, not explanations or sugges 
tions, and they are willing to fol 
low. This condition is one of the 
reasons of the slow progress made 
in the reorganization of Germany, 
for which we are spending already 
huge sums of money. 

If we want to European countries 
as steady markets, we would better 
adopt some of them either as col 
onies, protectorates or incorporate 
them as additional states. I do not 
try to discredit the great fruits 
which the free system has bro 
to this country, but I find that 
many here believe one could use 
the very same rules to play th 
same game without changing any 
thing to fit the conditions in other 
parts of the globe—and have suc 
cess. Hitler tried that, too, and 
so does still Stalin. Shouldn't we 
be smarter? I think so.—Georcs L 
Guaser, 2839 Sunset Place, Los An- 
geles 5. 


Coming Events 


OCTOBER 

Oct. 26-31—Los Angeles (Biltmore hotel) 
Annual American Trucking Assns. 000 
vention. 

Oct. 28-29—Minnesota Automobile Dealers 
Assn. convention. 

NOVEMBER 

Nov. 5-6—French Lick, Ind. Annual meet 
ing of Kentucky Automobile Dealers 
Assn. 

Nov. 6-7—Tulsa, Okla. (Hotel Mayo). SAE 
Fuels & Lubricants meeting 

Nov. 5-%7—Detroit (Rackham Memorial) 
Second annual technical convention 
the American Society of Body Engineer 

Nov. 10-11—Cincinnati (Netherland Plaz#) 
Annual conclave of Ohio Auto! 
Dealers Assn. 

Nov. 10-11—Savannah. Georgi: Auto Dea 
ers conclave. 

Nov. 12—New York (Hote! Roosevelt). 
Eighth annual luncheon-meeting of Aute 
mobile Old Timers. ) 

Nov. 12-13—Oklahoma City (Skirvin nota 
14th annual convention, Oklahoma A 
mobile Dealers Assn. 

Dec. (Hotel Broat 


DECEMBER 

8-9—Wichita, Kans. te 
view). Annual meeting of Kansas A 
Dealers Assn. 
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1500 Central Region 
Dealer Representatives 
Hold Great Detroit 
Sales Meeting 





Ady teh thee Pen aera ae 


ee 


Ar DETROIT’S famed Masonic Temple, on October 20th, more 
than 1500 Ford and Lincoln-Mercury Dealers and Dealer repre- 
sentatives from the Central Region sat down with leading Ford 


executives to discuss the great things planned for ’48. 


Under the general chairmanship of J. C. Doyle, Regional 
Manager, the conference was attended by all members of the 
Policy Committee of the Ford Motor Company, as well as by 
some two hundred other company executives representing 
very department of the organization. Company objectives, 
Company plans for the future, and Company progress since V-J 


Day were fully outlined in talks given by Henry Ford II, 







DETROIT 





ens vm ow 
OCT ee ae oe SD ene os 


President, Ernest R. Breech, Executive Vice-President, and John 


R. Davis, Vice-President in charge of Sales and Advertising. 


This Detroit gathering was the latest in a series that have 
been held in New York, Los Angeles, San Francisco, Kansas 
City, Dallas and Chicago. Over 8,600 enthusiastic Dealer rep- 
resentatives have been present at these meetings to share first- 
hand in the plans for leadership now in the making for Ford. 


Listen to the Ford Theater over NBC stations Sunday afternoons 5:00 to 6:00 p. m., E. S. T. 


FORD MOTOR COMPANY 


BUILDERS OF FORD, LINCOLN AND MERCURY CARS 
FORD TRUCKS, TRACTORS AND BUSES 
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What Public Thinks of Auto Industry 


Survey Indicates 48% Think Dealers Unfair; Half Scared Off by Prices; 


Answers to Other ‘Hot’ Questions 


JEW YORK.—In spite of dealer 
+™ public relations efforts, 48 per- 
cent of car owners believe that 
dealers are not fair in allotting new 
cars, it was indicated last week 
in a survey of the urban market 
by Crowell-Collier Publishing Co. 

It was also indicated that half 
of prospective buyers have post- 
poned buying because of prices. 

Other important findings: 

] Despite an almost certainty that 

1948 cars will be more expen- 
sive, 60 percent of those who plan 
to buy expect them to be cheaper 
while only 3 percent believe they 
will be more expensive. 

An estimated market for 9,000,- 

000 cars to be purchased in the 

next 20 months, not including ex- 
ports and sales to non-owners. 
2 Twenty-five percent of owners 
~ planning to buy admit placing 
orders with more than one dealer. 
More than one make ordered by 
21 percent. 


4, One-half of new-car buyers are 
patronizing the same dealer who 
sold them the last car. 


5 Thirty-two percent of those 
planning to buy say they would 
buy “a new car, smaller (not a 
bantam) or less luxurious than 
present models, that would sell for 
less than $1,000” in place of thé 
car they now plan to buy. 


6 Of those patronizing dealer 
shops, 78 percent thought repair 
charges were reasonable, while 87 
percent of those patronizing inde- 
pendent shops thought charges 
were reasonable. 
7 The average car owner spent 
$111 for repairs in the last year. 
Body repairs rank at the top 
among jobs owners plan to have 
done in the next six months. 
8 Fifty percent favored finance 
companies for financing and 44 
percent a bank loan. 
*~ a ~ 
Tas survey was made in April, 
1947. It involved interviews with 
2,992 male owners and 1,022 women 


Corporate Profits 
Show Increase 


Over °46 Level 


WASHINGTON. Corporation 
returns now publicly available in- 
dicate that the level of corporate 
profits in the first six months of 
1947 was higher than in the final 
quarter of last year, the Commerce 
Department announced last week. 

At seasonally adjusted annual 
rates, estimated corporate profits 
before taxes increased from $27 
billion in the fourth quarter of 
1946 to $29 billion in the first quar- 
ter of 1947, and declined to $27.5 
billion in the second quarter. 
























It was confined to urban areas, 


rural market. 

The sample was controlled to 
afford the following breakdown 
of car owners by economic 
groups: A (high income), 8 per- 
cent; B (moderately well-to-do), 
17 percent; C (middle or aver- 
age), 50 percent, and D (poor 
families), 25 percent. 

The misconception on the price 
of 1948 models is linked with an- 
other question, answers to which 
indicate 52 percent expect 1948 
models to be slightly different, 27 
percent expect them to be the same 
as present while only 17 percent 
expect radically different models. 

(However, here is the trade box 
score on greatly changed 1948 
models: 

(Packard and Hudson change 
this fall; Buick, Cadillac, Olds, 
Mercury, Lincoln right after turn 
of 1948, Ford, Chevrolet, Pontiac, 
Nash and Chrysler divisions in 
spring or summer). 

Of the 4,014 owners, 18 percent 
said they would buy a new car in 
1947, 23 percent in 1948 (when 60 
percent believe they will be cheap- 
er), 10 percent in 1949, and 49 per- 
cent say they will buy after 1949, 
are undecided or will buy a used 
car. 

The 1946 findings were 39 per- 


AMA Appoints 
Bush Head of 


Truck Committee 


DETROIT.—E. J. Bush, president 
of Diamond T Motor Car Co., has 
been appointed chairman of the 
motor truck com- 
mittee of the Au- 
tomobile Man u- 
facturers Assn., it 
was announced 
last week by 
George W. Ma- 
son, president of 
the association. 

Bush succeeds 
Robert F. Black, 
president of 

# White Motor Co., 
E. J. Bush who has _ served 
continuously as chairman of the 
committee since 1938. 

Bush has been a member of the 
AMA motor truck committee for 
the past eight years, Mason said. 
During the war he served as chair- 
man of the Ordnance department 
industry integration committee for 
heavy trucks and as a member of 
the governing board of the military 
vehicles division of the Automotive 
Council for War Production. 

Black will continue as a member 
of the committee, Mason said. 





Parts Distribution Task 
Nearly Finished at K-F 


WILLOW RUN. — Kaiser-Frazer 
Parts Corp. reported last week that 
it was nearing completion of “one 
of the most gigantic parts distribu- 
tion tasks ever undertaken in the 
automobile industry.” 

The job was described as that of 
building up initial parts and acces- 
sories stocks in the K-F sales or- 
ganization so that dealers and dis- 
tributors would have on hand all 
vital service parts necessary to 
keep pace with the flow of Kaiser 
and Frazer automobiles from Wil- 
low Run assembly lines. 

The company said stocks had to 
be drawn from the same suppliers 
who had to keep K-F’s assembly 
lines rolling, ‘a situation which, in 
the face of terrific pressure for 
more and more production of cars, 
made the parts and accessories 
stocking program additionally diffi- 
cult.” 

K-F’s parts and accessories dis- 
tribution program is built around 
the 146 U. S. distributor points, it 
was explained. Each distributor, lo- 
cated in a strategic sales area, thus 
serves as a decentralized parts 
warehouse in the national picture, 
and can provide rapid service to 
the dealers in his sales area on 


parts and accessories which are re- 
quired in an emergency or to re- 
plenish their stocks. 

The distributor thus became the 
key factor in stocking the national 
sales organization, K-F said. The 
dealers then were supplied with in- 
itial parts stocks on orders placed 
through their distributors with the 
K-F parts corporation. 

Now virtually completed, the 
stocking program has equipped the 
company’s 4,000 U. S. sales outlets, 
plus overseas distributors, with all 
essential parts and accessories as a 
basic stock on which to build for 
the future, it was stated. K-F cur- 
rently is handling a business of 
$1,500,000 per month in this phase 
|of its operations. Of this amount, 
about $1,000,000 is in parts and the 
remainder in accessories. 

K-F’s parts and accessories pro- 
gram is centered at Willow Run, 
where the company operates a sep- 
arate huge building (built for the 
wartime stocking of spare aircraft 
|parts) for warehousing facilities. 
Space occupied at present approxi- 
}mates 100,000 square feet, with an 
| additional 355,000 square feet avail- 
able for warehousing expansion 
|when required. 





owners by the market research firm 
of Stewart, Dougall & Associates. 


with no attempt to explore the 


cent to buy in 1946, 12 percent in 
1947, 12 percent in 1948 and 37 per- 
cent to buy after 1948, undecided 
or will buy used car. 
* + + 
HOICES of makes for next car 
were 24.4 percent Chevrolet, 11.5 
Ford, 10.7 Buick, 10.6 Pontiac, 9.9 
Plymouth, 81 Oldsmobile, 6.5 
Dodge, 4.1 Chrysler, 3.4 Studebaker, 
3 DeSoto, 1.8 Cadillac, 1.7 Mercury. 
1.2 Packard, 1 Nash, .£8 Tucker, .6 
Hudson, .2 Lincoln and 12 Kaiser- 
Frazer. 





| smoother ride, 
both men and women; 


























Among changes wanted by 
owners were lower operating 
costs, 9 percent men, 5 percent 
women; better visibility, 8 per- 
cent both men and women; more 
durable construction, 8 men, 4 
women; more streamlined design, 
7 men, 6 women; automatic 
transmission, 7 men, 5 women. 
Roomier bodies, more comfort- 

able seats, 3 men, 5 women; motor 
in rear, 4 men, 1 women; increased 
horsepower, 3 men, 1 women; 
better springs, 2 
general 
safety features, 2 men and women; 
elimination of unnecessary gadgets, 
2 men, 1 women; gear shift on 
steering wheel, improvement on 
gear shift, 2 men and women; bet- 
ter upholstery, leather seats, foam 
rubber seats, 1 men, 2 women; all 
other answers, 28 men, 29 women; 
satisfied at present, 43 men, 50 


| women. 


An interesting point is that the 
automatic transmission, touted by 
some as appealing to women be- 
cause it simplifies driving, was 
urged by more men (7 percent) 
than women (5 percent). 

* = * 


pe tt-erast percent of all buy- 
ers said they would pay cash 
for their next car, 28 percent said 
they would finance while 14 per- 
cent said they did not know. 

Of those who said they would 
finance, 50 percent said they 
would finance through a finance 
company, 44 percent by bank 
loan, 2 percent by other means, 
and 4 percent didn’t know. 

Among those shifting dealers, 
only 6 percent said they had un- 
satisfactory dealings. Thirty-seven 
percent said they were buying a 
different make, 18 percent had 
moved from the city, 12 said their 
dealer is out of business, 10 percent 
cited acquaintance of a new dealer, 
6 believed they could get quicker 
delivery by changing, 8 other rea- 
sons, 5 no reason. 

* * 7 
AN INTERESTING point turned 
+4 up in the question concerning 
the fairness of dealer allocations. 
More people in the average and 
poor groups thought dealers were 
fair than in the high income and 
moderately well-to-do. 

The average for all was 31 per- 
cent think dealers fair, 48 not fair, 
21 don’t know or no answer. In 
the high income, the figures were 
29, 40 and 31; moderately well-to- 
do, 26, 47, 27; average, 30, 51, 19, 
and poor, 38, 44 and 18. 

Of those who thought dealers 
were unfair, 31 percent said ro- 
tation list ignored, dealers show 
favoritism, only rich get cars, the 
latter answer being disputed by 
the fact that more rich than poor 
people think dealers unfair. 

Twenty-five percent said the 
dealer demands a bonus, 15 per- 
cent mention black market activi- 
ties, 13 percent hit dealer trade-in 
policy, 9 said price list is ignored, 
8 mentioned dealer dishonesty, 7 
said dealer forces accessory pur- 
chases. 
* + - 

HERE was an indication that 

half of the car owners post- 
poned buying because of high 
prices. Asked about reaction to 
present prices of cars as compared 
with prewar prices, 3 percent said 
they had ordered cheaper make, 2 
percent cancelled, 2 percent ordered 
more expensive make, 1 no answer. 
41 no change in plans, 51 said they 
postponed buying. 

Figures for the high income 
bracket, 3, 2, 3, 1, 58 no change and 
33 postponed. Well-to-do, 6, 2, 3, 
1, 49 no change, 39 postponed. 
Average, 3, 2, 1, 1, 39 no change, 
54 postponed. Poorer families, 3, 2, 
1, 1, 36 no change, 57 postponed. 





New Dealerships . . . 


























NEW LINCOLN-MERCURY dealer in Palo Alto, Calif., is Hagen & Bell. This firm, 
new building features a curved facade which affords fine display space. The building 
contains 10,400 square feet of floor space. 






HAVING COMPLETED a postwar reconversion and construction program, Lynn L. 
Horton of Horton Chevrolet Co. is now completing his 29th year as a dealer in Bed. 
ford, O. The company purchased Jack & Heintz’s wartime yt lay service center 


at 566 Broadway Ave., in January, 1945, moving from its old on the Bedfori 


Public Square. To the huge Jahco garage has been added a new modern showroom, 
paint and body shop and used car lot combining a total of 46,000 square feet. 

















TAKING OVER an old building and remodeling it at a cost of $72,000, Fred Bisid 
and Jos. Ricketts, new Hudson dealers in Long Beach, Calif., now have an ult 
modern agency with the latest equipment. There is ample floor space in the showrom 
to display six cars, sufficient inside customer parking space, and 15,000 square feet 
The new Long Beach Hudson agency is one of the largest Hudson agencies on the 


Pacific Coast. 


DETROIT’S NEWEST Oldsmobile sales and service headquarters is located at 114l! 
W. Grand River Ave., Rosedale Motors. It is equipped with the finest facilities for # 
vice and repair operations. Wilfred J. Love, president of Rosedale Motors since 1 
reports that the new building has nearly 12,000 square feet of floor space. 





THE RECENTLY COMPLETED Lado & Schulstad (Nash) dealership in Tam 


Fla. The building, 1111 E. Cass St., has 17,147 square feet of floor space. c 


cess of being built, will, when com 
pleted, be distributed to stockholé 
ers throughout the country, 
said, to promote the merits of 
self-feeding device. 


Fish Carburetor Holders 


Give $11,000 for Output 
AGAWAM, Mass. — One hundred 
and fifty stockholders of Fish Car- 
buretor Co. here have pledged $11,- 
000 toward a $20,000 production re- 
quirement, it was disclosed last 
week by President J. Robert Fish. 
Fish said the money would be 
used to complete 2,000 carburetors 
which are nearly finished, and to 
start placing orders for parts 
toward production of 25,000 more. 
The 2,000 carburetors now in pro- 


Wright Adding Space 
Wright Motor Co., 6111 Delm# 
Blvd., St. Louis, is adding a om 
story showroom and garage D' 
ing to its building. This additio? 
will afford approximately 1” 
square feet of space at an 
mated cost of $40,000. 
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Leading auto makers switch 
to new kind of tire 


Call Super-Cushion by Goodyear greatest tire advance in 15 years 


Bigger, softer tire runs on only 
24 pounds of air; gives incredibly 
smoother ride, greater mileage 
and safety, better car handling 


—. LEADING auto makers are switching to 
a new kind of tire for their latest cars. 


In 1948, this tire—the Super-Cushion by Good- 
year—will be standard equipment on a large 
share of America’s best-known automobiles. 


The automobile engineers who tested the new 
Super-Cushion said: ‘“We want this tire for our 
new cars—now!’’ Here’s why they didn’t want 
to wait: 


First tire to lick lateral shock 


After the first tests the engineers were openly 
excited. ““Really absorbs lateral shock,” they 
said. “‘No tire ever did it satistactorily before!”’ 


Springs and conventional tires absorb up- 
and-down shock. But till Goodyear produced 
the Super-Cushion, lateral (crosswise) shock 
was one of the few things yet to be licked in the 
modern motor car. Pillowy Super-Cushions 
soak up crosswise jolts. 


What does this mean for you? Not only a 
more luxurious ride and far less driving fatigue 
—but less wear and tear on every part of your 
car—from engine to body bolts. By blotting 


e Until Goodyear produced the Super-Cushion, lateral 
(crosswise) shock was one of the few things yet to be 
licked in the modern motor car. 

Super-Cushions soak up both kinds of shock, give 
an unbelievably smoother ride, better car handling, 
cut wear and tear on your car! 


The new tes 


by 


e The Super-Cushion is an altogether new KIND of 
tire. Leading car makers found it made an astonishing 
improvement in motor car operation. Then they said: 


out shocks, by helping prevent rattles, Super- 
Cushions lengthen the life of your car. 


An incredibly softer ride — 
easier, safer car handling 


The Super-Cushion is a bigger, softer tire. It 
holds more air, but runs on only 24 pounds of 
air pressure instead of the usual 28 to 32. It 
gives a softer ride, an unbelievably smoother ride 
—not only on bad roads but even on good ones! 


And “these tires bring an indescribable new 
ease and security to driving. Your car hugs the 
road better, seems to float through traffic. 

These tires on a small car give you the ride and 
feeling of security you get in a big car! 


Super-Cushions are safer — 
give more mileage 


Super-Cushions literally flow along the road. 
You get safer steering, easier handling—espe- 
cially on curves. Since they’re softer, they “‘roll 
with the punch,” are harder to cut or bruise, 
have extra blowout resistance. 


Super-Cushion Tires are BIGGER! 


Conventional Size Super-Cushion Size 
5.50 6.40 
6.00 6.70 
6.25 7.10 
6.50 7.60 
7.00 8.20 
7.50 8.90 


replaced by 
replaced 
replaced 
replaced 
replaced 
replaced 


‘‘We want this tire for our new cars—now!’’ In 1948 
Super-Cushions will be standard equipment on a large 
share of America’s best-known automobiles. 


And, because they run cooler they build up 
less pressure and give greater mileage than the 
finest standard tires. 


Super-Cushions for your present car 


To get Super-Cushions for your present car, 
see your Goodyear dealer now. He’s getting 
them in steadily increasing quantities, though 
not fast enough to take care of the huge de- 
mand. 

But come in today and order your new 
Super-Cushions. The sooner you place your 
order, the sooner you'll be able to enjoy a 
wonderful new kind of ride. 


« Super-Cushions run on only 24 pounds of air as 
against 28 to 32 pounds in most tires. 


ALMOST LIKE 
FLOATING 
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Tucker Orders Body Dies 


Assembly Start Projected ‘After First of Year’; 
New Firm Faces Probe, Suit 


pany said new Tuckers should be/| up from vice-president. 


Mich., has been awarded a contract | board. 

for the preparation of dies and Toulmin charged Tucker with 
stampings for the bodies of the} poor administration, a charge re- 
1948 Tucker. peated by Stearns, who said he 


In other developments affecting| was speaking for Brown as well. 
Tucker Corp.: However, Brown declined com- 


WIDELY KNOWN in the automobile industry, E. J. Foley (left), founder and presi- The WAA disclosed that it had| ment. 


dent of Foley Chevrolet Motor Sales Co., Newark, N. J., ves con 
his 25th anniversary as a Chevrolet dealer from F. A. Hoel, New York zone manager.| formally leased part of the huge Finally, a $900,000 suit was filed 


Foley began his career with the old Prescott Automobile Co., in Passaic, N. J., in 1906. | Dodge-Chicago plant to Tucker for| against Tucker in Federal District 
a 10-year period. Court, Los Angeles. The plaintiff, 
Brooks Honored Byars Chevrolet Co. Senator Homer Ferguson, | Harold A. Karsten, charged that 
Frank E. Brooks, a director of| Byars Chevrolet Co., Walnut} Michigan Republican, promised | Tucker had defaulted on terms of 
the New Hampshire Automobile| Ridge, Ark., has filed articles of| to investigate a report that four | a 1944 agreement involving promo- 


Dealers Assn., has been elected as| incorporation with the secretary; WAA officials are on Tucker’s | tion work for the new company. 


grand standard bearer of thejof state at Little Rock. W. B.| payroll. The report was made to Engineers and production experts 
Byars is president; Mrs. Catholene| Ferguson by James D. Stearns, | at Tucker said that releasing pat- 
Byars, vice-president, and G. W.| former treasurer and controller | terns for body dies is a major step 
Byars, secretary. of Tucker Corp. toward early quantity production 


Grand Commandery, Knights Tem- 
plar, at the centenniel conclave in 
Laconia, N. H. 


< 


when customers get used to 


being "always right" again... 
remember that 1 out of | 
every 2 new car buyers 

in N.Y.C. and suburbs 

(that's every other one) 


reads The New York Times.* 


is your present advertising schedule in 


The New York Times big enough 


to sell the most where they buy the most? 


aven't yet seen the survey that proves this . . . just ask our office in the 


Motors Building, Detroit, Telephone Trinity 3-3800, to show it to you. At your convenience, of course. 





CHICAGO.— Tucker Corp. an-| Stearns made the charge after 
nounced last week that it hopes/ resigning his post along with Han- 
to start receiving body stampings; son Ames Brown, executive vice- 
for the new rear-engined Tucker | president. Brown was. replaced by 
cars before Christmas. The com-| Fred Rockelman, who was moved 


rolling off the assembly lines “after These new resignations of top 
the first of the year.” Tucker officials followed by a 

Preston T. Tucker, president,| month the resignation of Col. H. 
said Hayes Body Co., Grand Rapids,| A. Toulmin jr. as chairman of the 








of the new Tucker car, as the «& 
struction of body dies is us 

one of the most difficult f¢ 
in building a new car or a y 
model. Tucker said that other en. 
gineering and production actiy) 
has been accelerated in the Das: 
few weeks. 


Company officials also indica. 
ed that Tucker corporation ha 
been considering the possibilitie, 
of purchasing a steel plant 
insure a steady supply of ste 
sheet for the new car. 
Senator Ferguson said thy 

Stearns informed him that the fg. 
lowing WAA officials are on the 
corporation payroll: Logan Hep. 
dricks, at a salary of $10,000 per 
year and use of a company egy. 
James Daley, at $12,000 per year 
plus expenses; a Mr. Beasley, 4 
$13,200 and expenses, and Henny 
C. O’Brien, at $12,000 and expense 

Ferguson is said to have referre; 
Stearns’ information to the Senat 
Surplus Property Committee fo, 
investigation into how Tucker go 
his option on the Chicago plant 
Copies of the Stearns’ charge wer 
sent also to Brig. Gen. Robert Lit. 
tlejohn, head of WAA, and to th 
Securities and Exchange Commis. 
sion in Philadelphia. 

Stearns said he terminated hi 
association with the Tucker Com 
following disagreements he haji 
with Tucker over financial ani 
business transactions. 

In Philadelphia, the SEC an. 
nounced that it had no evidence 
of violation of the Securities & 
Exchange Act since its stop-order 
proceeding last June but that if 
the commission is apprised of any 
facts indicating a past or contem- 
plated violation of the law, it wil 
take “appropriate action.” 

The WAA plant lease is for 1) 
years with a minimum yearly rent- 
al of $500,000 for the first two years. 
Thereafter, rental will be $2,400,00 
annually, or 3 pereent of the gros 
sales, whichever is larger. 

Karsten’s suit charged that h 
and Tucker formed a promotion 
syndicate for the Tucker Torpedo 
in September, 1944, and that Tucker 
agreed to give him 10 percent of 
the “founder’s stock” and a long- 
term contract at not less than $50,- 
000 a year. 

Tucker later persuaded him to 
take over the southern Califo 
distributorship for the company in 
lieu of salary, Karsten added. 


200,000 Mark 
Eyed by Olds 
On °47 Model 


LANSING. — Oldsmobile reached 
the 150,000 mark in production of 
its 1947 model last week, and, pro- 
vided the steel 
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general manager. 
At this dat 


production of 119,328 cars. Skinner 
pointed out, however, that the 1! 
production total will be consider- 
ably below the volume of the 1! 
model year when 270,058 cars wert 
produced, setting an all-time hig 
for the division. 

Attainment of the 200,000 goal it 
1947 will, of course, be continget! 
upon the availability of materials 
particularly cold rolled steel, Skin 
ner empnasized. Current mon 
schedule is slightly higher than the 
average of 15,600 units per m 
produced so far this year, he ind! 
cated, but a decrease in schedules 
is anticipated in both November 
and December. 

These figures, he explained, i 
clude assembly of units manufee 
tured at the Buick-Oldsmobile-Po 
tiac plants in Linden, N. J. 1 
City, and South Gate, Calif. a8 ¥° 
as at the main plant in Lansi 

Eighty-five percent of the Ol 
mobile cars built this year hav’ 
been equipped with tiydra- 
drive, Skinner stated. Nearly 2 
“Valiant” cars have been delive 
to amputee veterans. 
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‘Users’ Share Even Higher... 


Old Timers to Honor Four 
At Nov. 12 Meeting 


NEW YORK.— Automobile Old 
Timers will celebrate its eighth 
anniversary at the annual lunch- 
eon meeting to be held Nov. 12 in 
the Hendrik Hudson room ef the 
Roosevelt hotel here. 

Distinguished service citations 
are to be awarded to the follow- 
ing: 

Alfred P. Sloan jr., chairman of 
General Motors, whose first asso- 
ciation with the automobile indus- 
try began in 1899 when he was 
president of Hyatt Roller Bearing 
Co. Sloan was president of General 
Motors for 15 years, becoming 
chairman in 1937. 


William L. Hughson, San Fran- 
cisco, dean of Ford dealers, presi- 
dent of the northern California 
council of the automobile pioneer 
group; past president of NADA. 

George H. Robertson, famous au- 
tomobile racing driver, winner of 
the Vanderbilt Cup race in 1908 
driving a Locomobile, the first 


time this classic trophy was won 
by an American car and driver. 
William G. Bryant, Detroit, an 


organizer .of three automobile clubs 
in his home state, including the 
Automobile Club of Michigan, the 
largest of its kind in the world. 
Bryant has been a director of the 
Michigan club for 31 years, serving 
three terms as president. He has 
also been a director of the Ameri- 
can Automobile Assn. for 40 years. 

The nominating committee, con- 
sisting of W. Eugene Turton (N. 
J.), chairman, John H. Fassitt 
(Pa.), Milton R. Brown (N. J.), 
George H. Robertson (N. Y.) and 
Harry H. Brown (Conn.), will pre- 
sent the names of 36 directors to 
serve for the next year. 

An executive committee of nine 
members and the officers for the 
ensuing year will be elected at a 
meeting of the new board at the 
conclusion of the annual meeting. 

President George Conrad Diehl, 
a past president of the American 
Automobile Assn., will preside at 
the luncheon and meeting. A rec- 
ord attendance is anticipated. 

Arthur Lee Newton is chairman 
of the annual meeting committee 
which includes David C. Fenner, 








BOY, SCENERY and car refiect the pas- 
sage of time in these two contrasting views 
from Los Angeles. The top picture shows 
five-year-old Jack Harrigan ready to climb 
into the family’s Studebaker Six in 1925 
on his way to make his golfing debut. The 
lower picture is the same Jack in the same 
location and with a 1947 Studebaker after 
he had won the Wilshire Country Club 
championship. In the period between photo- 
graphs Jack graduated from Notre Dame, 
served four years in the Navy and ac- 
quired a wife. 


Alfred Reeves, F. L. Yarrington, 
C. Ray Palmer, James DePaolo, 
Ray B. Prescott, George Conrad 
Diehl and Secretary Frederick H. 
Elliott. 





U.S. Excise Haul Zooms 
41% Over Last Year 


WASHINGTON. — The National 


payments were up 10.8 percent over 


Highway Users Conference, which| the same 1946 months. 


is supporting the repeal of all fed- 
eral automotive taxes at the next 
session of Congress, has estimated 
that up to Sept. 1 the nation’s 
highway users paid 41 percent 
more in these federal taxes this 
year than last year. 

For the first six months of 
this year the increase in collec- 
tions was 51.1 percent, NHUC 
reported. : 

While the increase in total excise 
tax collections was 38.4 percent for 
eight months of 1947, the highway 
users’ share was even greater. In 
computing the highway users’ 
share of these excise tax payments, 
certain taxes paid on non-highway 
use products are excluded. 


The comparisons made public by 
NHUC indicate new peaks in auto- 
motive gas consumption. For the 
first eight months of 1947, gas tax 
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SALES BY SELLING TOP QUALITY 
COWHIDE LUGGAGE. 


guarantees longer usage. 


CONTEMPO Luggage is fashioned from the finest 
quality Leathers. All materials and workmanship are 
fully guaranteed. Leading automobile dealers every- 
where have found this luxurious, long-lasting luggage 
means extra added profit in every car sale 


The DUNLEIGH . .. Matched Luggage for men. 
This high quality handsome cowhide luggage is light- 
weight yet sturdy. Especially built to retain its stream- 
lined shape and give years of wear. The double re- 
enforced leather strips are an exclusive feature which 


24” 2-Suiter with overlapping 
steel frame for extra strength. 
Dust and moisture-proof. 


Same style in extra-roomy 24” 
3-Suiter. 






21” Overnight bag . . . same exclusive 


construction features as 2-Suiter. 































20” Zipper Clubkit 
Style No. Item eatiaedine ee with big utility pocket 
877 21” Overnight $32.50 $63.00 and ew pockets. 

1077 24” 2-Suiter 41.50 81.00 aa ae 
977 24” 3-Suiter 44.50 87.00 
699 20” Clubkit 23.50 45.00 
Choice of 
COWHIDE or 





Caen a 


“Fine Quality Luggage in the Modern Manner” 


RAWHIDE 







' 
LADY DIANA. Exquisite j 
Fitted Overnight, beautifully ap- : 
pointed with sterling silver-plated 1 
mirror, brush and comb. Nylon t 
bristle brush, cosmetic jars and ; 
toothbrush holder. Trim wood case 1 
covered in finest aniline Top-grain : 
Cowhide. Padded, stitched top i 
and bottom. Rayon satin lined. 

| 
i 
i 
I 
1 
i 


Style No. 101. Size: 16 Inches. 
Your Dealer's Cost... $49.50 
List Price Incl. Fed. Tax $96.00 


mle 





The VASSAR .. . Matched set of Ladies’ Luggage. 


This graceful set availa 
pieces. The sturdy wood 


CONTEMPO Luggage Co. 


Suite 1101, Flatiron Bldg., New York 10, N. Y. 
Gentlemen: Please ship the following numbers immediately. 


(-] (1 am enclosing check) 


() (Ship Open Account. Credit references attached) 






Your 
Dealer's Cost 






Style 






ble in five beautiful matched 
veneer boxes are covered in 


finest quality aniline Top-grain Cowhide or Rawhide. 
Wide 212” bindings with two rows of stitching. Each piece 
has spacious, shirred pockets; lined in luscious rayon satin. 
Handsome brass hardware. 


Your 
Style No. Item Dealer's Cost List Price 
Incl. Fed. Tax 
751 18” Overnight $25.00 $47.40 
752 21” Weekend 26.50 51.00 
753 26” Pullman 36.50 69.00 
754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 38.50 75.00 
----: Send Order Form Today for Quick Delivery ------~ 







Quantity Total 








One of the tax items showing 
the greatest increase is the ex. 
cise levy on new automobiles, 
The 7 percent tax on factory 
value of cars and motorcycles 
brought in collections during the 
first six months of 1947 that 
quadrupled the figures for the 
same period last year, when few. 
er cars were being produced, 
These collections for the eight- 
month period showed a 232 per- 
cent rise over the 1946 months, 
Through August, total federal ay- 

tomotive excise tax collections this 
year totaled $742,000,000 compared 
with $536,000,000 for eight months 
last year. While even in 1946 these 
collections totaled a record $803,. 
000,000, it is now apparent that 
1947 collections will pass the billion 
dollar mark. 


In a petition presented to Con. 
gress in July, hundreds of affiliat- 
ed groups of the NHUC opposed 
continuation of these taxes as an 
unjust and growing burden on the 
highway user. They pointed out 
that these taxes originated as 
emergency taxes during the de- 
pression and the war, and contend- 
ed that the reason for their exis- 
tence had now vanished. 

The taxes, NHUC pointed out, 
duplicated a state field of taxa- 
tion, but were not used for high- 
ways as are most state taxes, in- 
stead of being used for general 
government spending. 


U. C. Prices Drop 
10% in Month 
At Montreal 


MONTREAL.—Prices of second- 
hand cars in Canada have been 
sliding gradually toward the list 
price of new cars and even below 
them. 


Though chary of being quoted for 
publication, Montreal second-hand 
car dealers confirmed that prices 
were not going up any longer. Some 
figured the price decline 10 percent 
in 30 days. 

One specialist at the trick of 
driving a new car around the block 
and then listing it as second-hand 
at a few hundred dollars above the 
ceiling or list price for new cars 
declared: “We still are getting our 
price, or something practically near 
it—but it is coming harder.” 

Not so reticent was S. F. Tilden, 
of the local Hertz Drive-Ur-Self or- 
ganization. “Prices on used cars are 
definitely on the downgrade and I 
expect to see more and more cals 
appearing on the car lots before 
the year ends,” he said. ‘The mart- 
ket on so-called ‘used cars’ is rap 
idly disappearing.” 

He cited a case in point. A man 
appeared at his office a few weeks 
ago to offer a new car he had just 
driven from* Toronto. The seller 
had increased the $1,600 list price 
to $2,350 and was “quite indignant 
when we turned him down.” Later, 
the car was again offered at $2,100. 
It was finally sold to other parties 
for $1,850. 

“Considering his expenses on the 
trip and his stay in Montreal, the 
price did not net him a great 
profit,” Tilden said. 


W. R. Campbell’s Widow 


Gets $465,111 Estate 
DETROIT.—The late Wallace BR. 
Campbell, president of the Ford 
Motor Co. of Canada, Ltd., left a0 
estate valued at $465,111, a probate 
of his will showed last week. 
The bulk of the estate was left 
to his widow, Mrs. Gladys Emily 
Campbell. At her death the estate 
is to be divided among the four 
children, Ronald of Detroit, Noel 
and Shirley, Walkerville, Ont. and 
Gladys Works, of Sewickley, Pa 


Everett-Noble Open 
Everett-Noble Motors, Inc. 4 
Soto-Plymouth), 500 W. Trade St. 
Charlotte, N. C., held its fo 
opening Oct. 16. 
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Convertible is one of seven new Super 
Eight body styles . . . all powered by the 
brilliant new 145-HP Packard straight- 
eight engine. 
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OUT OF THIS WORLD...INTO YOUR HEART! ASK THE MAN WHO OWNS ONE 
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COMPARATIVE AUDIENCES 
OF 3 LEADING WEEKLY MAGAZINES 










Magazine CSMA #9 (1947) 


LIFE 26,000,000 
Post 13,750,000 
Collier's 11,100,000 



















1 || #/ w cieddlion (new 200.000) 
#| «1 audlinee (now 2b miller) 
#| ox adveitaing revtnue gecn this year 





NOW 26 MILLION READERS—CIRCULATION 5,200,000 
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Hoffman Reports 
Election of 16 
CED Trustees 


NEW YORK.—Election of 16 
new trustees of the Committee for | 
Economic Development was an- 
nounced last week by its chairman, 
Paul G. Hoffman. Hoffman said 
that all of those named had ac- 
cepted membership. 

Among the trustees are: 

Hiland G. Batcheller, president, 
Allegheny Ludlum Steel Corp.; 
Alexander Fraser, president, Shell 
Union Oil Corp.; Carlyle Fraser, 
president, Genuine Parts Co.; Larry 
E. Gubb, chairman, Philco Corp.; 
William E. Levis, chairman, Owens 
Illinois Glass Co. 


Athletic Club Officers 


Three St. Louisans whose careers 
are in the automotive field were 
elected to positions in the recently 
formed Town Athletic club. Ray F. 
McCarthy, president and head of 
Ray McCarthy Motor Co., Packard 
distributor, announced that 50 per- 
cent of the subscriptions to a $50,- 
- 000 building fund had been re- 
ceived. Among those elected to 


- - 
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Used Car Notes... 





CINCINNATI.—At a meeting of 
the Cincinnati Used Car Dealers 
Assn. attended by more than 100 
dealers from this area, Milton T. 
Raynor, counsel for the National 
Used Car Dealers Assn., warned 
members of the possible return of 
price controls and the possibility 
of legislative curbs on automobile 
financing. The speaker urged a 
| strong national body as the best 
|means of coping with the prob- 
|} lems facing the industry. 

“If the present economic state of 
the nation continues,” Raynor 
warned, “it is quite possible that 
the auto industry will be a prime 
subject for consideration by the 
next session of Congress.” 

Recent attempts of the CIO and 
the AFL to organize dealer em- 
ployes into unions were cited as 
three-year terms as directors are ment & Motor Co., and F. J. Ober-/| indications of the serious situa- 
Lester W. Reineke, treasurer and meier, president of Obermeier Mo-! tion confronting dealers. Charging 
general manager of Weber Imple- tor Co. it is a known fact that two unions 


= 





the 


the original employes of 
Motorette Corp., drives the 4,000th production unit from the line. The company has 
announced a new commercial delivery model, the Truckette and a 50 percent Increase in 
horsepower for both pleasure and business models in 1948. 


MISS CHARLOTTE KLOSKO, one of two-year-old 





CO-OPERATION that Sells! 


Here are a few current expressions of appreciation 





for merchandising co-operation by The Times-Pica- 
yune and the New Orleans States. Co-operation 
that helps make advertising successful . . . Co-op- 


eration that SELLS! 


Che Cimes-Picauune 


New ORLEANS STATES 


am ? 


AN ANetwork 






Representatives: 
JANN & KELLEY, Inc. 





Raynor Warns Dealers 


Of Legislative Curbs 


have selected the used-car indus- 
try as a field for expanding their 
activities, Raynor recalled the re- 
cent smashing of windows in sev- 
eral Detroit used car agencies. 

“Dealers should clean up their 
own business before national ac- 
tion or state action compels a 
change in the conduct of the 
business,” the members were told. 

“Better Business Bureaus are al- 
ready urging legislation to control 
automobile financing,” asserted the 
attorney. The present unfavorable 
reputation the used car trade is 
gathering in some places was at- 
tributed to the conduct of curb- 
stone operators and fly-by-night 
dealers. 

Referring to the price situatior 
Ray Williams, Flint, nationa 
vice-president, stated that th 
$800 to $1,000 automobile has gon 
for good and that because of th: 
prohibitive cost, thousands o/ 
Americans in the lower income 
groups will never again drive a 
new automobile. 

Williams also predicted a boor 
in used cars with the lifting c 
Regulation W on Nov. 1. 
| « + * 


Safety Plan Put in Motion 


By Cleveland Group 

CLEVELAND. — The executiv: 
|board of the Cleveland Used Ca 
Dealers Assn. has adopted a “usec 
ear safety plan” calling for mem 
| bers to pledge sales of all cars tha’ 
have been thoroughly checked foi 
safe operation. 

In conjunction, the dealers’ groury 
will release a series of ads advising 
the public of the policies and pur- 
poses of the association. 

President of the group, Jack 
Haber, declared that members of 
the association feel that safety 
should begin with the purchase of 
the car. It is our aim, he declared, 
to assure the purchaser a safe car 
and to urge safer driving methods. 

s = @ 


| Buffalo Board Aids Stolz 


In License Charge 
BUFFALO.—Charged with con- 
ducting used-car transactions here 
without a license, Frank A. Stolz, 
57, of 3000 N. Cicero Ave., Chicago, 
senior partner of an automobile 
company bearing his name there, 
was given a summons at President 
Motors Inc., 1235 Main St. here. 


Abraham Roth, attorney for the 
Buffalo Used Car Dealers Board of 
Trade Inc., represented Stolz, who 
is a member of the national asso- 
ciation, in city court. Proceedings 
got underway formally last week. 

“The cars Mr. Stolz and his part- 
ner, David Beyers, were buying 
were procured out of state and 
brought here by Buffalo dealers,” 
Roth explained. 

“The men purchased 29 automo- 
biles for about $100,000 here last 
week and had just bought two 
more when police said they were 


violating a city ordinance.” 
* * * 


New York Assn. Moves 


Manhattan Offices 

NEW YORK.—Bi11 Williams, 
president of the New York Used 
|Car Dealers Assn., announces the 
removal of the associations’ head- 
quarters to the Park Central hotel, 
Seventh Ave. and 55th St. 

* * * 

| Worcester Assn. Warned 


To Back Ethics Code 

WORCESTER, Mass. — Richard 
E. Cesare of Providence, R. I., vice- 
president of the National Assn. of 
Used Car Dealers, spoke recently 
at a meeting of the Worcester 
|County Assn. of Used Car Dealers 
| He urged the dealers to uphold 
| rigidly the code of ethics that gov- 
erns their transactions. He de- 
scribed the plans which the na- 
tional association is making to aid 
the dealers. 

Other speakers included Charles 
Hurwitz, president of the Boston 
Metropolitan Assn., and John Ca- 
nane, a director. 

Jerry Gallo, president of the 
Worcester association, presided. 
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Gas Shortage ‘Possible’ ... 
More Auto Economy 


Urged by Fuel Men 


NEW YORK.—Manufacturers of | dent of Deep Rock Oil Corp., Chi- 


equipment using oil products 
should be urged to concentrate on 
more economical use of fuels, A. 
L. Nickerson, director in charge 
of domestic marketing, Socony- 
Vacuum Oil Co., declared in ad- 
dressing a meeting here of the 
Empire State Petroleum Assn. 


“I refer primarily to the manu- 
facturers of automotive equipment 
and heating appliances,” he said. 
“Recent studies by the Socony- 
Vacuum research department have 
proved that an automobile with a 
compression ratio requiring an 80- 
octane research fuel will, when 
driven hard, actually require this 
type of fuel during only 5 percent 
of its driving time. During 95 per- 
cent it will operate satisfactorily 
with a fuel of considerably lower 
rating. Automotive engineers 
should concentrate on getting bet- 
ter utilization of the fuels we are 
giving them.” 


Forecasting a serious shortage 
this winter of fuel oil and pos- 
sibly gasoline, unless consumers 
adopt drastic economy measures, 
Nickerson said his company was 
sending a letter to all its cus- 
tomers outlining the importance 
of conservation. He added that 
the company’s jobbers were be- 
ing asked to send the same or 
similar letters to their customers. 
Nickerson said the rapid increase 
in the rate of new oil heating in- 
stallations, particularly in the east- 

ern area of the U. S., is princi- 
pally responsible for the supply 
problem. 

“It is unwise,” he said, “for the 
industry to encourage its prospec- 
tive customers to convert to oil 
from coal or other forms of fuel. 
Our industry needs nothing so 
much as a breathing spell and a 
chance to catch up on existing de- 
mand.” 

In addition to the higher civilian 
demand for petroleum products, he 
pointed out, requirements have 
been increased by the federal gov- 
ernment, including the armed 
forces. 


An acute fuel shortage might 
be forestalled by a mild winter, 
lack of work stoppages and the 
availability of tankers, Nickerson 
said. He urged that gasoline 
should be allocated on a monthly . 
basis for maximum flexibility. 


_ Bernard M. Majewski, vice-presi- 


Curtice Predicts 
Car Shortage 
Until 1950-51 


FLINT.—It will be 1950 or 1951 
at the earliest before demand and 
supply will be in close enough bal- 
ance so that a customer can buy 
a@ popular new car with normal 
waiting time, Harlow H. Curtice, 
Buick general manager, predicted 
last week. 

Curtice reasons this way: 

Wartime suspension in car pro- 
duction left a deficit of 10 to 12 
million cars. 


Only 2,000,000 cars were built 
during 1946 and not more than 3,- 
500,000 will be produced this year. 
Meanwhile, replacement need is so 
great that only 1,000,000 of the to- 
tal may be expected to contribute 
toward reducing the deficit. 

The steel shortage is likely to 
bar unrestricted production next 
year. 


Ask Wis. Repeal 


Farm Truck Fee 


MADISON, Wis.—Repeal of the 
reduced registration fee now pro- 
vided for the farm truck owned 
by the farmer will be proposed in 
the next session of the state legis- 
lature, according to a spokeaman 
for a trucking organization. 

The demand for elimination of 
the special $§ fee which has been 
in effect for years came from the 
Farm Truckers Assn. of Wisconsin, 
an organization of commercial 
farm produce haulers. 


cago, and vice-president of the 
marketing division, American Pe- 
troleum Industries, asserted that 
petroleum industry problems can 
be adjusted more quickly and more 
satisfactorily by the industry it- 
self, with price benefits to the con- 
sumer, than by federal government 
intervention. 

M. J. Rathbone, president of 
Standard Oil Co. of New Jersey, 
warned that nationalization might 
result from a tendency in some 
sections of the petroleum industry 
to seek state or federal assistance, 
intervention or direction in prob- 
lems purely of an industry nature. 

Rathbone declared that those 
who sponsored and endeavored to 
promote the private enterprise 
form of business could see that 
“pursuing the legislative course” 





Maybe the power of suggestion 
worked here, maybe it didn’t. Any- 
way, a thief recently stole an auto 
from the E. Z. PICKENS MOTOR 
SERVICE in Portland, Ore. 


would result in the ending of pri- 
vate enterprise in the petroleum 
industry.” 
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| j|Pan-Am Auto Clubs to Air 
“ |Uniform Travel Proposals 


WASHINGTON. — With elimina- 
tion of restrictive travel controls 
a major objective, the Inter-Amer- 
ican Federation of Automobile 
Clubs will hold its seventh annual 
general assembly in Washington 
Oct. 29 to Nov. 1, the American 
Automobile Assn. announced last 
week. 

The AAA, U. S. affiliate of the 
federation, said that 18 national 
automobile clubs will send repre- 
sentatives to the four-day meeting. 
The major purpose of the assem- 
bly, the AAA said, will be “to 
strengthen hemispheric solidarity 
through the development of un- 
hampered travel.” 

To simplify travel requirements, 
the AAA said it would bring be- 
fore the assembly a proposal for 
an inter-American travel card. The 
travel card, it was pcinted out, 
would replace passports and visas, 
and enable a citizen of any coun- 
try of the Western Hemisphere to 
enter any other country as a tour- 
ist or business visitor for a six- 
month period. 


15 


The assembly will also consider 
the status of the Pan American 
highway, as well as methods of 
speeding its completion. 

Business sessions of the assem- 
bly will be held at the Pan Ameri- 
can Union. 

Speakers will include Senator 
Owen Brewster, Maine Republican, 
an AAA vice-president; Admiral 
Emory Land, president of the Air 
Transport Assn.; Carlos Anesi of 
Argentina, president of the Inter- 
American Federation, and H. J. 
Brunnier, president of AAA. 

The Pan American Union will be 
represented by H. E. Antonio 
Rocha of Colombia, chairman of 
the governing board; Dr. Alberto 
Lleras Camargo, director general, 
and William A. Dawson, U. S. am- 
bassador to the union. 


Cite Burns of Trailmobile 

Charles H. Burns, treasurer of 
Trailmobile Co., Cincinnati, has 
been elected to membership in the 
Controllers Institute of America. 
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Over this bridge pass the 
Hardestf-used Cars in the World! 


The San Francisco hills, motor loads, 
brake strains, frequent stops and starts 
. -. in combination with long runs at high 
speeds on express highways . . . steep side 
roads, damp ocean air, the devastating 
distances, dependance on motor cars for 
transportation... give Bay Area vehicles 
the toughest workout in the world... 

The war interrupted San Francisco’s 
normal replacements .. . cars ready for 
green pastures were kept rolling. But today 
the city streets are increasingly bright with 
new streamliners, car showrooms get big 
bookings... San Francisco wants the best! 


Ano it has the legal tender to match 
the taste, the hard cash to go with the 
habit, the bank balances to turn delay 
into current demand. With earnings at 
all time highs, record employment... 
the market swelled by the greatest 
population growth in history... and car 
registrations of over 650,000, many 
ready for replacement... San Francisco’s 


ton trance Chronicle 


Sawyer, Fercuson, Waker Co., National Representatives, 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 


Bay Area merits preferred position on 
national automotive schedules! 

San Francisco has a preferred motor 
car medium—The Chronicle. With a 
long and effective editorial record of 
bringing more bridges, express highways, 
finer roadways to the Bay Area... and 
the respect as well as the interest and 
attention of its readers. ... The Chronicle 
carries the messages of more national and 
local automotive advertisers . . . is the 
proven productive medium. 

Reaching one family in three in San 
Francisco, one in four in the contiguous 


. - The Chronicle 


sells more motor cars from Petaluma to 


commuting counties. . 
Pescadero . . . is equally efficient on tires 
and oil, gasoline, accessories. For more 
sales of family sedans or sports coupes, 
station wagons, custom body jobs, and 
the standard models of all makes . . . make 
your first San Francisco choice The 
Chronicle! A SFW man will give you 
all the facts! 
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Distribution Plea 


Firestone Believes Trained Experts Are Called For 
By World’s ‘Under-Consumption’ 


DES MOINES.—It is not over- 
production, but under-consumption 
which retards agricultural prog- 
ress in normal times for lack of 
better methods of distribution, 
Harvey S. Firestone jr., president 
of Firestone Tire & Rubber Co., 
told members of the Iowa Bank- 
ers Assn. at their annual conven- 
tion here recently. 

He also stated that “until the 
political and economic conflicts, 
selfish nationalism and archaic 
prejudices which now obstruct the 
free movement of goods are re- 
moved, there can be no lasting sta- 
bility in world trade nor can the 
ills of our distribution system be 
cured.” 

“How long the present high rate 
of exports will continue is a mat- 
ter of opinion,” Firestone said, “If 
foreign dollar shortages bring a 
sharp curtailment during the next 
few months, the Marshall plan 
may, for a time, raise the total 
once more. But the day will come 


when the world returns to a nor- 
mal peacetime economy, and all- 
out production such as we have to- 
day, might result in a surplus of 
farm products. 

“But why should there ever be 
a surplus? Even in normal times 
there are millions of people 
throughout the world who are 
either starving or suffering from 
various stages of under-nourish- 
ment. I contend that there never 
will be a real surplus of farm 
products until all the people of 
the world have enough to eat 
and enough clothing to satisfy 
their needs.” 


Declaring that the “real bottle- 
—. lies in distribution,” Firestone 
said: 


“Markets must be broadened by 
making more products available to 
more people. To accomplish this, 
a close and careful study must be 
made of methods of distribution, 
eliminating all needless expenses 
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| and spending more time in effective | 


marketing efforts. 

“We must do everything we can 
to maintain the high living stand- 
ards of our country, because we 
cannot sell the output of our farms 
and our factories unless people 
have purchasing power. These are 
steps which we can take right now. 

“But the real hope of ultimate- 
ly solving the problems of our 
economy lies in the youth of our 
country.” 

Firestone pointed out that farm 
youth spend much of their time 
learning how to make farming 
more productive and that while 
educational institutions offer a 
wide variety of courses in chemi- 
cal, electrical, mechanical and civil 
engineering and many other sub- 
jects, their curriculums offer in- 
sufficient training in the science 
of distribution. 

“One of the principal difficulties 
is a severe shortage of men trained 
in the science of distribution,” 
stated Firestone, “comparatively 
few institutions of learning have 
comprehensive courses of study 
aimed at graduating a_ student 
qualified to enter into distribution 
as a vocation. 


“Consequently if we are to 





TOP EXECUTIVES of Ford and Lincoln-Mercury attended the opening of the York 
Lincoln-Mercury Coc., 1000 S. George St., York, Pa., recently. Left to right are: Bruce 
Felknor, public relations, Chester, Pa.; Richard Boutelle, assistant regional manager. 


Chester; C. BR. Beechman, regional 


» Chester; Thomas W. Skinner, general man- 


manager 
ager, Lincoln-Mercury division; Ernest R. Breech, executive vice-president of Ford; 
John ©. Robinson, vice-president and general manager, York Lincoln-Mercury Co.; 
Henry M. Nicholas, president, York Lincoln-Mercury Co.; George Cunningham, resident 


controller, Chester; J. Davidson, plant manager, Chester; N. E. 


Crews, district man- 


ager, Lincoln-Mercury; Roland S. Anfin, district manager, Ford; John Walsh, assistant 
regional manager, Ford; Frank Urban, parts traveler. 


progress in the years to come, 
we must begin at the grass roots 
by fostering and encouraging 
young men and women to con- 
sider the science of distribution 
as their life work and by per- 
suading colleges and universities 
to offer regular courses of study 
which will eventually result in 
the granting of degrees in dis- 
tribution.” 


One of a series of messages to help you increase your understanding of business paper advertising, and its effect on your business. 


How 


much longer 


can your company afford to 
“refuse business tactfully”? 


ET’S FACE IT — the honeymoon is about over. It 
was fun while it lasted, but it won’t pay the 


rent. Not now. 


After an absence of seven years, the spectre of a 


But now the time has come when we must apply 
the same philosophy to the manufacture of a sale. 
That means— more mechanization! 


Confronted with a buyers’ market, how much will 





buyers’ market is once more rearing its head, and 
its expression plainly reads—‘“‘I’m going to be hard 
to get.” 


This doesn’t scare anybody who hasn’t forgotten 
how to sell. But there are quite a few of us in American 
business who could use a quick refresher course. 
(We’ve had a long “‘vacation.’’) 


When it comes to production, our output is up 
almost 100 per cent. We’ve acquired a lot of new 
techniques on the assembly line, because it was obvi- 
ous that if there were to be any profits left —after 
increased labor costs, high-priced materials, and 
taxes—we’d have to trim every last ounce of fat off 
the manufacturing cost per unit. 


» 


it cost your company to produce one unit of sale? A 
prohibitive sum, if you’re going to depend entirely 
on personal contact. You’d have to hire a tremendous 
force of salesmen to cover the field. Even then, much 
of their valuable time would be spent on “‘missionary 
work” —which is really a job for mechanized selling. 


Mechanized selling is simply another name for 
consistent and aggressive advertising. Like the ma- 
chine on the production line, it is a multiplier of 
men’s efforts, for it enables them to produce (and 
earn) far more than they could alone. 


And when it goes to work in the business press, it 
becomes the most efficient machine at your disposal 
for manufacturing sales at a profit! 


Just how efficiently does business paper advertising work? If you'd like to 
see some examples, we'll be glad to send you a recent ABP folder on actual 
results. Also, if you’d like reprints of this advertisement (or the entire series) 
to show to others in your organization, you may have them for the asking. 








News. 


is one of the 129 members of The Associated Business Papers, 
whose chief purpose is to maintain the highest standards of editorial 


helpfulness—for the benefit of reader and advertiser alike. 


Ohio Judge Hits 
‘Over-List’ Loan 
In Car Swindle 


CLEVELAND. — Dismissing a 
contempt motion brought by the 
Sun Finance Co. in an effort to 
recover a mortgaged car, a com- 
mon pleas court judge charged 
here last week that finance com- 
panies that lend more than the list 
price on an automobile are “not 
only encouraging the black mar- 
ket but are becoming a party to 
is 

An action brought against John 
and Helen Budniak, who purchased 
a 1947 Plymouth sedan from An- 
thony Dottore for $1,600, precipi- 
tated the case. According to the 
records, Dottore had paid $1,000 
cash for the vehicle and signed a 
mortgage for $1,819. 

The Budniaks said Dottore failed 
to give them a title to the car and 
that after they defaulted on pay- 
ments, the finance company sought 
possession of the vehicle. Wher 
the Budniaks declined to turn the 
car over to the sheriff, the con- 
tempt motion was entered. 

An official of the finance com- 
pany, commenting on the jurist’s 
ruling, said that it was the prac- 
tice of all lending institutions to 
make car loans on the market 
value rather than on the list price. 


Certain Charges 
Hiked by Colorado 


DENVER.—The state public util- 
ities commission last week issued 
lan order changing the technical 
classification of freight for all com- 
mon and private motor vehicle car- 
riers in most of southern Colorado. 

The effect of the order will be 
to provide some increases in truck 
| freight charges in all of the terri- 
jtory west of Salida and Leadville 
;and on and south of U. S. highway 
24 to the Colorado-Utah line. The 
order changes the rates for speci- 
fied commodities from what was 
known as “column” classificatior 
|to the national motor freight classi- 
fication. 


Frazer Engine 
Graham-Paige Offers 
Stationary Unit 


YORK, Pa.—lIntroduction of 
compact lightweight stationary mo 
tor for farm, home and light in 
dustrial applications was apn 
nounced last week by Joseph W 
Frazer, president of Graham-Paig: 

Known as the “Frazer,” the er 
gine is a five-horsepower, two-cyc 
single cylinder gasoline type wit 
impulse-coupled magneto for eas 
starting, the announcement state 
It will run from six to eight hou 
on two gallons of gasoline, depen 
ing on the amount of work pe 
formed, Frazer revealed. 

It is essentially the same mot: 
as that used in Graham-Paig« 
Rototiller farm machines, mo 
than 40,000 of which have been 
purchased by farmers, orchardists, 
landscapers, gardeners and other 
growers in the last year. The sell- 
ing price, Frazer said, will be “in 
the neighborhood of $150.” 


Heads Chest Committee 
Howard Ford has been named 
chairman of the Baltimore Auto 
Trade Assn.’s Community Chest 
committee. This group is working 
to get 100 percent cooperation from 

dealers for this charity drive. 
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NOW IN FOURTH PLACE! 


In less than two years’ time, Kaiser-Frazer has become the 
world’s fourth largest producer of automobiles. Its coast- 
to-coast dealer organization, over 4,000 strong, is already one 
of the four largest in the industry. The Katsrr, the FRAZER, 
and the Frazer Manhattan today are among the best-known, 
most widely-publicized motor cars in America. 


There are always those who seek new and just as economical as they are beautiful; 
e 


better products—who are first to enjoy » 
improvements made available 7 a 
experience, and American enterprise. Suc 

people make progress possible by their pat- 
ronage. Tens of thousands of them have 
bought Kaiser and FRAZER automobiles. 
And their letters tell us that these cars are 


KAISER-FRAZER CORPORATION 


that they perform better, and deliver a 
smoother ride, than any other car at any price. 
These enthusiastic owners also state that 
they have received prompt, efficient service 
from Kaiser-Frazer dealers everywhere. See 
the dealer nearest you and drive one of 
these new and advanced motor cars today! 


- WILLOW RUN, MICHIGAN 


toor “ So" 
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aay BUILDING TODAY FOR 





CHEVROLET 
presents a great new 
PARTS MERCHANDISING 
PROGRAM! 


NEW MERCHANDISING PLAN ‘that enables Chevrolet dealers 


to broaden their parts operations and provide better service to the entire 


parts market. 


NEW STREAMLINED WAREHOUSING PROCEDURE that 


speeds and simplifies the ordering and receipt of parts. 


NEW BALANCED PARTS STOCK SYSTEM that makes possible 


better, more profitable inventory control. 


NEW BIN LABEL SERVICE that makes it easier to determine inventory 


position and quantity of parts needed. 


NEW ORDER PADS that provide an improved method of determining 


and recording the actual rate of sale. 





Sav 


“BETTER SERVICE TO 
CREATES MORE PARTS 
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With those twin objectives in mind, Chevrolet 
dealer and factory representatives went to work 
together months ago. 

They studied sales problems. They examined 
ordering and warehousing methods. They 
looked into stock control and inventory systems. 
Not a single phase of parts distribution was 
neglected. 


Out of their research and planning has come 





CHEVROLET OWNERS... 
OPPORTUNITIES FOR CHEVROLET DEALERS!” 


f 


this great new Chevrolet parts merchandising 
program—the most practical and complete pro- 
gram of its kind the industry has ever seen! 

It will accomplish its objectives on every count. 
It means faster, better service fot Chevrolet 
owners ... more and better opportunities for 
parts business for Chevrolet dealers. 

It means that in every way Chevrolet is build- 
ing today for continued leadership tomorrow! 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 





CHEVROLET 
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CONTINUED LEADERSHIP TOMORROW 
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AUTOMOTIVE WASHINGTON 
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Veteran Reporter Recalls 
Old Days of the Auto 


By William Ullman 
Washington Correspondent 
THIS COLUMN from Washington is being written high 
on the roof of the Capital’s famed Emergency Hospital, 
wherein this correspondent has been a patient during the 
past two weeks, battling a tough cold that in the beginning 
threatened to develop into pneumonia. Happily, it didn’t, 
toe 6 eee 


awaiting a better day to 
leave. Meanwhile, not well 
enough to go home, yet not ill 
enough to remain drooping in my 
room, I want to write something 
for Automotive News as I have 
been doing each week for many 
years. 

But what to write about? Aye, 
there’s the rub! 

Pacing back and forth in the 
glass-encased sun parlor atop the 





beautiful hills of 
old Virginia. To 
the west I see the 
Lincoln Memorial, 
Francis Scott Key 
bridge, George- 
town University 
and the Chesa- 
peake & Ohio 
canal. To the east, 
the Capitol and 
all the great gov- 
ernment build- 


hospital, I look to the south, across | ings in between—so many of which 
the placid Potomac to the always!mean so much, directly and indi- 





REPRESENTED NATIONALLY BY MOLONEY, 
Chicago @ 


New York 


ey elon together 


LIKE ROMEO AND JULIET 
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ICO 4. 
Se ey) 
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Look what happened to those poor kids just ‘cause W. 





rectly, to the folk who read Avuto- 
motive News. 


There, just a couple blocks away, 
is the White House. And there the 
Department of Commerce, and the 
United States Post Office Depart- 
ment, the Federal Trade Commis- 
sion, the Department of Justice, 
the Treasury and so on and so on. 
4 Just to my right is the old In- 
terior building and, gazing at it, 
my thoughts travel back some 30 
years to the day Secretary John 
Barton Payne and National Park 
Director Stephen Mather bade 
Godspeed to the AAA’s West- 
gaard at the beginning of an- 
other pathfinding transcontinen- 
tal trip; this time to visit the 
National Parks which, through 
the untiring efforts of Mather, 
Alfred Reeves and A. G. Batch- 
elder, had been just recently 
opened to motor car travel, mark- 
ing a gain for motor car touring 
possibilities that was second in 
importance only to the passage of 
the first Federal Aid Road Act 
a couple years earlier. 

Those two advances were distinct 
victories for the automotive indus- 
try’s pioneers, and, of course, have 
meant much to those who followed, 
many of whom, I'll bet, never knew 
the national parks once barred mo- 
tor vehicles. 





CAN 
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Early Road Finder 
At End of Trail 

IT WAS in this same Emergency 
Hospital three decades back that 
another early road finder passed 
away. He was Ernest Ferguson. 
one of the first to pilot a motor 
truck across the continent; at a 
time when that feat was a truly 
heroic endeavor. Few will remem- 
ber him. I do, because I was with 
him when he breathed his last. 

Looking across the old State, War 
and Navy building I can see the 
aging Riggs building where I la- 
bored years ago. Hard to believe in 
the light of their size today, but 
the Riggs edifice—now the Albee— 
once housed the National Automo- 
bile Chamber of Commerce in 
Washington, the United States 
Chamber of Commerce, the Na- 
tional Press Club and the Ameri- 
can Automobile Assn. 


It was there, during World War 
I, that, under a half-dozen differ- 
ent by-lines, I wrote wartime 
pieces for most of the automotive 
press, but chiefly for beloved 
Chris Sinsabaugh. 

The men of the automotive in- 
dustry I dealt with most in those 
days—men serving their govern- 
ment at war—included Roy Chapin, 
| Howard Coffin and C. C. Winning- 
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Shakespeare had a yen for tragedy. Romeo was stopped 
by a balcony, just as some advertising is stopped by cen- 
tral city limits, even though salesmen travel beyond! You 
can route yotr advertising as you route your salesmen if 
you concentrate in Pittsburgh's Post-Gazette. It’s the only 


Concontiate 


Philedelphie © Boston 


REGAN & 


© Detroit © San Francisco ¢ 


Los Angeles » 


daily newspaper that can work effectively with your men 
selling the million central city people—then travel with 
them to help sell the two million more who live in the 
neighboring 144 cities and towns, 


POST-GAZETTE 


SCHMITT, INC. 
Seattle 


ham, of Hudson; Charles W. Nash, 


then head of Nash Motors; Col. J. 
G. Vincent, of Packard; Howard 
Marmon and Ben Briscoe, whose 
names indicate their private busi- 
ness affairs at the time; C. C. 
Hanch, of Studebaker; Henry Joy, 
of Packard; William Wall, of Na- 
tional; John Willys, of Willys-Over- 
land; F. E. Smith, Premier, and 
many other I cannot recall offhand. 
. * 


Other ‘Greats’ 


On Roll Call 


AMONG OTHERS who do come 
to mind after some thought are 
Christian Girl, of Standard Parts 
Co., who served as director of truck 
production for the Quartermaster 
Department; Col. H. W. Alden, of 
Timken-Detroit Axle; H. T. Dunn, 
of Fisk Rubber; F. G. Diffen, of the 
Erie Specialty Co.; Maj. George W. 
Dunham, Col. Edward A. Deeds, 
Robert Stranahan, Dent Parrett 
and Maj. B. D. Gray, then president 
of Hess-Bright. 

There were many others in the 
industry who served well, but I 
have no written record at hand 
and their names escape me; not 
because of their lack of war ser- 
vice luster, but of my 
lack of memory—which unques- 
tionably has slipped with the 
passing years. 


There Is CHQ 


Of the AAA 


TURNING and looking north 
from my hospital penthouse, I can 
see, just a couple squares away, the 
national headquarters of the great 
AAA, whose activities benefit mak- 
er, seller and user alike. A few 
blocks farther on, in the big Trans- 
portation Building, is the Washing- 
ton offices of the Automobile Man- 
ufacturers Assn. Next door, in the 
Hill building, is the Automotive 
Safety Foundation. Not far beyond, 
in the Barr building, is the Amer- 
ican Assn. of Motor Vehicle Admin- 
istrators, while in the next block, 
in the LaSalle building, is the Na- 
tional Used Car Dealers Assn. 

To the right, at 17th and'L, is 
the Defense building, housing 
NADA, the Inter-Industry Highway 
Safety Committee and Frank Ris- 
ing’s automotive parts organization 

In a building of its own, at 

1424 16th St., is the giant Ameri- 

can Trucking Assns., which has 

accomplished so much for the 
over-the-road haulers of freight. 

Nearer by is the National Assn. 

of Motor Bus Operators. 

In and around the general neigh 
borhood of the AMA and the ASF 
are the Chamber of Commerce of 
the United States, the NAM, the 
American Petroleum Institute and 
the -Rubber Manufacturers Assn 
while not far from where I am 
are the Public Roads Administra 
tion and the Highway Research 
Board. 

Farthest away, and of incal 
culable value to all motordom, is 


the National Bureau of Standards 
* * . 


Here’s a Cluster 


Of Auto Groups 

IN THE HEART of the city, i 
and about the National Pres 
Building at 14th and F Sts., ar 
clustered such vital motoring or 
ganizations as the National High 
way Users Conference, the Ameri 
can Assn. of State Highway Offi 
cials, the Truck-Trailer Manufac 
turers Assn., the National Counci! 
of Private Motor Truck Owners 
and the American Roadbuilders 
Assn. 

Off the beaten path, as it were, 
is the National Assn. of Independ- 
ent Tire Dealers. 

There are others—large and 
small—but I cannot name them 
now from memory—and that is 

| all I have to rely on here in my 
| hospital berth. Most of them, I 
| believe, have been enumerated; 
enough at any rate to show that 
all the folk of motordom are well 
| represented at their National 
Capital and how when their best 
interests are threatened — and 
also when they are not threatened 
—one or more organizations may 
be relied upon for protective cov- 
erage, so to speak. 
And there is my beat for Auto 
motive News when I am well. I hope 
to be back on it soon. It’s no fun 
in a hospital—it’s too expensive to 
be funny. 


There are profit-making opportunities ‘n 
AN Want Ads. See inside back cover 
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SYDNEY.—(UTPS)—The_ great- 
est black market operating in Aus- 
tralia today is in second-hand cars 
and trucks. Prices fixed by the 
price commissioner are based on 
1939 values of new cars. They are 
fixed by models and have no rela- 
tion to the condition of the ve- 
hicle. 

A particular car driven 10,000 





ED MAHER MOTOR REBUILDING CO., Dallas, was host to 175 Texas Ford dealers 
when it was opened by Maher. His two sons, Thomas H. and Louls J., are partners| miles in the hands of a careful 


driver has the same fixed price as 
one of the same model which has 
been driven 100,000 miles in the 
hands of a speed crank. 

The result is that no second- 
hand vehicle is sold honestly at 


302 Ford Officials Attend 
Maher’s Dallas Debut pe 


DALLAS.—Some 300 automobile| gram were L. W. Smead, Ford| get the extra price, it is claimed. 
men, led by a delegation of Ford| assistant general sales manager, Further, new vehicles are per- 
Motor Co. executives and includ-| western division, and Josh Lee,| mitted to be sold at prices com- 
ing 175 Texas Ford dealers, last} member of the Civil Aeronautics | mensurate with the higher costs of 
week paid honor to Edward R.| Board and former senator from|production and distribution and 
Maher, veteran Dallas Ford dealer, | Oklahoma. the discrepancy between new and 
and his two sons, Thomas H. Ma- 
her and Louis J. Maher, partners 
in their own new Ford dealership 
in Dallas, in a day-long celebra- 
tion of a unique father-and-son 
joint business achievement: 

The event also marked the for- 
mal opening of the Ed Maher Mo-|- 
tor Rebuilding Co. plant, which has 
recently been completed and is 
turning out 1,000 rebuilt Ford ef- 
gines a month by mass production 
methods. 

Fourteen engine rebuilding com- 
pany heads from all parts of the 
country attended the celebration 
and inspected the plant where 
chain conveyor methods are em- FEED 
ployed throughout. They were told CONCENTRATE 
by Ed Maher that with the shift SUPPLY 
of this operation from his regular (million tons) 
dealership plant to the separate 
unit, the new mass production 


in a new Ford dealership in 


OPA Down Under! 


Farce of U. C. Ceilings Evident as Real Prices Soar; 
Only Honest Sellers Seen Hit 





















second hand vehicles is such that 
no owner wants to accept pegged 
price for his old vehicle when con- 
sidering the purchase of a new 
one. 

Here are a few examples of peg- 
ged prices: 1939 Nash sedan, $1,350; 
1939 Pontiac sedan, $1,090; 1939 
Ford V8 sedan, $890; 1938 Chrysler, 
$1,130. 

No real attempt has been made 
by the government to police the 
used-car market and the few cases 
which have come before the court 
have been fined very nominal 
amounts on conviction. 

There is no greater joke in 
Australia, it is said, than the 
supposed fixed price for used 
cars. In reality, it does not exist. 
Under the present system it is 

said that the only person who suf- 
fers is the honest seller who does 
obey the law. 


MEAT 
PRODUCTION 
(billion pounds) 
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Plastics Deal 


Borden Acquires Durite 
To Expand in Field 


NEW YORK. — Acquisition of 
Durite Plastics, Inc., of Philadel- 
phia, a producer of thermosetting 
synthetic resins, molding com- 
pounds and varnishes, by the Bor- 
den Co. has been announced by 
Borden Vice-President William F. 
Leicester. 

The transaction involved an ex- 
change of stock valued at approxi- 
mately $3,000,000, Borden said. 

The new acquisition will be 
known as the Durite Plastics di- 
vision of the Borden company. Emil 
E. Novotny, president of Durite, 
will continue to direct its activi- 
ties. Other executive and operating 
personnel will remain unchanged, 
Leicester said. 


Borden also operates Casein Co. 
of America, a supplier of plastic 
adhesives. 


‘‘We want you to know that Automotive 
News Is the most read and quoted paper 
in our establishment.'’—George Soule, But- 
ler Nash Co., Butler, Pa. 


awards in the last two years, at the 
$5,000 A&P Chicken of Tomorrow 
Contest . . . “More Meat On These 
Chickens”, page 148. 


Flying Farm 
Family... The Rob 
Giltners, Eminence, 
Ky.; accredited 
pilots and the Mrs. 
a student flyer... 
covered 700 miles in 
two planes and won 
third yearly award 
given by SF, at the 


methods had reduced the produc- 
tion cost by one third, and this 
saving had been passed on to the 
consumer for the most part. 

A feature of the occasion was 
a reunion of former classmates of 
Thomas Maher, president of the 
new dealership, who attended the 
first school set up in Dearborn for 
sons of Ford dealers. Maher, in- 
cidentally, is the first graduate of 
the school to acquire a dealership 
in his own right. Louis J. Maher, 
his brother, is vice-president of the 
dealership. 

Here to congratulate Thomas 
Maher was Crosby Kelly of Dear- 
born, director of the Ford mer- 
chandising school. 

Principal speakers at a banquet 
which climaxed the one-day pro- 





Entries Exceed 


100,000 in GM 
Worker Contest 


DETROIT.—General Motors an- 
nounced last week that more than 
100,000 entries already have been 
received and additional entries are 
pouring in at the rate of 3,000 daily 
in GM’s letter-writing contest for 
employes. 

The contest, whose theme is 
“My Job and Why I Like It,” closes 
at midnight, Oct. 31. 

GM also announced that winners 
of the 40 top contest prizes, all GM 
automobiles, will be invited to 
visit Detroit as guests of C. E. 
Wilson, company president. 

During their stay in the Motor 
City, the winner of the grand prize, 
a Cadillac convertible, will be 
named and each of the other 39 
top winners will learn whether 
they have won a Buick, Oldsmobile, 
Pontiac or Chevrolet. 

Additional awards, all GM prod- | 
ucts, will be made to approximate- | 
ly 5,000 other winners. They in- 
clude 65 refrigerators, 65 electric 
ranges, 50 automatic washers, 50 
electric ironers, 25 home freezers 
and hundreds of others. 

Judging will start immediately 
following the close of the contest 
and will be conducted by a board 
of five nationally known men who 
are not connected with General 
Motors. All winners will be an- 
nounced early in December. 

More than 300,000 GM employes 
are eligible to enter the contest. 













Flying Farmers’ Nat’! Convention, 
Stillwater, Okla. “Kentucky Giltners 
Receive SF Flying Award”’, page 14. 

Corn land, 
$12 per acre!... 


Saline County, 
Mo. had 113 acres 
of rich bottom 
land thick with dogwood, matted 
growths; cleared it with a crawler type 
tractor and bulldozer at equipment 
cost of $12 an acre. “Clearing Land’s 
A Pushover’’, page 23. 

Most Missed Market... a7 ¢/ic 
nation’s best farm families in the 15 
Heart States . . . lightly covered by 
national magazines and networks... 
potently penetrated only by SucceEssFvt 
FARMING... 2ith more than 1,200,000 
circulation among farmers with richest 
soil, largest yields, and greatest property 
investments, average gross income (°46 
without gov't payments) of $7,860, 
; $3,252 above U. S. farm average. 





Savings of six peak years, record 


” 
Meat prices.. . not all gravy! cash in check books, and vast piled 
; ; . : . up demands... make the SF readers 
Livestock lives largely on grain costs... make livestock production 
feeds, sells at somewhere near the cost of highly speculative. 
So farmers must buy the feeders 


today’s best class market . . . without 
which no national advertising is really 
raising ... Feed shortage means meat : national! Data and details, any office 
more cautiously, conserve feeds and ... SUCCESSFUL FARMING, Des Moines. 


shortage, since farmers won’t mature 
saper substitutes, use more ; . a4 . 
find cheaper substitut - ... New York, Chicago, Cleveland, 


more animals than they can reasonably 
feed... And shortage plus the high 
consumer buying power make meat high. 


pasture crops. . . Every advertising Pils Bilal TE 


man can get a better understanding 
of the business of farming by reading 


Los Angeles. 


Consider the producers’ problem . . . 
Meat demand is strong, per capita 
consumption 20 lbs. over U. S. pre- 
war average, but... Poor prospects 
pushed corn to $2.65 bu., historic 
ceiling. All grains are high, sustained 
by world market and government 
buying. High feed and meat prices 
inflate all others, and the producers’ 





**Meat Producers’ Pinch” in October 
issue, SUCCESSFUL FARMING, page 21. 

Chic Contours ’47 
... The Cornish, well- 
meated, broad-breasted, 
but slow growing, low 
hatching, has been 
crossed with other 
breeds, and won most 
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Market characteristics of the 
national magazine as an advertis- 
ing medium are listed in this order 
in a 133-page booklet prepared by 
the research department of Curtis 
Publishing Co.: 

1. Its ability to follow and de- 
velop sales in the most profitable 
areas. 

2. Its widespread geographic dis- 
tribution. 

3. Its adjustability to market 
changes. 

The market study was devel- 
oped, says Curtis, to explain “the 
development of national maga- 
zines into the country’s leading 

national advertising media.” 
Purpose of the report, according 
to Donald M. Hobart, director of 
Curtis research, is to bring to- 
gether a wealth of basic informa- 
tion about national magazines 





—Auto Advertising — 


Magazine Advantages 
Listed in Study 
By Bob Finlay 


which will lead to a better under- 
standing of their function in the 
national economy. 

Advantages are listed as market 
selectivity, adaptability to the in- 
dividual advertiser’s needs and re- 
peated impact. Under the title ‘14 
Selling Points of Magazine Adver- 
tising,” the study adds a list of 
factors which make magazine ad- 
vertising such a powerful mer- 
chandising force. 

In 1946, magazine circulation 
reached an all-time high which, the 
researchers point out, was a nine- 
fold increase over the 1914 figure. 
It adds that more than 3.2 billion 
copies of magazines passed into 
the hands of consumers in 1946 
and yielded an estimated gross cir- 
culation revenue of more than $418 
million. 

In a further breakdown, the 





Passenger Car Ads 


In Magazines 


National farm magazines only, includ- 
ing: Capper’s Farmer, Country Gentle- 
man, Farm Journal, Progressive Farm- 
er, Southern Agriculturist, Successful 


Farming. 
Jan. — 
1947 


Plymouth 
Dodge 
Studebaker ... 
Buick 


ROBERT BORCHERS, Borcher Auto 


(Source: Leading National Advertisers, 
N. 


Y.) 


marketing aid estimates that 
every U. S. family in that year 
spent, on the average, $10.96 to 
purchase about 85 copies of mag- 
azines. 

Magazine advertising sales 
amounting to $381 million and lin- 
age estimated at 54 million lines 
also set new records in 1946. 


Shrimp Boil a Hit 


Auto advertising and sales exec- 
utives got a kick out of the old- 
fashioned New Orleans shrimp boil 
put on in Detroit by the Times- 
Picayune New Orleans States and 
Jann & Kelly. 

Roland Ladreyt, national adver- 








COMMERCIAL CREDIT CORPORATION 


A Subsidiary of Commercial Credit Company, Baltimore 
MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


Co. 
Sales (Oldsmobile), and R. 8S. Jenkins, Jenkins Auto Sales (Dodge-Plymouth) partici- 
pating in one of the weekly broadcasts sponsored by Montgomery County Automotive 
Dealers Assn., Dayton, 0. Three dealers are on each program. 











hmm 


(Ford); L. F. Eberhart, Central Motor 


tising manager of the Times- 
Picayune, enlisted Gordon Hebert, 
the paper’s auto editor; Henry Jann 
and Dave Sampson, Jann & Kelly’s 
Detroit manager, to peel onions, 
lemons and the dozen other items 
of seasoning that helped to make 
the shrimp culinary masterpieces. 


The idea is a natural. We're bet- 
ting it will become a tradition. 


Forbes Celebration 


Forbes magazine will mark its 
thirtieth anniversary Nov. 5 with 
a banquet honoring “today’s 50 
foremost business leaders” in the 
grand ballroom of the Waldorf- 
Astoria in New York. Gov. Thomas 
E. Dewey will speak. 


| Promotion Piece 


Ed Kimball, of Parade, sends 
along Parade’s latest promotion 
piece, and a very charming one it 
is, dominated by a striking picture 
of a “long-stemmed rose” from 
Billy Rose’s Diamond Horseshoe. 


The idea is that only a picture 
(always excepting the flesh itself) 
can put across some ideas, and 
that Parade is doing very nicely 
in the picture field. 


Names 


Carroll F. Sullivan has joined 
Ross Roy, Inc., as assistant to the 
president, Ross Roy. Sullivan has 


|had 17 years of diversified auto- 


motive experience. Prior to the war 
he was regional manager for Plym- 
outh in the Philadelphia region. 
Before that he served in an exec- 
utive capacity with an automotive 
finance company. Upon his release 
from the army, he rejoined Plym- 
outh and served as regional man- 
ager for the Pacific coast area. 


Promotion of Robert Baumgard- 
ner to advertising manager of 
Pennsylvania Rubber Co., Jean- 
nette, Pa., a division of General 
Tire & Rubber Co., is announced 
by Howard Jordan, president of 
Pennsylvania Rubber. Baumgard- 
ner was with the advertising de- 
partment of General Tire & Rub- 
ber in Akron. 


Judson K. Mulford has joined 
Geyer, Newell & Ganger, Inc., as 
traffic and production manager, it 
is announced by H. W. Newell, 
executive vice-president. Mulford 
takes over the duties of Anthony 
LaSala, who, after serving the 
agency as head of its production 
department for the last 15 years, 
was recently appointed an account 
executive. 


Charlies R. Rhodes. wéll known 
in the Detroit and Midwest adver- 
tising field, joins 
Jack Reilly in the 
Detroit office of 
the Metropolitan 
Sunday Newspa- 
pers, which han- 
dles pictorial 
magazine sections 
with a circulation 
of 15,178,209, and 
a comic supple- 
ment circulation 
of 20,000,000. 





Cc. R. Rhodes 


Margaret J. Walch has joined 
the traffic depaftment of Brooke 
Smith, French & Dorrance, Inc. 


Ernest W. Hull has been appoint 
ed general manager of public rela 
tions and sales of the Railway Ex- 
press Agency. His headquarters are 
at 230 Park Ave., New York City 


& 
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B.W. THE 5-to-1 CHOICE HERE! 
With this fact in mind, management men are tackling the problem of keep- During the first half of 1947, Business Week carried 
’, oe ing prices in line despite rising costs of production and distribution. snd tebumeal Uchchnnion taltitiion ee 
eon, More efficient production methods are being adopted. Production operations oe tines The eer al business and newsweekly 
ieee are being simplified. Ingenious labor-saving machines are being installed. The Publication Pages of Advertising 
ving the i nn D, ——e e 


roduction production dollar is being made to produce more than ever before. PE eee ee FE 
15 years, ™ = 107 


1 account Sales costs, too, are being given a thorough scrutiny. Advertising is one of Be GS, <a eat sas Od eee . 
1 


ae these costs, and advertising dollars, too, can be made more efficient. The ma- Ai, a eee eee Sa ae 

a adver. jority of those whose products and services are sold to business and industry Sh alas hat Bek 
are spending their advertising dollars in Business Week, because Business Week 

offers a concentrated audience of men who buy, or influence buying decisions 
for their firms. This is natural, because Business Week is all business; its editors 
all business writers; its readers all business men. 


In concentrated purchasing power, no other reading audience compares with 





|. Rhodes that of Business Week. So, dollars spent for advertising are more efficient—““work 


is _joined harder”—when invested in the pages of Business Week. 
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ce, Inc. « 
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| able car profit,” which is made up 
of new-car gross profits, used-car 
gross profit or loss (mostly loss in 
new and used-car competitive sell- 
ing) and the new and used-car sell- 
ing expense which consists of sales- 
men’s commissions and bonuses, 
N MY last column I covered the first three controlling fac- | M¢W-car Preparation 6. 

, , ‘ expense and gratis and policy ex 

tors in a dealer’s business: fixed expense, fixed income | pense. 

and percentage of absorption of overhead recovery. The next! ‘These items should be shown 
controlling factor of importance and in line with these first on your control record, both as 
three fixed items in the business is the “fixed burden.” to the total amounts and the 
Here again this so-called ¢ amounts per thousand dollars of 


. ; ‘ new car retail volume, so that 
fixed burden is not definitely | actly when his| the amount of variable car sell- 
fixed, it is only classified as_ new and used-car| ing profit per one thousand dol- 
such in this business because it is department in-| lars of new car volume can be 
arrived at by subtracting the | come has com-| divided into the total amount of | 
amount of so-called fixed income | pletely absorbed | the “fixed burden” in order that 
from the amount of fixed expense. | the total expense | a dealer can tell how many thou- 
It is a very important controlling | burden and he is| sands of dollars in new car vol- 
factor because it shows a dealer free to trade as| ume are required to break even. 
each month, or each day, how 


on, oe a ee For example, let us jc st the trade on the same basis he didjcar selling profit after they had 
much of the total fixed expense out losing any /fixed burden of the business is|pefore he reached the required|reached the break-even point in 
of the business it is necessary for 


money. This is be- | $1,000 and the amount of variable | ,ow-car break-even volume. | their business. 
the selling profits of the new and | cause the selling | car selling profit per thousand dol- 


Dealer Business Counsel 


Fixed Burden and Variable Car Profit 
Important Trading Clues 





HEADS OF the service and parts departments of Chrysler dealerships in Cincinnati 
have a service managers’ club that meets monthly to discuss matters pertaining to their 
jobs. The above picture was taken at their first session of the fall season. Jennings 
Bryan, parts manager for L. T. Patterson Co., presided. The principal speaker was 
F. E. Van Halteren, assistant director of service for Chrysler division. 











used-car department to absorb in| 7 3: Van Tassel profit on every | lars of new car volume is $100. On et TE ‘nae i — pp ~Fing Poo 
order to break even and make a w d used-car deal after the|this basis a dealer would have to HE reason why many dealers 

fit oe - j sell $10,000 worth of new car vol- went broke or did not make dealers after they had reached 
profit. burden has been absorbed is net , the break-even point would in- 


ume just to break even and then| much money in the prewar com- 
and used-car selling days, this is each thousand dollars in sales of | petitive new and used-car selling 
probably one of the most impor- new cars over and above this $10,-|days was largely because they 
tant guide figures in the business, | THs next important controlling |000 would produce $100 net profit,| would start to dissipate (in used- 
because a dealer always knows ex- factor in this business is “vari-' provided the dealer continued to/car over-allowance) this variable 


In the highly competitive new | profit to the dealer. crease their over-allowance to the 
point where they would reduce 
this variable car selling profit to 
10 cents per car or per thousand 


dollars of new-car volume. 


+ * 











Looking for these 4 things 
in your automatic transmission? 


IMKEN bearings on the coun- 

tershaft will give you the four 
things you need most in your auto- 
matic transmission: (1) smoothness 
of operation, (2) quietness, (3) long 
life, and (4) low cost. 


By holding the countershaft in 
rigid alignment Timken tapered roll- 
er bearings keep gear teeth in closer 
mesh. Deflection and end-movement 
are eliminated. Result: less wear and 
longer life, plus smooth, quiet, trou- 
ble-free operation. 


Due to their tapered design Timken 
bearings can be precisely adjusted 
during installation—machining toler- 
ances of surrounding parts don’t need 
to be as close. And compared to 
other types of anti-friction bearings, 
Timken bearings take greater loads 
in the same space (or the same 
load in less space) for less cost! No 
separate thrust bearings are needed 
because Timken bearings take both 
radial and thrust loads. Designs can 
be simplified. 


NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C—> BEARING TAKES RADIAL 6 AND THRUST —@)— LOADS OR ANY COMBINATION 





LOOK AT HEAVY DUTY TRUCK AND BUS WHEELS 
FOR EXAMPLE... Here is a typical applica- 
tion in which Timken tapered roller 
bearings have proved their ability to 
take the toughest loads in any com- 


*TRADE-MARK REG. U. S. PAT. OFF, 


TAPERED ROLLER BEARINGS 


bination. In differentials, pinions, 
steering parts—wherever wheels and 
shafts turn—Timken bearings insure 
long life and dependable performance. 


The Timken Company has worked 
hand in hand with the automobile 
industry for almost 50 years. Our 
engineering facilities are always at 
your disposal. If you’re designing an 
automatic transmission—CALL IN 
TIMKEN*—NOW! InDetroit, phone 
MAdison 1380. The Timken Roller 
Bearing Company, Canton 6, Ohio. 


NOTE TO P.A.'s Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 
persed... you will find the Timken Compan) 
a supply source of outstanding reliability. 





| 
ae 


| 

| 

It is very good business to beat 
competition wherever it is possible 
and profitable but it is not good 
business to beat them on car sales 
or any sales on a margin of profit 
basis that will drive you out of 
business. 


This is one of the reasons why 
|it is important that dealers have 
these control figures at first hand 
|in good times as well as bad times. 
| (Any question on business man- 
|agement will be gladly answered 
|by Van Tassel. Address him c/o 
Automotive News, Detroit 26, Mich). 


Auto Graveyards 
Reported Holding 


Million Jalopies 


MILWAUKEE. — Hardly a five 
week supply of iron and steel scrap 
is in the hands of consumers and 
dealers, but a vast reserve of more 
jthan a million “jalopies” is in 
automobile graveyards with an 
average of 500 pounds of castings 
in each car, Edwin C. Barringer, 
executive secretary of the Institute 
of Scrap and Iron Steel, Inc., de- 
clared here last week. 


Behind current scrap shortages, 
according to Barringer, is the fact 
| that availability of new equipment 
jis even more important than the 
price of scrap, as a factor in re- 
| leasing adequate shipments from a 
farm reservoir of more than 60,000,- 
000 tons of cast iron on which 
“obsolescence is constantly at 
| work.” There is not much dealers 
can do about the situation, he ex- 
| plained. 

“The nation has become scrap 
|conscious,” Barringer continued, 
pointing out that “even the Mar- 
| shall plan touches on scrap and an 
| investigation is being conducted to 
|determine how far this country 
;}can go in supplying equipment to 
western Europe without handicap- 
| ping our domestic economy.” 
| The fundamental issue of that 
| investigation, according to Barrin- 
jger, is “will we have enough 
| scrap?” 


How to Buy 
| Ford Purchase Agents Teach 


Course in Detroit 


DETROIT.—Fifteen members of 
the Ford purchasing department 
have turned school teachers and 
are conducting a course in indus- 
trial purchasing at Wayne univer- 
sity here. 

Under the directorship of A. J. 
Browning, Ford vice-president and 
director of purchases, the follow- 
ing men are taking part in the 
program: 

Harold L. Kohlmeier, James L. 
Cameron, Albert E. Conn, George 
W. Walker, Richard E. Krafve, 
Harold E. Joy, Henry J. Guenther, 
Herbert H. Foster, Raymond A. 
Farough, Charles S. Brown, Jos- 
eph P. Stanton, Frank C. McCoard, 
Victor G. Lottman, Clarence R. 
| Allan and Robert R. Nash. 


Others are profiting from AN Want Ads 
why not you? See inside back cover 
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1 What Gilbert wants most 


is a raise... 





What Sylvia wants 
most is a 
permanent... 


You get more of what you want from your advertising in Chicago when 
you build your program around the medium which has best demonstrated 
its ability to help manufacturers and retailers get more of what they 
want here. 

More than 100 years of service to the community and the nation have 
built for the Tribune a full-market, all-income circulation which reaches the 
people who account for the bulk of the automotive and home appliance 
sales made in Chicago and suburbs. 

In addition, the Tribune’s appeal to the forward-looking families in 
hundreds of cities and towns adjacent to Chicago has made this newspaper 
a great regional medium famed for its ability to build sales and win dealer 
support thruout the central states. 

On week-days, the Tribune delivers from 510,000 to 660,000 more total 
circulation than other Chicago daily newspapers. On Sundays, the Tribune 
has from 375,000 to 1,070,000 more total circulation than other Chicago 
Sunday newspapers. 

To get what you want with greatest effectiveness and economy in Ameri- 
ca’s richest inland market, build your promotion around the Chicago Tribune. 
Rates per line per 100,000 circulation are among America’s lowest. 





What the Senator wants most 
is re-election . 
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What Martha wants most 
is a room... 


Pr estige for ° 
your ? 
Better dealer organization? line: 


i ? 
Bigger percentage of your industry : 


les? or WHAT? 


more 5° 


What do you 
want most, 
Mr. Advertiser? 





You get more of what you want in Chicago 
when you build your promotion around the 


Chicago Tribune 





General advertisers of automotive products, housing equip- 
ment and supplies, and radios place in the Tribune more of 
their promotion funds than they place in any other Chicago 


‘newspaper. 


September average net paid total circulation: Daily, Over 1,025,000—Sunday, Over 1,500,000 


Chicago Tribune representatives: A. W. Dreier, 810 Tribune Tower, Chicago 11—E. P. Struhsacker, 220 E. 42nd St., New York City 17 
Fitzpatrick and Chamberlin, 155 Montgomery St., San Francisco 4—W. E. Bates, Penobscot Bldg., Detroit 26 


MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., FIRST THREE MARKETS GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS, INC. 
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Automotive Finance... 


Building Helps Tone 
Of Stock Market 


tures planned and underway. Fur- 
ther development of outlying areas 
means increased use of cars and 
construction activities in them- 
selves are a boosting factor on the 
sale and servicing of commercial 
vehicles. 


By George Deery 
Staff Writer 

HE ACTION of the stock mar- 

ket during the past several days 
has given market analysts the mest 
encouraging outlook since last 
summer. While shares have not ex- 
ceeded the rail “hump” which fol- 
lowers of the Dow theory are wait- 
ing for, the increased volume and 
recovery toward former highs is 
the best news in months. 

Another factor that has been 
commented on but little has been 
the broadness of the public’s 
choice in its security purchases. 
This indicates that no special 
group is held to be the best, but 
rather that business and eco- 
nomic conditions, as reflected in 
the judgment of those who buy 
stocks, warrants a more optimis- 
tic attitude both at home and 
abroad. 

No observer of the business scene 
minimizes the importance of the 
building industry both as a giant 
in its own right and for its influ- 
ence on other fields. Its influence 
on the auto industry is bound to 
be a healthy one if it doesn’t falter 
from the prospects now held in 
store for it. 

It is granted that earlier expec- 
tations may not be realized, but the 
outlook has recently taken a better 
turn in the opinion of Washington 
officials and those in private indus- 
try. 
One of the brightest spots in this 
improved building picture is sub- 
stantial amount of suburban struc- 
































* + * 


‘HE BUILDING and automotive 

industries going ahead at a sat- 
isfactory rate can do a lot to sus- 
tain or prevent too severe a drop 
in business, according to many 
analysts. It appears now that such 
a possibility is closer to reality 
than it was a few weeks ago. 

The latest report on the short 
interest on the New York Stock 
Exchange shows a reduction in 
the short side by motor issues for 
the month ended Oct. 15. 

Actual changes were as follows: 
Chrysler from 53,092 shares on Sept. 





Growth Stock Appraisal 


Important for Investors 

In its “Philosophy for the In- 
vestor,” Paine, Webber, Jackson & 
Curtis states that “Although ob- 
scured by a major war and a 
troubled peace, a new requisite for 
successful investment came into be- 
ing in the last decade: Growth 
prospects. True, the security buyer 
has always paid special attention 
to companies with new products— 
new processes—new markets—or a 
growing share of existing markets. 

“But it was not until the late 
1930s specific evidence became 
available that certain industries, 
certain companies, were able to 
divorce themselves from the re- 
straining influences which may 
surround the economy as a whole. 

“And it also did not become ap- 
parent until then that the conserv- 
ative investor’s previously success- 
ful refuge in a “do nothing” policy 
and the “best investment names” 
had not withstood the test of the 
times.” 

The study, prepared by S. B. 
Lurie, continues: “Certainly, no 
better illustration of the fallacy of 
purchasing or holding common 
stocks merely because they repre- 
sent a partnership in sound, long 
established companies is needed in 
the facts that: 

(1) Despite two impressive bull 
markets, the average stock price 
level has remained below that of 
the 1920s; (2) Unlike industrial pro- 
duction, which reached new peaks 
in 1937 and 1941, aggregate corpo- 
rate earning power did not better 
the 1929 high in the prewar years. 

In a like vein of thought, com- 
parative data illustrates the fact 
that flexibility—an attempt to cap- 
italize on industry’s constantly 
changing fundamentals—is part of 
the price of investment success.” 

* + . 


Timken Reelects Officers, 


3 Directors for 3 Years 

Timken-Detroit Axle _ reelected 
the following directors for a three- 
year term: H. W. Alden, H. H. 
Timken and Willard F. Rockwell. 

At the meeting of the board the 
following officers were reelected 
for the ensuing year: Willard F. 
Rockwell, chairman; Walter F. 
Rockwell, president; R. L. Busse, 
vice-president; L. Ray Buckendale, 
vice-president; R. H. Trese, vice- 
president; P. V. Osborn, vice-presi- 
dent; L. W. Fischer, vice-president; 
N. R. Brownyer, vice-president; A. 
I. Hawkins, treasurer; S. W. War- 
ner, secretary, and L. C. Haltug, 
comptroller. 
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Auto Stocks 
Oct.20 Oct. 14 
Chrysler ......... 66% 65% 
CRG iss vicdece 9% 9 
General Motors.. 61% 60'4 
Hudson ......... 21 20% 
Kaiser-Frazer . 14% 13% 
ree 18 18% 
Packard ........ 5% 5% 
Studebaker ..... 22% 22% 
Pe 10 10 
Average for 
Nine Stocks ... 25.47 24.97 





15 to 42,865 Oct. 15, General Mo- 
tors from 26,025 to 24,578, Hudson 
from 10,415 to 8,890, Studebaker 
10,445 to 9,116, Willys 10,255 to 
10,185. 

The short position of all stocks 
covered in the report for the month 
was 1,190,201 shares, This compares 
with 1,329,153 for the preceding 
month, a drop of 138,952. 


* + * 

Fractions 
Hourly earnings in July, accord- 
ing to National Industrial Confer- 
ence Board were 13.2 percent high- 


er than for the corresponding 
month a year ago and 129.2 percent 


UNIT 





MANY AND VARIED are the devices 
designed to serve the motorist, and one of 
the most unique of the new offerings by 
Chevrolet dealers is the handy tight. Pow- 
ered from the car battery through an 
adaptor that fits into the cigarette lighter 
opening, the light has 12 feet of cord and 
ean be used anywhere about the car. Fea- 
ture is the magnet mounting, enabling the 
motorist to affix the light to any metal 
surface. 


above 1929. Hours worked per week 
were 17.8 percent under the 1929 
average, while employment was 
23.8 higher. . . . One source predicts 
that Autocar earnings for the first 
nine months will show a marked 
improvement over the $2.40 re- 
ported for the corresponding pe- 
riod in 1946. 








Last week the motor shares in 
the list of the 20 most active stocks 
narrowed to two, General Motors 
and Chrysler. ... A recession last- 
ing some months in 1948 was pre- 
dicted by Jacob Baker, of the New 
England Council, at a meeting of 
that group. . . . Some sources esti- 
mate earnings of between $6 and 
$7 a share for Electric Auto-Lite 
this year. 

Stocks selling close to their net 
quick asset value include: Ameri- 
can Bosch, Bendix, Diamond T, 
Firestone, Lee Rubber & Tire, 
and Mack. ... Estimated earn- 
ings of $10.50 per share for 
Standard Oil (N. J.) are being 
heard in eastern boardrooms. Es- 
timated earnings of $5.12 were 
reported for the first half. 

Crosley is exporting 10 percent 
of its output and would be satis- 
fied, according to Cincinnati 
sources, with sales of 150,000 cars 
annually in this country. 


Sloate Fetes Workers 
Harry M. Sloate, president of 
Sloate Chevrolet Co., Hartford, 
Conn., was host to employes at the 
company’s annual outing in Sims- 
bury. 





STATES 


SERVING 


First with a New Tire Principle... 
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2 Novel Features Noted 
In Willys Press Shop 


By A. H. Allen 
SLICK NEW PRESS SHOP at Willys-Overland in Toledo 
must have been a choice piece of business for Clearing Ma- 
chine Corp., since practically every one of the score or more 
of large presses is a Clearing. The building comprises two 
long bays, one of which is now practically filled with presses, 


the other providing space for 
stock storage and future ex- 


pansion. 

Unusual feature is that interior 
walls and roof of the building, as 
well as the outer surfaces of all 
presses and other equipment, are 
painted light green, while the in- 
ner surfaces of the presses, around 
the die openings, are painted a 
contrasting light tan. The bright 
colors contribute importantly to 
the overall clean and orderly ap- 
pearance of the shop, yet they are 





o—_—_—_—_—_—__———_- 


on the eyes. 
Probably main- 
tenance crews 
will be kept busy 
on repainting, 
since light colors 
tend to become 
grimy in a short 
time; however, 
the extra cost 
may be justified 
by the cheerful 
and clean work- 
ing conditions re- 





A. H. Allen 


not sufficiently dazzling to be hard| sulting. A second unusual feature 


RUBBER 


THROUGH 





of the plant is the use of an under- 
floor tunnel which houses a pow- 
ered conveyor belt to remove all 
trimmings and scrap from the 
press battery to a second trans- 
verse conveyor which carries the 
material to a hydraulic scrap baler 
at one side of the building. Oppo- 
site each press is a chute through 
the wood floor, into which scrap 
pieces are thrown and which car- 
ries them to the conveyor belt. 


The tunnel also houses all util- 
ity lines and is large enough to 
permit maintenance crews to 
service any of the presses re- 
quiring adjustment of their be- 
low-floor structure, most of them 
having more hulk below the floor 
than above. 

Operations in the press shop are 
limping along because of inability 
to acquire sufficient steel tonnage, 
but when the raw material prob- 
lem is licked, Willys is going to 
have a topnotch facility for pro- 
duction of body stampings and 
other pressed steel components. 

The plant likely can handle some 
outside jobbing work in addition 
to Willys’ own requirements, this 
already being the practice in the 
expanded W-O forging department. 


SCIENCE 


nit attodisn ™ . 
a i 


A Great New U. S. Tire 
‘in first place- 
its first year! 










WILLIAMS MOTOR CO. (Nash), Durham, N. C., turned the tables on factory \omfi- 


cials and brought in the orchestra sponsored by the 


to broadcast Nash 


Motors’ traditional 10-point select dealer awards dinner. Left to right, 0. G. W: ¢ 


assistant zone manager; H. L. Walters, 


Washington zone manager; Mrs. Doris . 


Williams; C. S. Williams, and ©. A. Porter, district manager. 


K-F’s New Engine Plant 
Slated for Muskegon 
ALTHOUGH THERE has been 
no announcement of the location 
of the proposed $10,000,000 Kaiser- 
Frazer engine building plant, it is 
considered a_ strong possibility 
Muskegon will be the site. Per- 
haps some of the Continental Mo- 


COMPAN Y 


Introduced a year ago, the U. S. Royal Air Ride completely changed 
the conception of what a tire can do for a car. It introduced a new 
principle of tire design incorporating 


© greater air volume 


© flatter, narrower tread 


© lower air pressure 


© more tread rubber on the road 


Running up to 20° cooler than conventional tires, the surefooted 
U.S. Royal Air Ride offers a stability and handling ease, a cushioned 


riding comfort entirely new to driving. 


Today—the Air Ride has become the fastest-selling, most demanded 
extra-quality tire in tire history. 
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tors operations there will be taken 
over on an outright purchase ba- 
sis, thereby avoiding the need for 
outfitting a new plant. 

The Muskegon location would be 
handy to Dowagiac, where K-F re- 
cently purchased a gray iron foun- 
dry, now being expanded to supply 
additional engine castings. Prac- 
tically all the large castings for 
K-F engines are produced by Wil- 
son Foundry in Pontiac, owned by 
Willys-Overland. 

Should expanded demand from 
Willys put the squeeze on Kais- 
er-Frazer business, the latter 
would be hard pressed indeed, 
and it is hardly likely the Do- 
wagiac foundry could be extend- 
ed sufficiently without a large 
expenditure of money for more 
equipment, to handle all K-F en- 
gine castings. 

The boys at Willow Run have 
some other plans up their sleeves 
which will be divulged in the near 
future. One involves the equipping 
of a large operation to produce 
a portion of transmissions and rear 
axles now being purchased from 
Borg-Warner and Spicer. 

* + * 





Freight Rise Seen Spur 


To Decentralization 


UPWARD MOVEMENT of 
freight costs, both rail and truck, 
should prove further incentive for 
decentralization of the automotive 
industry. 

Both General Motors and Ford 
are fairly well decentralized now 
and have made further steps in 
this direction since the end of the 
war. Kaiser-Frazer has announced 
intention of setting up assembly 
plants in Long Beach, Calif., and 
possibly elsewhere. 

Chrysler divisions are not decen- 
tralized to anywhere near the de- 
gree of their competition and some 
moves toward setting up more 
scattered parts production and as- 
sembly plants could logically be 
looked for. 


Mass. Announces 
1948 Boost in 


Insurance Rates 


BOSTON.—A general increase in 
Massachusetts’ compulsory automo- 
bile insurance rates for 1948, rang- 
ing from 70 cents to $8.50, is called 
for under a tentative schedule an- 
nounced Oct. 1 by Insurance Com- 
missioner Charles F. J. Harrington. 

A public hearing on the tentative 
rates was held last week after 
which final rates will be promul- 
gated. In other years, the tentative 
rates have been made final with 
but few changes, if any. 

The highest rate increase came 
in Revere where next year’s rate 
has been set tentatively at $58.80, 
compared to $50.30 for the current 
year. Chelsea, again, will have the 
highest rate with $61.80 set tenta- 
tively, compared to the current 
$59.40. 

The Boston rate has been estab- 
lished tentatively at $52.30, com- 
pared to this year’s $50.30. The 
Worcester rate has been set at $31, 
compared to $29.80, while in Spring- 
field, the rate will jump $1 to $26.50. 

Rates will be decreased in five 
towns, according to the tentative 
schedule. The Braintree and Med- 
way rates would drop from $29.20 
to $28.30; Carlisle and West Spring- 
field from $27.20 to $25.20, and 
Stowe from $18.10 to $16.90. 

In announcing the tentative 1948 
schedule, Harrington emphasized 
that they are generally lower than 
the rates charged -for similar cov- 
erage in 1941, 
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The Bek, Side of the Picture 


FOR PETE'S SAKE- 
ALi THIS TALK 


o 

Texas Registry 
. . 

Near 2 Million 
AUSTIN, Tex. — Registrations of 
motor vehicles during the first six 
months of the current fiscal year 
which began April 1 have already 


exceeded the 1946 total, with the 
2,000,000 mark expected to be 
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cars, trucks, buses and motorcycles, | 
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(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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(FIRST THING AZ KNOW- TH' PUBLIC 
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PROMOTE SAFE DRIVING WILL 
BE TO OUR BEST INTEREST... 






AW’ ANOTHER THING/ >. & TANK TH' MEN IN 
k OUR SERVICE DEPARTMENTS CAN DO A LOT TO 
NPREVENT ACCIOLNTS prove IT FOR ONE AM 
i GOING TO INSTIGATE A PROGRAM IN PAY 
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Rub-Bub Aisle Tread 
registered this year total 1,922,331, | 


: | A new type of Rub-Bub safety | 
sapistrertend tei Seni Sanatemee | aisle tread for transit vehicles is 
car registrations have increased | #nnounced by Samuel Moore & Co., 
135,858 over the first six months of | Cleveland. Identified by the trade 
last year, and trucks have in-| "ame Dri-Foot Design, the aisle 
creased by 73.635 over the same| tread features deep grooves to pre- 
period. vent pooling and simplify drainage. 

‘ Squeegee ribs grip shoe soles to 


Lawsuits Affecti 





Dealers... 
Court Decisions 


ACCORDING to a recent higher 
court warning, notification signs 








true of notifications printed or 
stubs not read by the car owner. 


will not always relieve a garage 
| owner from liability for theft of 
a parked automobile. The same is 


Read Jack Weee’e eatin for some| increase the non-skid qualities of 
highlights in the service field. Rub-Bub compound. — 


reached for the first time this year. 
Vehicles, which include passenger 





For example, in Ablon v. Hawker, 
200 S. W. (2d) 265, reported July, 
1947, it was shown that the Re- 
public Garage closed at 7:30 p.m. 





and no employe or attendant re- 
mained. 


Inside the building hanging from 
the ceiling in plain view from the 
entrance was a sign reading: “Ga- 
rage closes at 7:30 p.m. Cars left 
| after this at owner’s risk,” and an- 
other that the owner of the garage 
would not be liable for loss by fire, 
storm or theft. 


One afternoon the owner of a 
| 1941 model Buick sedan automo- 
| bile drove it to the entrance of 
|the garage and there delivered it 
| to an attendant for storage. 

The attendant gave the car 
owner an identification or claim 

check which the owner accepted, 
| putting it in his pocket without 

reading it. On the check was a 

notification reading: “Republic 

Garage. Safe inside parking. Not 
| responsible for damage by fire, 
theft, storm, accident or articles 
left in car. Telephone R-0454. 
7300.” 

At 7:45 p.m. the attendant placed 
the key to the ignition lock of the 
, car over the sun visor, above the 
| windshield. When the car owner 
| returned for his car at 9:30 p.m. 

it was gone. The testimony showed 

it had been stolen and consider- 
ably damaged by the thief. 

The owner sued the garage own- 
er and the higher court awarded 
$1,018 damages, saying: 

“Where the relation of bailor 
and bailee for hire or mutual bene- 
| fit subsists, it devolves on the 
bailee to use ordinary care and 
diligence in the safeguarding of 
the bailor’s property.” 

Hence this court held that a 
provision on a check or stub 
given by proprietor of a garage 
to the owner of an automobile 
that the proprietor was not re- 
sponsible for damage by fire, 
theft, storm, and accident does 
not relieve him from liability. 

For comparison see Munger Au- 

tomobile Co. v. American, 267 S. 
W. 304, where the court held: 

“We can see no valid reason for 
denying parties who receive auto- 

'mobiles for repair the right to 
make a contract limiting their li- 
ability in case the cars should be 
| Stolen.” 





. a Progressive oo 
Farmer 




















i d wholesalers 
of Southern retailers an 
es asked by an independent a 
ees to choose the farm magazine with grea 
eaiane influence in their trade territories. 


Farmer was awarded almost 
hoices as the next five farm 
and more than twice 


The Progressive 
as many first ¢ 
magazines combined . .. 
as many as the second magazine. 


| * * * 
| Dealer Immune 


Considerable discussion has aris- 
| en from time to time over the legal 
| question: Can an automobile dealer 
| be held liable for damages caused 
| by an incompetent or intoxicated 
| driver? 

In Krausnick v. Haegg Co., 20 
| N. W. (2d) 432, the question pre- 
| sented the higher court was: Can 
the Haegg Co. be held liable for 
injuries caused by its motor truck 
| driver when its officials knowingly 
entrusting operation of the truck 
to inexperienced or incompetent 
| driver? 

The higher court held that all 
motor truck owners are liable in 
damages for injuries caused by a 
person hired to drive the vehicle 
who is inexperienced or incompe- 
tent. 


When you select The Progressive cone © er 

our advertising message to the prospe! — 
‘ h. you are using the advertising medium we 
cn , eruieliaia first choice of Southern who 1 
; hee i? retailers. This has been proved time an 
die again by survey after survey. 


DALLAS, NEW YORK, CHICAGO 


M, RALEIGH, MEMPHIS, ag age Anais 


Edward S. Townsend Co., San Franci 


Advertising Offices: BIRMINGHA 
Pacific Coast Representatives: 


Want to buy or sell new or used cars” 
Classified Want Ads (see inside back cover) 
| will solve your problem 
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tharleston Hudson Dealer 
?lans $75,000 Expansion 

Plans for the construction of a 
75,000 Hudson sales and service 
yuilding at 408 Broad St., Charles- 
on, W. Va., have been announced 
vy Frank S. Mullen, president and 
zeneral manager of Frank S. Mul- 
en, Inc. 

Offices and showrooms now are 
at 901 Virginia St. E., and the 
service and parts department is 
at 149 Court St. Erection of the 
new building will permit consoli- 
dation of all departments of the 
company under one roof. 

* * + 
Early Construction 


Planned by Qua-Buick 


Construction will soon start on a 
$250,000 building for the Qua-Buick 
Co. on Shaker Sq., Cleveland. V. B. 
Qua, president, formerly with Gen- 
eral Motors, has been operating 
tentatively at E. 142nd St. and 
Kinsman Rd. 

Qua has now named the follow- 
ing men to his staff: James D. 
Guthrie, sales manager; Albert 
Johnson, office manager; Edward 
Verdieck, parts manager, and Jack 
Hackleman, service manager. 

o + + 
Atkinson-Norfleet Starts 
$100,000 Expansion 

An expansion program to cost 
$100,000 will be started at once by 
Atkinson - Norfleet, Inc. (Dodge- 
Plymouth), Charlotte, N. C., ac- 
cording to Sam T. Atkinson, presi- 
dent, and Charles Norfleet, treas- 
urer. 

A passenger car service building 
is to be erected next door to the 
present structure at 300 W. Fifth 
St. This building will be 65 by 155 
feet. Back of this will be erected 
an addition to the present truck 
service. 

* of + 


Miller Holds Annual Party 
For Dealers, Factory Men 


Royal Miller and E. C. Taylor, | 


owners of Miller Automobile Co., 
Dodge and Plymouth distributor 
for 11 counties in northern Cali- 
fornia since 1914, held their annual 
weekend party recently for dealers, 
factory officials and company exec- 
utives at the Royal Miller summer 
home at Homewood, Lake Tahoe. 

B. M. Carter, Dodge regional 
manager for the Pacific Coast; Lou 


Dealer Doings 


‘ 


Penney of L. H. Penney Co., as. 


well as Robert Dull, Sacramento 
Dodge district manager, and Doug- 
las Lundstedt, Sacramento Plym- 
outh district manager, were in at- 


tendance as a group of 43 at the | 


party. 


Gillen Motors Building 


Opened at Kenmore, N. Y. 
Gillen Motors has formally 


opened its Lincoln-Mercury head- | 


quarters in Kenmore, N. Y., near | 


Buffalo. Robert K. Gillen is owner 


| 


and Clement Hoth, service man- | 


ager. 

The new building has an area 
of 10,000 square feet and boasts a 
showroom exterior of dubonnet and 
gray carrara glass. One feature 
of the construction is a mixture 
of powdered iron with concrete 
for. floor © surfaces—designed to 
make the floors impregnable to 
chipping and permanent oil stains. 

+ * * 


7th Chevrolet Squad Car 
Delivered by Colliau 


Ed Colliau, Chevrolet dealer in | 


San Marino, Calif., 
a Fleetline 4-door sedan to the 
San Marino police department. The 


has delivered | 


car is the seventh Chevrolet in the | 


town’s squad car fleet. 

Police Chief G. F. McClung re- 
ports that the San Marino police 
ambulance and fire truck are also 


Chevrolets. 
* * * 


Parsons (Ford) Provides 
Training Car for School 


Students of the Wilbur H. Lynch 
senior high school in Amsterdam, 
N. Y., have a new Ford sedan at | 
their disposal which will be used 
in a driver training course, now | 
an established part of the regular | 
school curriculum. 

The car, equipped with dual- | 
controls, was furnished to the! 
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school by Parsons, Inc., Ford dealer 
in Amsterdam, for a rental fee of 
$1 a year. 


* a * 


Allen to Open Dealership 
In GM Building, N. Y. 


Don Allen, who already operates 
four Chevrolet franchises in New 
York state, will shortly open a 
Chevrolet dealership in New York 
city’s General Motors building, at 
Broadway and 57th St. The service 
shop will be at 227 W. 6ist St. 

Don Seymour, for many years 
Allen’s business manager, will be 
general manager of the Manhattan 
dealership. Allen’s other franchises 
are in Buffalo, where he has two, 
and in Albany and Lockport. 


* * * 


Englander Takes Over 


Ford Home in Cleveland 


A. L. Englander, Cleveland Ford 
dealer, has moved into new quar- 
ters at 14309 Kinsman Ave. 

The new building, with a total 
area of 48,000 square feet, features 
in-the-floor ventilating systems, 








fluorescent lighting and modern 
lubrication equipment. 
* * + 


$40,000 Building Is Added 


To Schell-Williams Plant 


A $40,000 addition is being erect- 
ed to the service department of 
Schell-Williams (Studebaker), 435 
W. Main St., Fort Wayne, Ind. 

The addition will be a one-story, 
concrete block and tile structure. 
Wilbur Schell and Bruch Williams 
are co-owners of the firm. 

* * ~ 


Kingsley Leaves Hull-Dobbs 
To Open Own Dealership 


Louis Kingsley sr., formerly with 
Hull-Dobbs Co. (Ford), has opened 


Kingsley Auto Co. in Memphis, 
Tenn. He will deal in all makes 
of cars. 

* + . 


North Texas Motor Plans 
Building Costing $40,000 

A building permit has been is- 
sued for the $40,000 dealership for 
North Texas Motor Co., 800 E. 
Scott, Wichita Falls, Tex. The one- 
story building, 60 by 155 feet, is to 
be completed within 90 days. 

* a * 


Nedick Anniversary 
L. E. & C. W. Nedick Co. (Ford), 


“4“ Just like those 
new cars...with 


Big Windows 
and Windshields’ 
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GRAHAM C. HATCHER, president of Hatcher Motors, Inc. 
shown presenting the keys for six new Fords to Merle J. Abbett, superintendent of the 
Fort Wayne public schools. Others witnessing the presentation are officials of the paro- 


chial schools, 


Chicago Motor Club and the city police department. 


(Ford), Fort Wayne, is 


The dual-contro! 


equipped cars were given to the high schools of Fort Wayne and Alien county to be used 
for driver training instruction. Hatcher's gift was instrumental in getting the high 


school driving program under way. 

High St. and Arcadia Ave., Colum- 

bus, O., is celebrating its 25th anni- 

versary. A Ford car and other 

gifts were presented to customers. 
* * A 


Miller Motors, Inc. 


Miller Motors, Inc., Columbus, O., 
has been incorporated. Incorpora- 
tors are Joseph P. Shoemaker, 


Charles J. Dalfino and Jennings 
Miller. 
4 4 + 
North Increases Capital 

Earle North Buick Co., Houston, 
Tex., has been authorized to in- 
crease its capitalization to $500,- 
000, the office of the secretary of 
state announced. 





Larger vision panels are the accepted 
thing today. Motorists have demanded 
them and car manufacturers are being ac- 
claimed for following this undeniable trend. 
Wider windshields and bigger windows mean 
greater safety, smarter car appearance, and 


added driving pleasure. 


When you select Safety Glasses for your cars, 
make sure you choose “Pittsburgh.” This is 
your assurance of quality Safety Glasses. 
Their long record of successful service has 
proved their dependability. They’re produced 
by a company whose technical skill, manufac- 
turing knowledge, and scientific resources are 
unexcelled in the industry. Moreover, Pitts- 


construction of 
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DUOLITE SAFETY WINDOW GLASS 


DUPLATE SAFETY PLATE GLASS 


PAINTS - 
G 
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GLASS - 


PLATE 


CHEMICALS - 


BRUSHES - 


ee ee 


burgh Safety Glasses can now be mass-pro- 
duced in curved as well as flat panels. 
All our factlities and the advice of 

our Safety Glass specialists are at 
your service. Consult with us when- 
ever you have a problem involving 
the use of glass in the design and 


your automobiles. 


Pittsburgh Plate Glass Company, 
2353-7 Grant Building, 
Pittsburgh 19, Pa. 


PLASTICS 


COMPANY 
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The above composite picture 
—painted from aerial photo- 
graphs—shows Hudson plants 
where the motor car of tomor- 
row is being built now: 


Upper right, building (A), 
Gear, axle manufacturing, 
assembly; (B), Service parts 
assembly, boxing, | shipping, 


© 1947—Hudson Motor Car Co. 


export shipping; (C), Metal 
heat treating. 

Lower right, building (D), 
Monobilt body-and-frame, 
fender and sheet metal man- 
ufacturing, finishing, painting; 
(E), Medical center. 

Center group, building (F), 
Assembly and production line 
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for rear axle, springs, shock 
absorbers, stabilizer bar, pro- 
peller shafts, gas tank, muffler, 
brake lines; (G), Super-Six 
and Super-Eight engine man- 
ufacturing, assembly, testing; 
(H through P), Machine 
shops, metal heat treating; 
(J, L, N), Cushion, upholstery 
fabrication; (P—first and sec- 
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ond floors), Manufacturing, 


assembly of clutches, trans- 


missions; (Q), Production line 


for front end, including wheels, 
tires, engine, radiator core, 
grille, hood; (F,P,G,H,Q & 
R), mile long assembly line; 
(R), Final inspection, tune up, 
material storage. Lower left, 


1s ee eh es 
et fe 
PC 


(S), 

Lab 
Buil 
(U), 

ping 
(W), 
pital 
tive 

Hud: 
Engl 


moro Car 
"3 coming From! 
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This advertisement, an adaptation of 
a two-page, full-color advertisement 
appearing in the Saturday Evening 
Post for November I and in Collier’s 
for November 8, is typical of the 
support Hudson is putting behind its 


dealers and behind a great new car. 


Swrtivion THOUSAND people at work now .. . in 
these huge plants . . . building the most exciting 


motor car you've ever seen! 


What's it like? Here’s a hint: The new Hudson 
is the lowest full-size car on the highway . . . only 
five feet from ground to top (77 inches wide)! 


Yet its new all-steel Monobilt body-and-frame 


HEEL Y 
ss fF 


provides more headroom than any other car built 


today, and it maintains road clearance! This is a 


4 it / 
a 


v, 


car you step down into when entering, not up on! 


Hudson is building this great new car now, in this 
more than three million square feet of factory space. 
In these plants, Hudson builds its own motors, 
axles, Monobilt body-and-frames, clutches, controls, 


transmissions, and other major components. 


Sixteen million dollars have been invested, and 


To oe a oe ee ee ee ee new production techniques have been developed to 


ok ft fhe fF Ff , ad . 
Ss : oe att if build the new Hudson . . . a type of car no one 
else in the world is prepared to build today! 


comer ser 


TEI yg eee io a . 5 , 
aaa ny a This is where tomorrow’s motor car is coming 
from ... a car that will mark a new era in the 
industry. And Hudson’s more than 3,000 distribu- 


tors and dealers are getting “set” to display it now! 





(S), 


Laboratories, Engineering 


wcturing, Research, Experimental 


WdhSOr7 





, trans- 

— Buildings; (T), Power plants; 

aie } (U), Direct rail receiving, ship- 

: : ping; (V), Personnel building; 

d aa (W), Medical Center, Hos- 

ews pital; (X), General and Execu- 

ly line; tive Offices; upper right, (Y), HUDSON MOTOR CAR COMPANY 
fune up, Hudson Motors, Ltd., London, 


ver left, England. DETROIT 14, MICHIGAN 
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Stainless Steel 


‘Bumpers Due 


WASHINGTON, Pa.— Automo- 
; bile bumpers made from Jessop 
stainless-clad steel will soon ap- 
1,|} pear on the 1948 models of cars 





The Poor Farmer 


His 1946 Income Topped Prewar by 208 Percent. 
But He Went Further in Debt 


WASHINGTON. — This 


Current Prices 


The following list of advertise 
delivered prices of various makes 
of cars is based on prices in effect 
Sept. 24, 1947. They include factory 
retail prices at the factories and 
















? 


nation’s | the value farmers held on Jan 





provisions for dealer delivery and farmers received a record $24,500,- | 1940. }and trucks manufactured by two 

handling charges and for federal 000,000 for last year’s crops and| The report attributed most of |of the largest automobile com- 

taxes. They do NOT include trans- began 1947 with assets valued at/the farmers’ increased earning to| panies, according to officials of 
$111,209,000,000, Agriculture De-| still rising prices. It was said that | Jessop Steel Co. here. 


portation charges, state sales taxes, 


license or title fees, or various 


partment economists reported last| booming prices had raised farm 


Jessop. stainless-clad_ steel is 


made by a patented process, and 





items of factory installed or op- week. income still higher in the first é , 
— egy 7 a The 1946 cash receipts marked | eight months of this year. sear pio of ae Pe Raye 
—Serles pecial -dr. sed., an increase of 208 percent over But d : : Steel permanently nde oami 

$1,673; 2-dr. sed., $1,611; Series 50 Super ut despite their record income : 

—4-dr. sed., $1,929; 2-dr. sed., $1,843; the prewar 1935-39 average. The/last year, it was said, farmers | Ste! backing. 

a $2,333; —-. was. soa: asset total was more than double! went further into debt. | 

Series Roadmaster—4-dr. sed., . : Se s 

2-dr. sed., $2,131; conv., $2,651; stat. ° ° cre. cone | Beale Safety Ads 

wag., $3,249. la Re iwtrations 119,000,000 to $3,524,000,000 during - ty 
CADILLAC—Series 61—4-dr. sed., $2.- ° g the year and farm mortgages) Win Assn. Praise 


324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; Series 60—4-dr. sed., $3,195; Series 
76—4-dr. sed., $4,471; 7-pass. tour. sed., 





Already Top °46 


DES MOINES.—More motor ve- | the report. 





climbed $600,000,000 to a year-end | 





total of $4,890,000,000, according to | 


A salute to dealers who, either 
individually or in groups, took 
billboards in the mayor’s safety 


$4,686; 7-pass. imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. imperial, hicles were registered in Iowa dur- ‘ a Se «Me a campaign in Philadelphia is 
$4,560. ia tie ing the first nine months of the| Cadillac, Packard Springs made in the current bulletin of 
$1.2 276; 2-dr. sed., + gf 5u9: spt. cpe., $1,- 1947 license period than were reg-| 4dded to Rowland Line oon ae os a Bg 
; -» $1 ; chassis, ; ssn. u n, bul- 
Flectmaster——t-dr. sed., $1,345: 2-dr. sed.,| EVA DEVINE doesn’t have to worry ee > — amas 7 a | With the addition of replace- | jetin points out, “is an excellent 
$1,286; spt. cpe., $1,281; conv., $1,628; | Sbout which end of these Studebakers is ->. | ment coil springs for Cadillac , of not onl ipati 
stat. wag., $1,893; Fleetline—4-dr. sed., | Which because they aren’t going anywhere| registrations was considerably P way of no ly participating ° 
ag Re at the moment. They are exact tenth-size! above the fees collected from all| SM@ Fackards to the Rowland | but also developing public rela- 
FO “@"4-dr. sed., $1,-| TePlicas of the Studebaker five-passenger line, the company says it offers tions for both dealers and the 
269.78; 2-dr. sed., $1,211.89; bus. cpe., | COUPes and are being made avaliable to| 1946 licenses. coils for front installation on all association.” 


$1,154; Super Deluxe ‘‘6’’—4-dr. sed., $1,- 
371.87; 2-dr. sed., $1,308.72; sed. cpe., 


dealers as ‘“‘The First Genuine Postwar 
Miniatures of the First Genuine Postwar 
Automobiles.’’ 


knee-action type cars. 


Records of the state department 
A revised catalog listing coils 


of public safety show 905,960 ve- 


The efforts of the following 
dealers are commended: Belcher 


$1,329.77; bus. cpe., $1,250.83; stat. wag., 

Sasa ide, oarty bos ope et grr ns coomoaced rich geiags | f0F all Chrysler and General Mo- | Gorson Heine! ‘Motore Os, 
1,229.78; Super Deluxe ‘V8""—4-dr. sed., 1947, ith 854,435 an e rson, Heine otors . 
$1440.28; 2-dr. sed.. $1,382.30; sed. cpe., Voss Motor Sales -* po poe geratiet tor products, Hudson and Nash | Koelle-Greenwood Co. A. A. 


$1,408.71; bus. cpe., $1,329.77; conv. $1,- 
740.24; stat. wag., ‘31. 972.26. 

HUDSON. “@""—4-dr. sed., $1,- 
749.25; 2-dr. sed., $1,704; spt. cpe., $1,- 
744.25; bus. cpe., $1,628.25; convertible, 
$2,021.25; chassis, $1,347.75; Commodore 
“@"'—4-dr. sed., $1,896; &. - 
887.25; Super ‘8’’—4-dr. sed., $1,861.50; 
spt. cpe., $1,855; chassis, $1,415.75; Com- 


Voss Motor Sales, Inc., has been 
formed at Hinckley, IIl., to deal in 
new and used motor vehicles. In- 
corporators are Martin J. and Ione 
Voss : and Virginia Heift Heifner. 


_ Passenger Car — 20 States for Sept. "46-47 








during all of 1946. License fees for 
the first nine months of the 1947 
license year totaled $14,615,574 as 
compared with $12,865,066.03 for all 
of 1946. 


—up to and including 1946 mod- 
els—is available by writing Wil- 
liam & Harvey Rowland, Inc., 
Tacony & Lewis Sts., Philadel- 
_ phia 7A. 

















Martin, Inc., R. E. Nittinger, 
Inc., Quaker City Motors, Re- 
liable Motors, John B. White, 
Inc. and Wilkie-Buick, Inc. 



























































































































































modore “8"—4-dr. sed., $1,971.50; spt. 
cpe., $1,954.50; convertible, $2,196. 
NASH—*600" Slipstream —4-dr. sed.,| ive ivslednslciodies 
$1,419.75; A Stipstream—4-dr. l j | Tae 
sed., $1,766.70; “600” Sertes—4-dr. | ‘ 
sed., $1,463.75; sed. cpe., $1,414.75; Am- 
bassador—4-dr. sed., $1.808.70; sed. cpe., ‘2 3 1 
$1,750.70; stat. wag., $2,226.70. STATES | 3 - 4 
OLDSMOBILE—Series 66" | Six—4-dr. »igisi aif : E § | res ( 
Sint Sacvrie "gi Su6 eat te i iF Big a Gllaldldi Pi gigiela| 3 1 
* ; con ie, : , i gs eo | = 
$2,456; chassis, $1,134; Series “68” Eight iT: 5t i | . | m |e | Z ge izilzisié a *i|af|s|s | - : 
—4-dr. sed., $1.614; 2-dr. sed., $1.572; | —Z States for a a Hh d = A 3496) G49) 27/49/14 $40 GOTT 404 394 2STAT 1058) 148) 2 21473 
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Series ‘‘78" Eight—deluxe 4-dr. sed. $1.-| Cojcrado====*é<“‘S~S*#*~AYL:~S!#C«e| 48; * 768) 123) 17) 48) (180) 543) 50) 72) 23) 20) 120 | 135) 38| 274) 145) 39) 20 2989 
ae SS Se Se ee ae VRE SEY ao] 95] 22 20, 8 8] 2463} 248} | 45) ae ee 3 _7i\ 24) 147] 2. | 1287 
Bsa iandard atone 800 Seas | DC of Colombe i 
9g" Eight—4-dr. sed., $1,917; 2-dr. sed.,| oa | | : a ! 
vertible, $2,307; chassis, $1,441. | Florid “47| 340| 123) 689| 122) 78) 76) 312) 689) 62) 118) 1) 34; 85; 140; 162) 64) 460) (41; 66) 45) 4) 421 @ q 
PONTIAC fo gee andr. wae ipa rH 9 aH bse 156, 3} 80} 3417 | | 142 | 36; 100! +152) 120) + —76| +—482}_—«*29)—«8 | 2] 348e is 
$1,512; 2-dr. sed., $1,453; sed. cpe., $1,- | (7a; cE ‘47 4%; Ctl} —o216| S40 a, nae a ae ee le! UL ae ee oe 1. non oa.|hUS | 862 
484; spt. 1.488: bus. ope... $1,387: = 46) 55 2} 149] 27 | 19{  S7{_ 12 =o | 7; 4i| 25] 48 4{ ~ 70; 33] 39 7Ié . 
convertible, 811; Torpedo - —— : - : : 
c : ; "47| 264 4) 610) 129) +11) 59) 194) 605) 160) tai) IN 10} 53) 102) 175) 66) 380) 157) 102) 27 | 356e 
at ae oe Gsker ban Gn Bh ao ‘aol teal 9] gay; gol 4| 80, tor Ser; | stat] | ta. 63] _-90{ 188, 35; 3101150) 961 279: P 
434; convertible, $1,853; Streamliner ‘*6” | Minnesota “a7| aaa a9 0G aly 2 Tou 303) ype] 17) aay 20] ts) Taal Tea a3) aa ars) aay oS] Se s 
—4-dr. sed., $1,598; sed. cpe., $1,547; ‘461 436] «= 55} 1757} 214) = 20:13] 374] 1558) | 244 | 36} 266} —-273|_—-265| ~—«*109|—«793| 421] 236) ; th mae 
stat. wag., $2,235; deluxe stat. WaAg-. | Missouri oe art "47| 501) 100) 1596) 163) 26) 119) 401) 0032) 107) 174) 128) 24) 77) I77| 360; 69) 749; 299) 110) = 67 | 6389 vi 
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vertible, $2,002.20; stat. wag., $2,207 49. 46] 46] 7] 51] 19 1} 18) 36} 121 : a | 3} 2} ia} 5] tt] S88} | 62 
LINCOLN—4-dr. sed., $2,553.62; 4-dr. lah —— f] 04] 55} 975) 108) 6) 59) (63) Stl) 36) 74) 49) tt} 26, 0; 150) 48) 351) 173) 45) 40) | 2946 u 
— interior) ved., a oe eee ___ 46] 176} 29} 680} 88 6| 551 159/697 } 6} | 19} 89) 97) 43,379) 127; 288¢ lu 
‘ $32.700.00: Oe ota gh tak os; | Rhode Ilend 47) 165] 29) 204) 48) <6) ~—~a8)~«99)~—4e) SN) 40) MO) S)SC«S)SS |S) SS) SB) 8 th 
ep. $2.7 ."—club cpe., $4,- GCI} tC ‘a eS | 6} 48; 68; 91; ~—— 29] _—*150 33 117 
661.59; convertible, $4.745.72. Utah ‘47; «89, ~=«6|~=204| S36 tT =. =a ot hue ho 6] 2 a 9 | 97 th 
STUDEBAKER—Champion Deluxe—4-dr. ‘461 80; ~=S«S|stN4| 2 | 241 741 170] | 294 4| 5 34; 50} 4} ob] SH} 33] 80C bx 
sed., $1,447.50; 2-dr. sed., $1.466; spt. | Vermont - ‘47 40 " % 13) 8 13}. +47; +100) 16) 16: 17) 1 19 51 22; 67) ««48)~S 2 14) | 62e 
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$1,781.50; convertible, $2 236 25; land Mi 
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Highways & Safety... 


Last Ditch Fight Waged 


Against Ohio Diversion 


= drive in Ohio against fur- 
ther diversion is drawing to a 
close as the Nov. 4 election nears. 
It is noteworthy in that it is con- 
sidered one of the best campaigns 
ever fought to bring to light how 
quietly the diversionists pile up 
huge sums of other peoples money. 
The “other people” in this case 
being the- motorists for whose in- 
terests the money rightly belongs. 
This diversion has been going 
on in Ohio since 1933 and has now 
reached a total of $128,000,000, the 
anti-diversionists point out. 
In its smartly conceived and exe- 
cuted literature the Ohio Commit- 
tee for Better Roads and Streets 
stresses that the amendment “will 
protect against higher prices” as 
follows: 
Diverting gasoline taxes to 
non-highway purposes in some 
states has resulted in a demand 
for more funds for highways. 
“With a constitutional amend- 
ment limiting the use of gasoline 
taxes and registration fees to 
roads and streets, special motor 
vehicle taxes will always be ad- 
justed to meet the public demand 
for streets and highways. Thus the 
constitutional amendment is sound 
protection against higher gasoline 
taxes and license fees.” 
* * ot 

T= literature seeks to impress 

the voter that passage of the 
amendment will not affect state 
finances, that it will permit long- 
range planning, is essential to in- | 
dustry and agriculture, and will 
provide employment through in- 
creased road building. 

In 1931, according to the cam- 
paign literature, the Ohio legis- 


Strong Words 
Travel Official Raps 


Canadian Group 


D. Leo Dolan, chief of the Cana- 
dian Travel Bureau, said the tour- 
ist is being ignored by the Cana- | 
dian Good Roads Assn. and that 
unless highways improve, and im- 
prove rapidly, Canada will lose 
some of its automotive traffic. 

Speaking before the annual con- 
vention of the Canadian Assn. of 
Tourists and Publicity Bureau, 
Dolan rapped the association as 
a group of “pseudo-highway build- 
ers” that “talks a lot of mumble- 
jumble, passes grandiloquent reso- 
lutions and doesn’t get a damn 
thing done.” 

He asked whether any member of 
the Tourists and Publicity Bureau, 
which he described as probably the 
body most interested in good roads, 
had ever received an invitation to 
the annual convention of the asso- 
ciation. 

Each of the 60 delegates attend- 
ing the three-day conference here 
shook his head and R. G. Perry of 
Montreal, passenger traffic man- 
ager of Provincial Transport Co., 
said his request to attend the con- 
vention this year had been turned 
down by the association. 

* * * 


Tests Six Months Apart 
Advocated for New York 


Compulsory inspection of motor | 
vehicles twice a year is advocated 
by the Greater New York Safety | 
Council as a means of reducing 
traffic deaths. Asserting that me- 
chanical defects were responsible 
for more traffic accidents than po- 
lice reports showed, Frank L. | 
Jones, president of the council, an- 
nounced that inspection legislation 
would be urged by the council at | 
public hearings of the Special State 
Legislative Committee on Motor 
Vehicle Problems. 

“On official reports of accidents, 
vehicle defects were listed last year 
as contributing causes in 18 percent | 
of all fatal accidents,” Jones said. 
‘Despite the upward trend in de- 
fective vehicles involved in fatal 
accidents in the last five years, it 
is probable that the true, deadly 
importance of vehicle defects is | 
still being under-reported.” Jones | 
said that in recorded cases of such | 
accidents more than half the de- | 
fects were bad brakes. improper 
lights and poor tires 








lature decided that part of the 
automobile license revenues 
should be made available to the 
counties for general purposes. In 
1932 the legislature authorized 
all the taxing subdivisions to use 
any or all of their motorist tax 
revenue for poor relief. 


The legislature simultaneously 
reduced the gas tax from four 
cents to three cents and enacted 
the one-cent liquid fuel tax—first 
for schools and since 1939 for gen- 
eral purposes. “By this technique 
it avoided the odium of the word, 
‘diversion, the _ anti-diversionists 
declare. 

They assert that the diverted 
money is a potential political foot- 
ball and raises the question of 
“what might happen in the future 
if some attractive political or al- 
leged emergency should come up? 
What’s to prevent the legislature 







WAA constantly offers good, ready-built properties you can use 


Corporation executives 


al 








. ++ Owners and 
operators of small businesses: Here’s the 
way to get your new or branch plant into 
production months quicker! Buying or 
leasing Government-owned facilities is a 
lot simpler than battling new-construction 
bottlenecks and shortages. 

Hundreds of good, usable, strategically- 
located properties are available for you to 
bid on now. Big, complete plants or small- 
space units; from coast to coast and border 
to border. One or more of these may ex- 
actly suit your requirements or be easily 
and economically adaptable to your needs. 

Check and consider the advantageous 


from using another 25 percent, or 
even 75 percent of the gasoline tax 
for purposes other than originally 
intended?” 

* * + 


Parking Problems Per plex 


Officials Down Under, Too 


The Sydney (Australia) city 
council is faced with a _ serious 
problem in making provision for 
the parking of autos during the 
business hours and has decided to 
ask the state government for con- 
trol of the domain so that a park- 
ing station capable of handling 
3,000 cars can be built under it. 
However, under the act of incor- 
poration of the council, the power 
over parking is vested in the police 
force. So an urgent amendment of 
the act is to be asked to vest the 
power in the council. 

The council also desires to install 
parking meters in certain areas but 
is prevented by the same statutory 
lack. If the state government will 
not give council the necessary 
power, negotiations will be _ re- 
sumed with Parking Facilities, 
Ltd., for the construction of an un- 
derground parking station under 
Hyde Park to care for 1,500 autos. 
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HULL-DOBBS, INC. (Ford), teamed up 
with the Cleveland Press for a promotional 
‘bottieneck’’ exposure of Cleveland’s road 
conditions. The agency furnished an all- 
white painted Ford which press reporters 
drove through the city’s worst road condi- 
tions. Here, William Wall, general man- 
ager of Hull-Dobbs, points to the car which 
the paper used. After the series of articles, 
the car goes back to the dealership. 


Yankee °48 Catalog 


Yankee Metal Products Corp., 
manufacturer of automotive safety 
devices and automotive specialties, 
has announced the release of its 
new 1948 catalog, the first complete 
Yankee catalog since 1941. For a 
free copy, write to Yankee Metal 
Products Corp., Norwalk, Conn. 





~ Check us first... 


FOR LAND 
FOR PLANTS 


features of the plants and facilities listed in 
the new Plantfinder. Keep your eye on 
advertisements appearing frequently in 
newspapers and magazines—offering spe- 
cific properties in detail. Write. phone or 
call at your nearest Regional Office for 


engineering reports or further details— 






WAR ASSETS ADMINISTRATION, 
OFFICE OF REAL PROPERTY DISPOSAL 


or to arrange for your personal inspection 
—of any property that you could use. 

Yes, the Real Property available through 
War Assets is a “bet” that you shouldn’t 
overlook. Check us first—find out whether 
what you want is already built and up for 
sale or lease at timesaving, moneysaving 
advantages to you. 





Unified Traffic Control 


Urged for New York 

Establishment of an overall 
traffic authority is needed to re- 
duce the motor travel snarls 
that are costing millions of dol- 
lars in New York City, it was 
declared by Martin Klein, traffic 
engineering and safety director 
of the Automobile Club of New 
York, in addressing the com- 
mercial vehicle section of the 
Greater New York Safety Coun- 
cil. Klein said that order could 
be restored on many streets and 
chaotic conditions curbed on 
others if a single group had the 
legal authority to regulate traffic 
and parking. 

“There is an old saying to the 
effect that what is everybody’s 
business is nobody’s business,” 
he said. “Although that does not 
apply exactly in the case of the 
traffic impasse in this city it is 
near enough to warrant a well- 
defined single control.” 





‘Please be advised that new truck is 
sold. Thanks a million, will use your ser- 
vice again if necessary.’’—L. G. Steiner. 
Pandora Garage, Pandora, O. 


FOR EQUIPMENT 





NEW PLANTFINDER—FREE... 
Describes immediately avail- 
able properties—lists others 
soon to be made available 


—indexed, cross-indexed for 


ROOM 307—425 SECOND STREET, N.W.—WASHINGTON 25, D.C. 


Regional Offices: Atlanta « 
Detro# « 


les Angeles 


Grand Prairie, Texas 
e Louisville « 


Birmingham 


Minneapolis « 
Portland + Richmond «+ St. Louis « Salt Lake City + Sen Antonio + San Francisco «© Seattle « 


Boston « 
¢ Helena « 


Charlotte « 
Houston « 
Nashville « 


Chicago « 
Jacksonville « 
New Orleans « 


Kanses City, Missouri ¢ 
New York ¢ Omehe 


your convenience. Write for 
free copy—to the address 
listed below, on your com- 
pany letterhead, please. 
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Commereial Car News 


Trucks. 


Buses and Commercial Vehicles. 


{merica’s 5.000.000 





read these words, 

phrases and homely bromides, 
its author and creator will be—I 
hope — firmly ensconced in Mrs. 
Biltmore’s nicest West Coast hos- 


S YOU 


telry, already embroiled in the 
throes of the mad whirl of events 
that go to make up an annual 
American Trucking Assns. conven- 
tion. 

Along with me—and several 
thousand truck operators—will be 
the top sales executives of prac- 
tically every truck manufacturer 
in the business, as well as a lib- 
eral sprinkling of makers of truck 
equipment and many component 
parts. 

Of course, they all will be out in 
L. A. solely to show their wares 
and extend the hospitality of their 
various firms to the for-hire opera- 
tors who came to (deep basso 
voice) learn more about the inti- 
mate details of their business. 
That’s what conventions are for, 
isn’t it? 

+ on + 

LREADY, what is to me the 

gastronomic high point of the 
year has gone into the limbo of 
memory—that stupendous, magnifi- 
cent, gorgeous buffet supper that 
Firestone throws each year at 
these affairs. It should have hap- 
pened in the Biltmore Bowl last 
evening, and should have been an- 
other high point in a series of 
epicurian delights that started at an 
ATA affair in dear old Cincinnati 
a couple of years ago. 

And good old Sam Houston, of 
International Harvester, despite 
the attempts at direction by Pete 
Moulder, Schumacher, Perkins, et 
al, will have taken bows for the 
Parade of Stars “airing” and lunch- 
eon in the same Bowl. If you hap- 
pen to be a “stay at home,” you 
may have heard it—with Jimmy 
Melton giving up some of the 
“mike” time to retiring ATA 
Prexy Ted Rodgers. 


I flew out “Ford” Saturday with 
Cc. O. Ball, Sales Manager Kim- 
(See TRUCKIN’, Page 44, Col. 1) 


Plane, Truck Tieup 





Truck Roadeo 
Spearhead of 
Safe Driving 


Broader Use of Idea 
Urged to Lessen 
Highway Accidents 


HAs the Truck Roadeo, like the 
small boy with his first pair of 
pants, outgrown its American 
Trucking Assns. sponsorship? 

Or can it be enlarged to meet 
the needs of the entire industry, 
without the ATA losing the credit 
and publicity that is due them for 
bringing into the truck industry 
this method of visualizing to the 
public at large the fact that all 
truck drivers are not reckless 
highway desperadoes? 

A group of solid businessmen 
—some of them truckers-for-hire 
—seriously discussed this ques- 
tion during the Michigan Truck- 
ing Assn. annual meeting in Tra- 
verse City, Mich., this fall. 

No one wants to take anything 
as fine and as outstanding as the 
truck Roadeo away from the ATA. 

But it is pointed out that only 
a very small segment of a rela- 

tively small portion of the entire 
truck industry is affected by the 
Truck Roadeo in its present form. 

Its publicity value is too great 
and its possibilities too wide to let 
it stay in its present confined state 
when the entire truck industry— 
possibly the entire automotive in- 
dustry—could get so much value 
out of its expansion into a national 
effort that would let the drivers 
of all types of trucks compete for 
state and national honors. 

* * . 


AN IDEA of the value placed on 
it is demonstrated by the fact 
that the National Car Transport- 
ers held a similar roadeo in 20 
districts, sent the district winners 
to Detroit, where a champion and 
runnerup were selected to go to 
Los Angeles, expenses paid, and 
put on a demonstration during the 
recognized Roadeo. 

Present regulations are said to 
limit the ATA Roadeo too much, 
if the good of all truckers and the 
driving public are considered. Of 
course, it must be admitted that 
the ATA developed the Roadeo to 
its present state for the main pur- 
pose of developing better drivers 
among the for-hire truck operators 
who belong to the association and 
its various state affiliated bodies— 
and as such has accomplished 
much of its aims. 

Yet, point out these truck men 
who can visualize a wider use- 
fulness for the Roadeo, or one 

(Continued on Page 40, Col. 3) 


Set 


For Faster Cargo Delivery 


WASHINGTON. — Development 
of comprehensive plans to provide 
a new high-speed transportation 
service into every community in 
the U. S. has been announced by 
a joint air cargo committee rep- 
resenting the nation’s certificated 
air lines and motor carriers. 

The arrangements were an- 
nounced in a joint statement by 
Fred M. Glass, president of Air 
Cargo, Inc., and Chester G. Moore, 
chairman of the American Truck- 
ing Assns.’ special committee on 
air cargo, after two years of re- 
search. 

It is contemplated that working 
arrangements, tariff filings and re- 
lated matters will be accomplished 
so as to permit inauguration of the 
plan on a nationwide basis within 
the next few months. 

The plans call for coordinated 
service, with motor carriers pro- 
viding land transportation be- 
tween airports and the point of 


origin or ultimate destination of 
shipments which are handled by 
air between airport cities. 

One of the major obstacles to 
combined service of this type was 
removed by Congress at its last 
session, when it amended the Civil 
Aeronautics act to permit estab- 
lishment of through routes between 
the carriers without publication of 
joint rates. Under the new plan, 
shippers will be required to make 
their arrangements only with the 
carrier to which they give their 
shipments. 

Expedited service thus will be 
available to shippers and consign- 
ors, regardless of how far they 
may be located from points served 
by the airlines. In a joint state- 
ment, Glass and Moore declared 
the coordinated service will per- 
mit a shipper to have his freight 
picked up at his door by a motor 
carrier, which will provide expe- 

(Continued on Page 42, Col. 4) 


New Body Makers Grow 


With Dealer Sales Policy 





Meeting Today’s Needs 





BODY BUILDERS now have engineering departments that lay out truck bodies for 
line production as well as construction. At Oltman-O’Neil Co., Detroit, builders of all- 
steel van and delivery bodies, Leslie Oltman, president (shown standing), ts also chief 
engineer and not only designs structurally but does the styling as well. 





TRUCK BODY tops are carried from fabricating department to assembly line on over- 
head conveyors and swung into position and welded with the bodies held in jigs— 
essential to accurate manufacturing. All Oltman-O’Nell bodies are built in jigs and 
fixtures, assuring interchangeability of parts. 





ALL TRUCK BODY frames at Midwest Body & Mfg. division, Paris, Ill., are assem- 
bled and welded in steel jigs to insure uniformity of parts and replacement of any 
part when necessary. Such manufacturing insures interchangeability of all parts. 





MIDWEST BODY not only presses out much of its small truck body parts on this 
gigantic brake but makes all its own hardware as well. Production line manufacture of 
truck bodies assures high quality at low cost. 


which 
very welcome reception by the 


Profit Protection 
Is Key to Rise 


Deliveries Speeded 
By Standardized 


Mass Production 


T= ability of several large body 
and truck equipment manufac- 
turers to build from a very small 
plant—or from “scratch”—to a 
point where they now produce on 
a production line basis and sell 
nationally, has been one of the 
outstanding developments of the 
truck industry. 

While lack of availability of 
bodies or equipment from other 
sources, due to lack of material 
or manpower by the older estab- 
lished makers, has something to 
do with the rapid rise of these 
manufacturers to a state of 
prominence in the industry, much 
of their success, it is believed 
by industry leaders, has been due 
to their “protect the dealer 
profit” sales policy. 

Most of these larger—and newer 
—firms started in business with 
the policy of selling only through 
dealers, whether they distributed 
direct to the dealer or through 
area distributors. They set up 
their discount structure to provide 
a normal profit for the dealer in 
the price of the product. 

o . > 


GOME firms in both the body and 
7 equipment field make certain 
that the dealer, who sold the chas- 
sis, gets his normal profit on the 
“extra” even though, for some rea- 
son or other, the sale was con- 
cluded by the manufacturer’s dis- 
tributor. 

This of merchandising— 
incidentally is getting a 


truck dealers of the country—is 
quite a wide departure from that 
employed by many body builders 
and some equipment manufacturers 
before the war. 

While a number of firms gave 
lip service to the protection of 
dealer profits then, the actual 
working of the program was left 
mostly to the inclination of their 
distributors in the field. If the 


distributor wished to build good 

will with the truck dealers in his 

area, it was all right with the 
(Continued on Page 38, Col. 3) 





Top Trucks 
New truck registrations for 
eight months, plus 18 states for 


September: 
1947 1946 
Pos. Make Pos. 
1—142,388 Ford 73,400— 2 
2—142,310 Chev. 90,614— 1 
8— 88,939 Dodge 65,3638— 8 
4— 77,047 Inter’l 49,196— 4 
5— 38,686 GMC 11,687— 7 
6— 32,288 Willys 25,780— 5 
J— 28,430 Stude. 14,648— 6 
8— 9,180 Reo 5,975— 9 
9— 8866 White 6,121— $ 
10— 7,099 Diamond T 8,115—11 
ll— 7,047 Mack 4,186—10 
12— 3,984 Federal 2,916—13 
18— 8,172 Divco 2,457—14 
14— 3,122 Autocar 2,929-—12 
15— 2,898 Brockway 2,432—15 
16— 2,241 Hudson 1,726—16 
17— 7938 FWD 872—17 
18— 410 Sterling 845—18 
19— 3877 Ward LaFrance 
20 1644 Oshkosh 
Total All Makes 
596,827 $65,517 


For further details see page 
32, today’s issue. 
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1946 
Pos. 
73,400— 2 
90,614— 1 
65,363— 3 
49,196— 4 
11,687— 7 
25,780— 5 
14,648— 6 
5,975— 9 
6,121— 8 
*8,115—11 
4,186—10 
2,916—13 
2,457—14 
2,929—12 
2,432—15 
1,726—16 
872—17 
345—18 
rance 


PS 
65,517 
see page 
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Ds, Service Work Earns Generous Profits 
for INTERNATIONAL DEALERS 
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International Harvester’s service training pro- 
gram equips International Dealers to do top 
quality work quickly, efficiently and profitably. 


And International’s advertising and promo- 
tion bring profitable service work to Interna- 
tional Dealers’ shops. 


Service work sells parts. Parts sales promote 


the sale of accessories. 


They make a three-way deal — International 
Truck Service, International Engineered Parts 
and International-Approved Accessories—a 
three-way deal that earns profits for Interna- 


tional Dealers. 


On the truck side, as all International Dealers 


know, the International Line is the only line 


Tune in James Melton 
on “Harvest of Stars,” 
NBC Sunday 


that includes a truck of the right type and size 
for every job. And International specializes these 
trucks to their jobs as no other does—so ex- 
pertly that the complete International Line may 
be said to include more than 1,000 different 
types of trucks. 


The International Dealer organization is out- 
standing in the truck industry today. Interna- 
tional Trucks, Service, Parts and Approved Ac- 
cessories explain why. For complete details 
about the profit-making opportunities of the 
International Franchise, write 


Motor Truck Division 


a 
INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 


Past Pe 


A : A 
40TH ANNIVERSARY OF INTERNATIONAL TRUCKS AY \A 
—1907-1947—Forty Years of International Truck Service 


N 
INTERNATIONAL dihd «1 
to Industry, Commerce and Agriculture. VW (\W 
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lown Truckers 
Demand Repeal 
Of Gas Excises 


DES MOINES.—The Iowa Motor 
Truck Assn. has urged elimination 
of federal excise taxes on gasoline. 


The resolution, passed at the 
closing session of the association’s 
convention here Oct. 10, called such 
taxes “an invasion of the state tax 
field” and “an undue burden on 
highway transportation.” 

The convention, attended by 150 
members, urged action by the na- 
tional association to “glamorize” 
the state and national truck roadeo 
driving contests. 

The convention reelected Lee H. 
Forsyth, West Liberty, as presi- 
dent, and A. M. Schoenewe, Everly, 
as vice-president. The directorg re- 
elected John H. Gillespie, Des 
Moines, as executive secretary and 
John Ruan, Des Moines, as treas- 
urer. 

Don D. Lyall, a driver for Brady 
Transportation and Storage Co., 
Fort Dodge, retained his title as 
Iowa’s champion semi-trailer driv- 
er in the annual roadeo at the 
state fair grounds. Harry Newton, 
Des Moines, placed second, and Al 
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INTERNATIONAL HARVESTER has just announced a new four-wheel heavy-duty 
off-highway truck, the Model KBR-14, especially designed for use in strip mining. 
logging, construction, oll field, quarry and similar off-highway types of service as a 
truck-tractor or straight truck. It is also suited for heavy machinery, trailer operation, 
cement mixer and other heavy hauling operations in cities which permit loads in keep- 
ing with the capacity of this unit. It has a gross vehicle weight rating range of 32,000 
to 41,600 pounds. It is available in three wheelbases, 161, 179 and 215 inches, with 
cab-to-axle dimensions of 72, 90 and 126 inches respectively. 


Hoyt, Des Moines, third. Irvin, port that the line has been en- 


Huse, Des Moines, won the straight | larged to include water pumps and 
truck class driving championship. | kits, shackles, shock links, valve 


springs and whip ends. 
Clawson and Bals, Inc., 


All items in the expanded “Ring- 
Expand ‘Ring-True’ Line 


True” line will be on display at 
the Automotive Service Industries 

Clawson and Bals, Inc., manufac- 
turers of the “Ring-True” engine 


show in Chicago, Dec. 8-13. Address 
inquiries to Clawson and Bals, Inc., 
bearings and connecting rods, re-! 2508 8. Michigan Ave., Chicago 16. 
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FOR MACK DEALERS... 


Ten years as a Mack dealer reflects 
itself in this modern, fully-equipped sales 
and service center, home of Carolina 
Garage, Inc., Winston-Salem, N. C. 
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bigger engines. 


/ 


__ TRUCK SECTION 


Truck Contest Winners 


Motor Express Tops All 
Lines in ATA Local and Long Distance Division 
WASHINGTON.—Winners in the 


13th national truck safety contest 
were announced last week by the 


Louisville’s Silver Fleet 


American Trucking Assns., Inc., 
with Silver Fleet Motor Express, 
Inc. of Louisville topping all com- 
peting lines in the combined local 
and long-distance division for car- 
riers operating more than 5,000,000 
miles during the year. 

Silver Fleet Motor Express also 
was adjudged the winner for the 
third consecutive year of the 
Trailmobile trophy, awarded an- 
nually by Trailmobile Co. on the 
basis of the competing com- 
panies’ overall program for high- 
way courtesy and safety. 

Although separate, the Trailmo- 
bile contest runs concurrently with 
ATA’s contest and awards are 
made by the same judges. In the 
latter contest, awards are made on 
the basis of accident-frequency 
records of the competing truck 
lines, with additional consideration 
being given to the overall safety 
program. 

At the same time, the judges an- 


This big Mack tractor is one of seven 
similar units sold by Carolina Garage, 
Inc. to Hennis Freight Lines, Inc. of 


Mt. Airy, N. C. Two more 
ore now on order. 





© Today's trend is to larger trucks, powered by 


The explanation is simple and logical. Wartime lifting 
of restrictive legislation is being adopted permanently. 
Truck operators find it’s more profitable to haul 
bigger payloads. They've learned that properly 
engineered trucks mean substantial savings over 
lighter units constantly operating under strain. 


All this means stepped-up demand for rugged, 


enduring Mack trucks — acknowledged leaders in the 


/ 
/ 





of Mack dealers. 





Wholesale Department, Mack Trucks, Inc., 
Empire State Building, New York 1, N. Y. 


heavy-duty field. It means, too, an expanding market 
for Mack dealers . . . greater profit opportunities 
through dollar volume instead of unit volume! 


Mack dealers have the advantage of a comprehensive 
truck line that gives plus coverage — all the way 

up —in every type of business. There’s no job too 
tough for a Mack — and there’s no sale out of reach 


Back of every Mack dealer stands a nationwide 
organization — seasoned specialists in heavy-duty truck 
selling — ready at all times to help Mack dealers get 
“bigger business” in every capacity range. 


Trucks for every purpose 





nounced the winners in the contest 
sponsored by Electric Auto-Lite 
Co. for the individual safety direc- 
tors or other company officials re- 
sponsible for each truck line’s 
safety program. 

In the class of competition won 
by Silver Fleet, Geo. F. Alger Co., 
Detroit, won an award of honor 
for the fourth consécutive year. An 
award of merit went to Cushman 
Motor Delivery Co., Chicago. 

Other awards in the combination 
local and long-distance division 


went to: 

Class 1, up to 100,000 miles — Aime 
Bourgault, Woonsocket, R. I., winner; Mo- 
tor Truck Equipment Co., Harrisburg, Pa. 
award of honor and Lay Trucking Co., La- 
Porte, Ind., award of merit. 

Class 2, 100,000 to 500,000 miles—Har- 
gleroad Van & Storage Co., Hastings, Neb., 
winner; Maffet Transfer Line, Elizabeth- 


town, Ky., award of honor and G. B. Hol- 
man & Co., Rutherford, N. J., award of 
merit. 

Class 3, 500,000 to 1,000,000 miles —Aetna 
Oil Co., Louisville, winner. 

Class 4, 1,000,000 to 2,000,000 miles 
Heldt Bros. Trucks, Alice, Tex., winner 


Blue Valley Transfer Co., Kansas City 
award of honor, and Alton Box Board Co 
(transportation dept.), Alton, Ill., award 
of merit. 

Class 5, 2,000,000 to 3,000,000 miles 
Coast Line Truck Service, Inc., Watson 
ville, Calif., winner. 

Class 6, 3,000,000 to 5,000,000 miles 
Mistletoe Express Service, Oklahoma City 
winner; Davidson Transfer & Storage Co 
3altimore, award of honor. 


Awards in the local division went to 

Class 1, up to 100,000 miles—Consoli- 
dated Dairy Products Co., Ine., Long 
Island City, N. Y., winner. 

Class 2, 100,000 to 500,000 miles—City 
Transfer Co., Ltd., Honolulu, winner 
Clover Farm Dairy Co., Memphis. award 
of honor. 

Class 3, unlimited mileage Supplee 
Wills-Jones Milk Co., Philadelphia, winner 

Awards in the long distance division 
went to: 

Class 1, up to 500,000 miles—Harry E 
Grimes, Arkansas City, Kans., winner 


John G. Fetterolf, Buckingham, Pa., award 


of honor; James Van Lines, San Jose 
Calif., award of merit. 

Class 2, 500,000 to 1,000,000 miles 
Galveston Truck Lines, Houston, Tex., win 
ner; Hershey Chocolate Corp. Hershey 
Pa., award of honor. 

Class 3, 1,000,000 to 2,000,000 miles 


Kaw Transport Co., Sugar Creek, Mo., win 


ner; Barton-Robison Convoy Co., Inc., Ok 
lahoma City, award of honor. 

Class 4, 2,000,000 to 3,000,000 miles 
Silver Eagle Co., Portland, Ore., winner 
Missouri Pacific Freight Transport Co 
Houston, Tex., award of honor. 


Class 5, unlimited mileage—Pacific Inter 
mountain Express, Salt Lake City, winner 

Winners of the Electric Auto-Lite awards 
were: 

Division A, local operation: 

Class 1, up to 100,000 miles—W. A 
Wische, traffic manager, Consolidated Dairy 
Products Co., Inc., Long Island City, N 
Y., winner. 

Class 2, 100,000 to 500,000 miles—D. H 
Puckett, secretary-treasurer, City Transfer 
Co., Ltd., Honolulu, winner; H. A. War 
math, director of safety, Clover Farm 
Dairy Co., Memphis, honorable mention 

Class 3, unlimited mileage—-Robert | 

Gayley, safety and medical director 
Supplee-Wills-Jones Milk Co., Philadelphia 
winner. 

Division B, long distance operation: 

Class 1, up to 500,000 miles--Harry E 
Grimes, Arkansas City, Kans., winner 
John G. Fetterolf, Buckingham, Pa., hon 
orable mention. 

Class 2, 500,000 to 1,000,000 miles—R 
J. Barry, president, Galveston Truck Lines 


Houston, Tex., winner; A. B. Snavely 
chief engineer, Hershey Chocolate Co 
Hershey. Pa., honvurable mention. 


Class 3, 1,000,000 to 2,000,000 miles— 
Fred R. Suddarth, president, Kaw Trans- 
port Co., Sugar Creek, Mo., winner; James 
A. Pipkin, mai.ager, Barton-Robison Con- 
voy Co., Inc., Oklahoma City, honorable 
mention. 

Class 4, 2,000,000 to 3,000,000 miles 
M. E. Bealey, Silver Eagle Co., Portland 
Ore., winner; M. J. Hrebec, superintend 
ent of truck operation, Missouri Pacific 
Freight Transport Co., Houston, Tex., hon 
orable mention. 

Class 5, unlimited mileage—Kenneth N 
Beadle, director of safety, Pacific Inter- 
mountain Express, Salt Lake City, winner 

Division C, combined local and long dis 
tance operation: 


Class 1, up to 100,000 miles—Aime Bour 
gault, Woonsocket, R. I., winner; John R 
Eldridge, president, Motor Truck Equip 
ment Co., Harrisburg, Pa., honorable men 
tion. 

Class 2, 100,000 to 500,000 miles—C. J 


Hargleroad, Hargleroad Van & Storage Co 
Hastings, Neb., winner; Bishop R. Wilcox 
Maffet Transfer Line, Elizabethtown, Ky 
honorable mention. 

Class 3, 500,000 to 1,000,000 
Chester C. Loving, truck supervisor, 
Oil Co., Louisville, winner. 

Class 4, 1,000,000 to 2,000,000 miles 
S. E. Pratz jr., assistant manager, Heldt 
Bros. Trucks, Alice, Tex., winner; Scott 
Keeney, manager, Blue Valley Transfer 
Co., Kansas City, honorable mention. 

Class 5, 2,000,000 to 3,000,000 miles 
Kenneth R. Field, operations manager 
Coast Line Truck Service, Inc., Watsor 
ville, Calif., winner. 

Class 6, 3,000,000 to 5,000,000 miles 
Harold H. Goff, Mistletoe Express Servic 
Oklahoma City, winner; William A. Duff) 
director of personnel and safety, Davidsor 
Transfer & Stge. Co., Baltimore, honorab'« 
mention. 


{ Class 7, more 


miles 
Aetna 


than 5,000,000 miles 

Joseph Grumme, safety director, Silv 

Fleet Motor Express, Inc., Louisville, wi 

ner; E. J. Alger, director of safety and 
personnel, George F. Alger Co., Detroit 
honorable mention 
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COMPARE rnéEse rornts: 


1. ALL-STEEL CHASSIS. 

2. SELECTED HARDWOODS IN FLOOR AND SIDE RACKS. 
3. ALL STEEL EMBOSSED STAKES. 

4. UNIVERSAL MOUNTING FEATURE. 
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- UTILITY TOOL COMPARTMENT. 


- PROTECTED CORNER CLEARANCE LIGHTS. (Optional at 
extra cost) 
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It takes only a glance to see that Mid West Truck Bodies duty truck body to match the performance manufac- 


liles—W. <A : ° : : . . . . . : 
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can’t hide. If your truck chassis buyers want a heavy- won't find a better built truck body on the market. 
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NEW swinc AN ngs Satisfied Owners Mean More Sales 


You don’t have to apologize for a Mid For longer, heavy-duty wear, you cannot 
West Truck Body. One satisfied customer match the combination of an all-steel body 
tells another. Word is getting around that 
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42” STAKE AND PLATFORM, 2723/2", 33” AND 42” TIGHTSIDE 
AND 66” AND 75” HIGH RACK IN COMBINATION 
WITH TIGHTSIDE MODELS 


¢ i Built in 9-12-13-14 ft. Lengths 
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IN AN INTENSIVE truck training program, students of the current session of 
ford’s merchandising school in Dearborn were advised by J. D. Ball, director of the 
truck and fleet sales department, that motor truck merchandising soon will take on 
unprecedented importance in the plans of the company and Ford dealers. Class mem- 
bers, majority of whom are sons of Ford dealers, were reminded also that the 1948 
line of motor trucks will be the first new postwar Ford products and that the company 
is seeking first place in truck sales nationally. Photographed with Ball in an informal 
discussion of the procedure to be used by Ford specialists in fitting trucks to the hauling 
jobs they are intended to do are, left to right: William F. Muck, Muck Motor Sales, 
Inc., Getzville, N. ¥.; Charlies T. Huffman, Universal Motors, Ventura, Calif.; Eldred 
R. Crow jr., Westfield Motor Sales Co., Inc., Westfield, N. J.; Ball; Warren J. Woll- 
off, Prescott Motor Co., West Koxbury, Mass.; William D. Mason, Mason Motors, Long- 
view, Wash.; Fred H. Baier jr., Mendenhall Motor Co., St. Louis. 


Fuel System Clearing Aid 
Marketed by Kler-Line 


Kler-Line Valve is a new product 
that is said to keep fuel systems 
free and clear at all times. Kler- 
Line Valve is inserted in the line 





Pune, ©. $. PAT. OPP, 


between the fuel tank and the fuel 
pump, supplying a convenient valve 
to which an ordinary air line used 
for tire inflation can be applied 
for gas line clearing. Kler-Line 
Valve, Inc., P. O. Box 111, Caldwell, 
N. J., are sole factory distributors. 
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Profit Protection Is Key . 





New Body Makers Grow 


With Dealer Sales Policy 


(Continued from Page 34) 


manufacturer. But if he didn’t 
and sold direct or double-crossed 
the dealer on the sale, many body 
and equipment factory officials 
would look the other way if the 
distributor was giving them what 
they considered a _ satisfactory 
volume of business from the ter- 
ritory covered. 


It is very doubtful if such sales | 


policies will stand up under com- 
petition when material is free 
again and bodies and some equip- 
ment items are not in such heavy 
demand. 
7. +. a 

[JDBALERS never did approve of 

this “protect the dealer if con- 
venient” policy. Thousands of good 
truck dealers were openly hostile 
to the sales policies of distribu- 
tors or manufacturers who would 
tip off other dealers if the going 
got tough, so that they could sell 








the product direct if the “tipped 
off” dealer got the chassis sale. 

And truck dealers are still hos- 
tile to such sales policies. 

Even today, with many types 
of bodies still in short supply 
and many equipment items far 
from being immediately avail- 
able, factory special equipment 
department managers and field 
truck men are beginning to hear 
plenty about the factory boost- 
ing some make of body or equip- 
ment that is being sold direct to 
large fleet operators. 

It won’t take long after avail- 
ability becomes assured that truck 
factory executives will begin to 
be very lukewarm to promoting the 
sale of products, where the manu- 
facturer does not come out square- 
ly with a policy of selling through 
dealers only, according to many 
truck men. 











TRUCK SECTION 


There are several reasons for this 
flat sales policy being an important 
issue soon. Many more car dealers 
are now definitely interested in 
the truck business and are push- 
ing truck sales harder than they 
ever did in prewar. Many have in- 
vested large sums in separate 
truck service and sales buildings 
and are building separate sales 
forces. 





* = * 


HEN the truck business reach- 

es a state of quasi-saturation 
and dealers have to get out and 
sell in keen competition, it is point- 
ed out, most dealers are going to 
need the profit they get from 
bodies and equipment in order to 
operate their truck departments at 
a profit. 

Then there will be no doubt 
about which manufacturers of bod- 
ies and equipment will get both 
factory and dealer aid and pro- 
motion. 

At that time it is expected that 
there may be a distinct line 
drawn between the suppliers, who 
wholeheartedly support the deal- 
er sales program, and those who 
indicate that they want to sell 
large users direct and ignore the 
truck dealer in the process. Al- 
ready there is beginning to be 
heard the rumblings of a senti- 
ment that if the body or equip- 
ment maker desires to cut the 
dealer out on the big deals, or 
out of their offerings for one or 
more very special uses, the dealer 
will be glad to let them ignore 
him on all deals. 

The dealers are beginning to see 
no reason why they should rec- 
ommend any maker’s body or 
equipment on a deal where the 
supplier makes no effort to assure 
them of a profit on the sale. Nor 
do they see why they should de- 
liver chassis to a body maker’s 
plant and hold up their billing of 
the sale until such a builder fin- 
ishes his work-——or why they should 
enter into any part of the financ- 
ing of such a sale, either as a part 
of the truck sale or as an append- 
age to a truck sale. 

The older truck dealers look back 
to when suppliers of bodies, equip- 
ment, trailers and other truck 
items, after being called in on a 
deal by a truck dealer and finding 
competition keen, would either tell 
the dealer they could not afford 
to give the dealer his profit and go 
after their end of the business 
direct—or worse yet, call in an- 
other truck dealer to bid against 
the original dealer on the chassis 
so they could take the body or 
equipment business direct them- 
selves and feel that they were free 
from any obligations to pay the 
original dealer anything on the 
sale. 

ao * 2 


HHESE deals still rankle in the 

memories of the dealers who 
had them pulled on them, and the 
reputation of the supplier firms 
who practiced that type of selling 
—or allowed their distributors to 
sell in this manner—is still none 
too good with the old-timers or 
the factory special-equipment men. 
It will take more than fair- 
weather operations, such as we 
have had since the end of World 
War II, to make these truck men 
believe that the same practices 
won't come bobbing back up again 
the minute the going gets a little 
rugged. 

That is one of the reasons why 
the industry—dealers and factory 
special-equipment men alike—wel- 
come and hail the firms who come 
out flatfootedly on a sales policy 
that has no exceptions to selling 
through the truck dealer and of 
making certain that, whatever hap- 
pens in the deal, the truck dealer 
will get his proper profit in the 
deal. 

Factory men feel that what 
the truck dealer does with that 
profit is of no more concern to 
the equipment supplier than it 
is to the car or truck factory. 
If the dealer wishes to give the 
profit to the buyer to get the 
business, that is the dealer’s busi- 
ness and no one else’s. 

If the dealer is fool enough tc 
give his profits away, he and thc 
sheriff or his creditors can argu 
that point at the proper time. 

But if the dealer is entitled ‘ 
a profit on the truck he sells, the” 
say the truck men, he is also er- 
titled to a normal profit on every- 
thing that is sold on or with the 
truck in the same deal. 
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ANNOUNCING 
THE NEW 


FEATURING THE BIG 


HEAVY-DUTY MODELS 30-31 
TRACTOR CAPACITY UP TO 


AT ee 


GROSS VEHICLE WEIGHT 


* 


New in design and propor- 
biter eee MMs ihe: lal oe 
to cab, to axle. 


G.V.W. Ratings — from 32,000 
to 76,000 Ibs. in various com- 
binations. 


Engines —Valve-in-head, 170 
hp and 200 hp. 


Springs—Low deflection rate, 
high camber front and rear. 
Airplane-type front shock ab- 
sorbers. A cushioned ride, 
empty or loaded. 


Cab—75 inches wide, V-wind- 
CP ar ime thi eae ETT) 
all around. Note extended 
a ke ee ll -ae-) 
power fresh-air heating and 
ventilation. 


MANY NEW FEATURES 
PLE eae a8 


ob RC et) 


bd 


ae mea alll: | 
remains unchanged 


Many improvements—cowl 
side ventilators, wide, “easy 
access’’ doors, more foot 
De a TLC TT 
SCT Te ee a Me aly] 
wheel and seat, cushioned 
ride, more power in some of 
them. See the entire 1948 
ToT 
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BIG =IN CAPACITY 


Right down the line, the 1948 Reo trucks 
and tractors offer many important im- 
provements, many brand-new features. 
Heading up the six basic 1948 models 
are the new, extra heavy-duty Models 
30—31. Geared to top-size hauling jobs 
these models are powerful enough for 
any type of trucking. In tractor or truck 
chassis, there’s a choice. of engines, 
wheelbases, axles and cab-to-axle di- 
mensions to fit your specific operations. 
You'll want to see these new giants of 


REG MOTORS, INC. ° 


1948 REDS 


AND PERFORMANCE 


the road—their 3-man, full-vision, 75-inch 
cab with individual, adjustable driver's 
seat and other comfort and economy 
features. Also see the 1948 Reo Models 
C19 to C25. Plenty of new features here, 
too—but the familiar Reo front-end styl- 
ing remains unchanged. It’s still the hand- 
somest in the industry—still provides, 
through cowl-hinged hood, the most 
accessible engine on the road today. Get 
complete specifications at nearest dealer, 
distributor, factory branch, or write... 


LANSING 20, MICHIGAN 
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Broader Use Urged ae 


Roadeos Spearhead 
Road Safety Drive 


§j 


| 





NO CHASSIS, NO SPRINGS, no X-members, no banjo housing, no rigid axles in 
Delcar, a new lightweight half-ton delivery truck with 110 cuble-foot load capacity 
being produced by American Motors, Inc., 250 Park Ave., New York. Delcar features 
rigid, welded box-frame sub-body eliminating chassis and saving hundreds of pounds 
of excess ‘‘dendweight,’’ the company states, Independent four-wheel rubber “shock 
cord’? suspension absorbs road shocks, minimizes torque action, it adds. Delcar sells 
for $890. 


—  antam Announces 


| driver has gone a year without ac- 


(Continued from Page 34) 


similar to it, when the compe- 
tition is confined to just the top 
driver of each operator fleet in 
each section of the country and 
is withheld even from all of the 
drivers of all of the operators in 
even the limited for-hire field, 
much of the great value that the 
Roadeo could have for the entire 
industry is lost—and much of the 
incentive for competition for its 
coveted awards is lost. 

There is great need in the truck 
business for some such competi- 
tive demonstration that can be held 
on a national basis and which can 
be opened to all truck drivers— 
regardless of for whom they work. 
There is need for some such com- 
petitive effort, where every driver 
who enters and qualifies as a con- 
testant, will be given some merit 
award that will certify that that 


cident and is a skilled craftsman | 


+ 


i is need to develop better 
drivers with a greater sense of 
responsibility among drivers. in 
user categories, where the accident 
and fatality rates are higher than 
it is among for-hire drivers. 

The hauling-for-hire operators 
are still stuck with the stigma of 
the far too numerous accidents 
and fatalities caused by truck 
drivers, even though their drivers 
are involved in but a very small 
percentage of the total. 

There is little question but that 
the for-hire operator will have 
to continue to bear the brunt of 
displeasure of the public, safety 
officials, police officials and in- 
surance underwriters, even 
though many of these latter offi- 
cials know that the for-hire field 


in his chosen work. 
* * 


is the only one doing anything 





THE BANTAM SUPERCARGO AWARD 
for the 


DRIVER-OF-THE-YEAR 


In the National Courtesy and Safety Campaign 
Sponsored by the American Trucking Associations 


¢ . 








Right, the Bantam Supercargo Award 
Trophy to be awarded annually by 
American Bantam Car Company. 


Below, the 1947 Grand Prize...a 
beautiful Stromberg-Carlson “Auto- 
graph” console model combination 
radio and phonograph awarded to 
the Driver-of-the-Year by American 
Bantam Car Company. 





The ATA Permanent Driver's Trophy. 








The Bantam Supercargo and ATA awards for the 
Driver-of-the-Year will be on display at the ATA 
convention this year. In addition to these awards, 
the national winner and his wife will receive an all- 
expense trip to New York and Washington, D.C., 
as guests of ATA. 

The Driver-of-the-Year award will be made to the 
outstanding state Driver-of-the-Month soon after the 
state contests close on December 31. He will be 
chosen by a board of nationally known men on the 
basis of heroism, courtesy, contribution to highway 
safety and a safe driving record. 


OPERATORS... 


Get your drivers entered in this national contest! 
Bring recognition to your company and your drivers. 
Should one of your candidates win, the Bantam 
Supercargo Award Trophy will be in your possession 
for one year. Write for complete details to your State 
Trucking Association or to ATA National Head- 


quarters. 


STATE TRUCKING ASSOCIATIONS... 


The active part that the state associations are playing 
in promoting their Driver-of-the-Month campaigns 
assures the success of the Driver-of-the-Year contest. 
You are gaining prestige for your organization and 
the trucking industry by sponsoring this contest and 
by giving your national organization full support. 


The ATA and Bantam Supercargo Awards will 
be made each year. 


REPRINTS OF THIS AD ARE FREE FOR DISTRIBU- 
TION. WRITE FOR AS MANY AS YOU NEED. 


MO LTT Re 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA. 
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about trying to lower truck acci- 
| dent reco 

| Capt. Scavarda, of the Michigan 
| State Police—considered a _ very 
jcapable official—told his audience 
|at the Traverse City convention 
|that the industry would have to 
| police itself and that no state had 
sufficient officers so that they could 
possibly determine who was at 
fault in by far the great majority 
of accidents where a truck was 
involved. 

Even though Capt. Scavarda is 
well informed—and knows what 
the for-hire operators are doing 
to lessen accidents caused by their 
drivers, and realizes that for every 
for-hire truck involved in a high- 
way accident, there are many times 
that many driven by farmers, lo- 
cal cartage men, private haulers 
and other types of users—he still 
intimated that the public and 
many officials placed the blame for 
the majority of such accidents at 
the door of the for-hire group. 

* * + 
ET the for-hire trucks in this 
country represent but a com- 
paratively small percentage of the 
more than 6,000,000 trucks on the 
road today. 

They may average more miles 
| per month or year and may be 
seen more on the main intercity 
highways, particularly between 
large cities. They may also carry 
| larger loads than most trucks, and 
the trailers they haul may be hard- 
er to get around in dense traffic. 


The ATA truck Roadeo, which 
will run off its competition to 
pick a national champion driver 
from all of the state champions 
who will compete in Los Angeles 
this week, has not as yet been 
able to eradicate the public dis- 
pleasure or antipathy toward 
| truck operation, or eliminate the 
| stigma that still clings to the 
for-hire operators after years of 
development of this feature. 
Possibly it would be good busi- 
| ness for those in attendance at the 
annual ATA convention this week 
to give some serious consideration 
'for widening the scope of this 
| Roadeo which seems to be the only 
|vehicle that appears to have a 
chance of changing what is cer- 
tainly now adverse public think- 
jing about trucks. 


Texas Calls Off 
Reciprocity Pact 
With New Mexico 


AUSTIN, Tex.—The state of Tex- 
as is cancelling its reciprocal agree- 
ment on commercial vehicles with 
New . Mexico, effective Oct. 31. 

D. C. Greer, Texas highway en- 
gineer, announced the decision to 
cancel, charging that the agree- 
ment as it was not being observed 
was one-sided and that the can- 
cellation will leave Texas commer- 
cial vehicle operators no worse off 
than they are under the pact. 

The head highway engineer de- 
clared that New Mexico was now 
requiring commercial vehicles to 
pay a road mileage tax, despite 
the passage of a broader reciproc- 
ity agreement by the New Mexico 
legislature. He said the motor ve- 
hicle authorities of the neighbor- 
ing state had refused to execute 
the accord so that the road mileage 
tax. 

Texas, Greer said, does not re- 
quire registration or assess a tax 
on commercial vehicles from New 
Mexico entering Texas. With the 
expiration of the agreement, New 
Mexico commercial vehicles will be 
required to register. 7 

The agreement has been in effect 
since 1941 and covers commercial 
vehicles carrying lumber, livestock 
and farm products to market. 








‘Noma Enlarges 


Flare Facilities 


NEW YORK.—K-D lamp division 
of Noma Electric Corp. has ac- 
quired the truck flare manufactur- 
ing facilities of Embury Mfg. Co. 
| The K-D lamp division plans to 
|step up production and carry on a 
|nationwide sales campaign to pro- 
mote the sale of safety flares to 
the passenger car and commercial 
vehicle trade, it was announced. 


‘“‘We want you to know that Automotive 

| News is the most read and quoted paper 

in our establishment.’’—George Soule, But- 
ler Nash Co., Butler, Pa. 
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TRUCK SECTION 





WASHINGTON.—Publication of 
a booklet showing the economic 
importance of America’s trucking 
industry as a creator of employ- 
ment, a payer of taxes and a pur- 
chaser of goods and maierials, is 
announced by the American Truck- 
ing Assns., Inc. 

Entitled “Economic Giant,” the 
booklet is the newest in the asso- 
ciation’s “American Trucking” se- 
ries. It uses illustrated compari- 
sons to convey at a glance some 
of the facts about an industry 
which has grown phenomenally in 
the last 25 or 30 years. 

The first illustration, for ex- 
ample, shows there are more than 
6,000,000 trucks in the United 
States today—more than half of 
the worlds total of trucks and 
trailers—compared with only 
215,000 in 1916. If lined up bump- 
er to bumper, they would stretch 
13,500 miles, or from Los Angeles 
across the Atlantic to Moscow 
and on into Asiatic Russia. 

The booklet shows the trucking 
industry gives direct employment 
to more than 3,800,000 workers, or 
2% times as many as the rail- 
roads’ total of 1,498,627, and pays 
762,000,000 a year in special high- 
vay use taxes—an amount equal to 
he 1946 total spent by all states 
for their 43,000 miles of new roads. 

“Just as a stone cast into the 
water generates a series of ripples | 
that transmits the force to the 
‘arthest reaches of the lake,” the 
dsooklet’s foreword declares, “so has 
development of the motor truck as 
an instrument of transportation set 
off a beneficial chain reaction that 
has reached even to the most re- 
mote corners of the vast American 
economy.” 

Prepared by ATA’s research de- | 
partment and published by its pub- | 
lic relations department, the book- 
let shows that America’s trucking 
industry is using 480,960,000 quarts 
of oil and 7,100,000 gallons of anti- | 


Reo Branch Set 
For Home City 


LANSING.—Plans for a new fac 
tory branch truck and bus sales | 
and service unit at 2522 W. Main | 
St. here have been announced by 
D. C. Streeter, general sales man- | 
ager of Reo. The new building, on | 
the most important truck route in | 
the city, will cost approximately | 
$200,000 and construction is sched- 
uled to start immediately with oc- 
cupation planned within 120 days. 

The building will be of cement, 
steel and “coolite” glass construc- 
tion. This type of glass allows for 
complete lighting, yet keeps out 
infra-red heat rays. The front is 
of procelain enamel iron with large 
plate glass windows. The show- 
room and general sales room office 
in the front part of the building 
will have terrazzo floors, acoustile 
ceiling, recessed fluorescent light- 
ing and modern heating. Unusual 
feature is that the service part of 
the building will have a recreation 
and rest room for drivers who are 
waiting for vehicles to be serviced. 


New Diesel Oil 


Gulf Develops Lubricant 


For Extra Heavy Work 


PITTSBURGH. — Combining the 
advantages of full detergency and 
the tough film qualities of paraffin 
base, a new oil for automotive 
diesel engines and for gasoline en- 
gines operating in extra heavy- 
duty service has been developed by 
Gulf Oil Corp. It is called Gulflube 
H. D. Motor Oil. 

The full detergent characteristic 
of the oil, in automotive diesel use, 
is said to assure cleaner engines 
and to avoid high temperature 
sludge, piston varnish, lacquer and 
stuck rings. 

Other advanced characteristics 
of the new oil result from inclu-| 
sion of the maker’s patented anti- | 
foam agent, which prevents crank- | 
case foaming under severest tem- 
peratures and speeds; low pour 
point, assuring minimum drag and 
frictional resistance in cold weath- | 
er starting; and high viscosity in- | 
dex, giving high pressure gauge | 
readings while motor is idling. 





Economic Colossus 


ATA Booklet Shows Trucking Has Grown 
To a Key Position in 25 Years 
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freeze every year. It consumes 5,- 
800,000,000 gallons of gasoline, or 
enough to make four stacks of gal- 
lon cans to the moon; it hauls 50 
billion ton-miles a year, equal to 
50 trips to the sun with a 10-ton 
load. 

The industry buys 800,000 new 
trucks and 175,000 new trailers 
every year, the manufacture of 
which requires raw materials 
from every state in the union. 
Some of the materials that go 

into these _ vehicles: 87,580,000 
pounds of copper; 1,731,375 tons of 
steel, an amount that would fill 
a freight train 350 miles long, 
reaching from Boston to Balti- 
more; 92,875 tons of iron; 6,150,000 
pounds of glycerine; 118,300,000 
board feet of lumber, enough to 
build a boardwalk six feet wide 
from New York to Los Angeles; 
12,810,000 square feet of leather, 
enough to make a belt around the 
world; 64,800,000 pounds of paint 
and thinner; 15,180,000 pounds of 
aluminum, enough to give a new 










CONTESTANTS in the National Automobile Transporters Assn. roadeo wearing the 


new jackets presented to them by Grand River Chevrolet Co., 5100 Grand River, Detroit. 
Saul Rose, president of the dealership, states that Chevrolet won both first and second 
places in the competition. Gene Meurer, Arco Auto Carriers, Chicago, took first honors 
and Lioyd Parkes, United Transport Co., Oklahoma City, second. They are scheduled 
to perform at the ATA roadeo in California. Top row, left to right: Wilson Thomas, 
Paul Kissenger, Robert Raisbeck, James Thayer, Claude Forristall, Elmer Lewis and 


Lioyd F. Keeney. Middle row: James Kelleher, B. 
Koch. Bottom row: Allen Harvey, Boyd Rogers, 


Holderness, E. H. Tucker and K. J. 


H. Keylon, Meurer, Parkes, Alfred 


Lawrence Malik, Melvin F. Gibson, John Kinsey and Gilbert Weller. 





pan to every family in the U. S. 


The truck industry also uses 53,- 
575 tons of lead and 23,244,150 
square feet of glass, enough to 
completely enclose the ball parks 
of all the major league teams to 
the height of the Washington mon- 
ument; 6,720,000 pounds of tin, 


enough to plate all the cans needed 
for the annual U. S. production of 
canned fruit; 108,600 long tons of 
rubber, enough to make every man 
in the U. S. a new raincoat, hat 
and overshoes, and 94,902 bales of 
cotton, enough to make a new dress 
for every housewife in America. 
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Fleet Supervisors 
Urge Compulsory 
Inspection in N. Y. 


NEW YORK. — The Society of 
Fleet Supervisors has adopted a 
resolution calling for compulsory 
periodic inspection of all vehicles 
in New York state. 

The resolution stated that a 
state-conducted inspection program 
would “afford an opportunity to 
further education activity in the 
interest of safer driving practices.” 

R. F. Connolly, SFS chairman, 
called attention to the progress 
achieved by New Jersey and Con- 
necticut in reducing fatalities 
through enactment of inspection 
laws. 

In the first year of New Jersey’s 
program, the society pointed out, 
vehicle fatalities were cut 38 per- 
cent. During 14 years of mandatory 
car inspection in Connecticut year- 
ly traffic deaths have fallen from 
483 to 249. 

The society said it “views with 
increasing alarm the mounting toll 
of fatal accidents due to mechan- 
ical failure.” 









ES, there’s still time for you to win 
the $500 dealer first prize—or one of 
the four $100 prizes—or one of the 224 $10 
prizes—in Fram’s great $100,000 Prize 
Contest! So, if you aren’t already in, see 
e your jobber salesman and get in the con- 
test now! And if you are trying to win, 
now’s the time to turn on the heat! Contest 
closes November 10. The more customers 
you get to enter the contest and help with 
their entries, the better your own chances 


of winning a big prize! 


But there’s a whale of a lot more than 
prizes in this contest for you, because the 
contest is designed to bring you customers. 
Every customer means a chance to sell 
Fram Oil and Motor Cleaners and genuine 
Fram Replacement Cartridges. The con- 
test has made millions of motorists filter- 
conscious. That gives you a swell chance 


to cash in! 


So ask every motorist who drives in, 
“How’s Your Oil Filter?’’ That’s your 
opportunity to get under the hood and 
see. If oil shows dirty, install a complete 
Fram filter—or, if the car is already filter- 
equipped, sell a genuine Fram Replace- 
ment Cartridge for top filter performance. 
Fram Corporation, Providence 16, R. I. 
In Canada: J. C. Adams Co., Ltd., 


Toronto, Ontario. 


FRAM 


Cleans the Oit that Cleans the Motoce 


OIL & MOTOR 
CLEANER 


THERES S11LL TIME 70 
WIN (NV FRAMS GREAT 


$100,000 PRIZE CONTEST 
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New Principle 
Used in Superfex 
Engine Heater 


CLEVELAND. — Quick starting 
and continuous operation of heavy- 
duty, power equipment in any kind 
of weather are claimed for the Su- 
perfex “all purpose” engine heater, 
a new development of Perfection 
Stove Co. here. 

This heater works from the in- 
side out, by heating the engine 
coolant, unlike heaters which are 
merely radiators drawing their 
heat from the engine. 


Also, by utilizing the heat from 
exhaust gases and by adding a hot 
air or external liquid heat ex- 
changer, the heat generated serves 
to warm the oil, battery, cab, cargo 
and other valuable parts of the 
equipment. An auxiliary heater, it 
operates independently of the en- 
gine, the producer said. 

The Superfex heater was de- 
signed primarily for use with 
equipment which is exposed to the 
elements for long periods during 
the cold months. It can be installed 
on practically all types of motor 
power—trucks, tractors, locomo- 
tives, power plants, gasoline and 
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diesel engines, farm equipment, 
road building machinery, contrac- 
tors machinery and autos. 

Physical dimensions of the heater 
are sufficiently small to permit 
mounting on automotive equip- 
ment, usually under the hood in 
the engine compartment. Or, it can 
be mounted on the frame in the 
wheel housing or between the ra- 
diator and grill. 

There are five models from which 
to choose. Principle of operation 
is the same, but each is designed 
to meet various requirements. 

Two models are designed for use 
when the vehicle is in motion, or 
a standby heater when the equip- 
ment is not in service. These heat- 
ers come equipped with electric 
fuel pump, electric ignition and 
dashboard-mounted controls. 


Hi-Rate ‘Fleet’ Charger 
Offered by Marquette 
Marquette Mfg. Co., Minneap- 
olis 14, Minn., announces the new 
hi-rate “Fleet” charger model 
188. This dual purpose 6 and 12- 
volt 100 ampere charger is de- 
signed for fleet owners, truck 
and bus operators. A snap of the 
switch will give either 6 or 12- 
volt charging at full 100-ampere 
rate. The Marquette “Fleet” 





THE ENGINE heater that heats from 
the inside out. 


charger has all the hi-rate fea- 
tures, including 30-second test 
before charge, according to pro- 
ducer. 





Ralph T. Horgan, president of 
Ralph Horgan, Inc., New York, has 
been elected to the board of direc- 
tors of the Broadway Assn. 
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Road to Runway and Back .. . 


Planes, Trucks Link Up 
In Fast Freight Plan 


(Continued from Page 34) 


dited service to the airport desig- 
nated by the shipper. 

There, the shipment will be 
turned over to the airline for fast 
transportation to the airfield near- 
est the final destination. A wait- 
ing motor truck then will make 
final delivery direct to the door 
of the consignee. 

“It was realized at the outset,” 
the joint 
“that the service, to be success- 
ful, must be reliable, speedy, con- 
stantly available and extensive 
in its coverage. To accomplish 
these objectives, the committee 
has worked toward coordination 
of the best services available 
from motor and air carriers. 
For the convenience of shippers, 
it was stated, individual carriers 
are expected to issue memoranda 
containing single-factor rate infor- 
mation to and from various points 
to cover the sum of separate rates 
















There’s one sure way to prove the superiority of Air Brakes—ask your drivers 
—and the more experienced the better! They will tell you that without question 
Air Brakes make the heaviest vehicle easier to drive, and cut fatigue to a mini- 
mum on even the longest hauls. That spells maximum efficiency and safety for 
your loads and drivers. Furthermore, that extra efficiency shows up in improved 
schedules and lowered maintenance costs, too. No matter how you look at it— 
behind the wheel or the desk—your best investment lies in Bendix-Westinghouse 
Air Brakes, the overwhelming favorite on highways from coast to coast. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE CO., ELYRIA, OHIO 


statement declared, | 


in existing tariffs. The statement 
added: 


“Recommendations of the joint 
committee are not final. They out- 
line a pattern which the commit- 
tee believes will be advantageous 
both to the shipping public and to 
the carriers. Coordinated service 
will be on a purely voluntary basis 
among the carriers. 


“Our principal objective has 
been to bring together two vast 
enterprises in such a way that 
any shipper, wherever he may be 
located, can ship to anyone in 
the United States, wherever he 
may be, in the least possible time 
and at a reasonable cost. Every 
community in America, regard- 
less of its size, will be brought 
into close contact with its near- 
est commercial airport. 

“One of the biggest advantages 
in the committee’s plan is the sim- 
plicity of the arrangements that 
must be made by shippers. Instead 

of contacting each carrier separate- 
ly, the shipper will need only to 
contact the carrier that will pick 
up the shipment at his door, mak- 
ing all arrangements with that car- 
rier for through transportation, on 
either a prepaid or collect basis. 


“All non-essentials have been 
stripped from methods of account- 
ing and documentation in order to 
simplify the initial arrangements 
at the point of origin.” 








Fruehauf Lists 
Winter Service 


Checks on Trucks 


DETROIT.—In a special “Get 
Set for Winter” service program, 
the Fruehauf Trailer Co. urges 
trailer operators to give particu- 
lar attention to 14 carefully se- 
lected preventive maintenance op- 
erations. 

Following are the points listed 
by Fruehauf to protect equipment 
against schedule failures, unneces- 
sary delays and increased winter 
hazards: 

1. Check brake lining to insure 
proper friction for fast, positive 
stops in all kinds of weather. 

2. Check brake drums for scor- 
ing cracking. 

3. Check relay valves. Clean and 
oil. Sticking or leaking valves 
cause brake failure. Install pre- 
scribed anti-freeze for cold weather 
operation. 

4. Install alcohol evaporator to 
prevent air-brake freezing in se- 
vere temperatures. 

5. Install synchronizer valve on 
vacuum-equipped tractors. 

6. Install vacuum or air hand- 
valve for independent control of 
trailer brakes. 

7. Service and refill sanders to 
be sure they function properly. 

8. Check wheel bearing lubricant. 
Replace worn-out grease with new 
to insure satisfactory on-the-road 
operation. ‘ 

9. Check 
U-bolts. 

10. Check axle alignment. When 
axles are in line, perfect tracking 
is assured and excessive tire wear 
eliminated. 

11. Check under-construction. 
Worn hangers, pins, shackles and 
bushings cause excessive tire wear 
and often road failures. 

12, Check upper and lower fifth 
wheels for excessive wear. Lubri- 
cate fifth wheel. 

13. Lubricate all high-pressure 
grease fittings with factory-pre- 
scribed lubricant. 


14. Make sure all lights are oper- 
ating properly. 






springs and tighten 











Re-cam for Ford Pistons 


Distributed by Dillow 

W. H. Dillow Co., Inc., 3311 W 
Florence Ave., Los Angeles 43 
Calif, has reported an effective 
method for restoring worn or col- 
lapsed Ford pistons, know as Dil 
low Re-cam. 

Re-cams are now available for 
19383 through 1946 mode} Ford 
steel or alloy pistons. 
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Johnson Heads Engineers 


At Bendix-Westinghouse 


D. O. Thomas, president of Ben- 
dix-Westinghouse Automotive Air 
Brake Co., Elyria, O., has an- 
nounced the ap- 
pointment of Ste- 
phen Johnson jr. 
as chief engineer 
of the company. 

Johnson has 
been with the 
company since 
1923. In addition 
to experience in 
the manufactur- 
ing and engineer- 
ing phases of the 
business, John- 
son’s duties have included direct 
contacts with customer and dealer 
problems as assistant sales man- 
ager. 





S. Johnson jr. 


Smith Takes Executive Post 


For General in S. Africa 


F. Howard Smith, assistant ex- 
port sales manager of General Tire 
& Rubber Export Co., has joined 
the executive staff of General 
Tire & Rubber Co., of South Afri- 
ca, Ltd., which soon will begin 
manufacturing General tires and 
tubes at its new plant in Port 
Elizabeth, S. A. 

Chairman of the board of the 
General Tire & Rubber Co. of South 
Africa, Ltd. is John A. Colere, 
who also heads the Williams, Hunt, 
South Africa, Ltd., which has dis- 
tributing rights for General Mo- 
tors, Consolidated Vultee and the 
Consolidated Vultee Aircraft Corp. 


* * 7 
Barkey Gets Markets Post 


With Federal-Mogul Service 


Federal-Mogul Service division of 
Federal-Mogul Corp., Coldwater, 
Mich., has announced the appoint- 
ment of Basil J. Barkey as man- 
ager of sales to special markets. 
He will investigate and develop 
new markets for Federal-Mogul 
products. 

Formerly with United Motors 
Service division of General Motors 
in a position similar to his newly 
created post at Coldwater, Barkey 
has been connected with the auto- 
motive business since 1924. 


* +. oJ 
Barrett Takes Sales Post 


With Rinshed-Mason 


Frederick G. Weed, president, 
Rinshed-Mason Co., Detroit auto- 
motive and indus- 
trial paint manu- 
facturer, has an- 
nounced appoint- 
ment of William 
R. Barrett as gen- 
eral sales man- 
ager. 

Barrett leaves 
Reichold Chemi- 
cal Co., Detroit, 
where he has 
been, successively, 
director of tech- 
nical service and assistant sales 
manager. 





Wm. R. Barrett 


* * * 


ASME Elects Bailey 


As New President 


The election of E. G. Bailey, vice- 
president of the Babcock and Wil- 
cox Co., New York, as the next 
national president of the American 
Society of Mechanical Engineers, 
was announced last week. 


Other officers elected were re- | 


gional vice-presidents: Frank M. 


Auto Personnel 





Gunby, Paul B. Eaton, Thomas E. 
Purcell and J. Calvin Brown; di- 
rectors-at-large: J. B. Armitage, 
Abbott L. Penniman and William 
M. Sheehan. 


« +. * 
Jesseph Forms VePar Co. 
For Parts and Accessories 





Joseph D. Jesseph, for the past 
11 years associated with Timken 
Roller Bearing Co. in replacement 
bearing sales and for the past 6% 
years in charge of replacement 
bearing sales at the Detroit branch, 
announces the formation of VePar 
(vehicle parts and accessories) 
Sales Co., 2970 W. Grand Blvd., 
Suite 218, Detroit 2, Mich. 

Jesseph states the new company 
has been formed to provide one 
central merchandising service in 
Detroit for manufacturers of parts, 
shop equipment and accessories, 
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who wish to sell both the automo- 
tive vehicle manufacturer and au- 
tomotive jobbers. Six nationally 
known lines are already being rep- 
resented in the Michigan, Ohio, 
Indiana area by the new organiza- 
tion. 
* + + 


Borg-Warner Names Deck 


Morse Chain Manager 


E. W. Deck, formerly general 
manager of Trent Tube Mfg. Co., 
East Troy, Wis., will become man- 
ager of the Ithaca (N. Y.) plant 
of Morse Chain Co., a division of 
Borg-Warner Corp., Nov. 15. 

For 10 years, from 1933 to 1943, 
Deck served in various administra- 
tive and research capacities at the 
Linde Air Products Co., a unit of 
Union Carbide and Carbon Corp. 


* * * 


Ford Shifts Personnel 
At Fargo, N. Dakota 


The following appointments have 
been made by Ford Motor Co. at 
Fargo, N. D. 

Richard W. Jones has been 


BEFORE Ty, 
7, 





Lp 
%, 
“Mere, 


named manager of parts and ac- 
cessories sales and Ed K. Norman, 
manager of the service department. 
Harry Washburn becomes stock su- 
perintendent, replacing Norman, 
and John Meyer, job foreman, re- 
placing Washburn. Robert Young 
was named service school instruc- 
tor. 
+ * + 


Goodrich Names Stansfield 
Replacement Sales Chief 


P. W. Stansfield has been named 
manager of passenger car tire sales 
of the replacement tire sales divi- 
ternational B. F. 
Goodrich Co., ac- 
cording to Joseph 


A. Hoban, mer- 
chandise mana- 
ger. 


He succeeds W. 
E. Ireland, _re- 
cently appointed 
m erchandise 
manager of In- 
§ ternational B. F. 

Goodrich Co. 
er eee Entering the 
rubber industry in 1917, Stansfield 
joined B. F. Goodrich in 1936, and 
for the last eight years has headed 
the retail sale of farm tires. 





Before you know it, old man Winter will be playing his money- 
making tricks on auto windshields, and every customer who 
drives up soon becomes your prospect fora CASCO AUTO FAN. 
It quickly goes to work on fog, steam, sleet and ice — means 


safer, more relaxed driving of new and old cars alike. 


TIP: Defroster-fan sales are mostly impulse sales. So from 


now right through February be sure you’ve a CASCO FAN 


display right out front for every customer to see. 
At a whopping $9.45* per sale, here’s big volume, 
big profit business you can’t afford to miss. 


“ho new and unusual aulomatwe acceosorien, 
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CASCO PRODUCTS CORPORATION + BRIDGEPORT 2, CONN. 


Cunningham Honored 


The Institute of Internal Audi- 
tors, Inc., has elected Earle H. 
Cunningham, general auditor of 
General Motors, as its president. 
Cunningham is a charter member 
of the organization and has served 
as vice-president, director, chair- 
man of the educational committee, 
member of the research committee, 
and past president of the Detroit 
chapter. 


Perrin Joins Trinity Staff 


John G. Perrin, retired automo- 
tive and aircraft engineer, has 
been named lecturer in engineer- 
ing at Trinity college, Hartford, 
Conn. He was formerly vice-presi- 
dent of Lozier Motor Co., and in 
1911 designed a Lozier which won 
the famous Vanderbilt race. 


* * * 


Anchor Boosts Logee 


Robert D. Logee, vice-president 
of Anchor Post Products, Inc., Bal- 
timore, has been named assistant 
to the president. P. F. Cuttino, for- 
mer Anchor Post’s Greenville, S. 
C., branch manager, has been ap- 
pointed sales manager in charge of 
the Anchor Post Fence division. 
Marion Boyd will replace P. F. Cut- 


43 


tino as branch manager in Green- 
ville. 





* > * 


Hobson Promoted 


Wilson H. Moriarty, vice-presi- 
dent of National Malleable and 
Steel Castings Co., has announced 
election of Roy C. Hobson to the 
position of assistant to vice-presi- 
dent in charge of sales. Hobson, 
since 1945, has been assistant sales 
manager of the company’s Chicago 
works, —" 


Milliman Is Elected 


Elmer B. Milliman, president of 
Central Trust Co., Rochester, N. Y., 
has been elected a member of the 
board of directors of the Vogt Mfg. 
Co., manufacturer of woven in- 
terior trim for automobiles. He 
succeeds the late Albert E. Vogt, 
who was president and director of 
the company. 

* * 


Sweet Succeeds Lang 


Harry E. Sweet has been appoint- 
ed factory manager of Aircraft 
Screw Products Co., Inc., Long Is- 
land City, N. Y., succeeding Eugene 
Lang, resigned. Sweet was formerly 
assistant factory manager of Air- 
cooled Motors Corp. and factory 
manager of Kellett Aircraft Corp. 
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Truckin’ 


(Continued from Page 34) 


brough, Dave Lee, Jim Irwin, head 
of Ford public relations, and a 
couple of other truck editors of 
trade publications. I think that 
Howard Pyle of Fleet Owner was 
one, and someone from Power Wa- 
gon was the other (I'll tell you if 
I’m right in my next column). I 
understand that George Hook of 
CCJ, one of my alma maters, was 
so anxious to see the very latest 
Disney creation he couldn’t wait 
until the end of the week so had 
to miss what must have been a 
delightful near dawn to dusk flight 
across the nation. 
* + * 


I UNDERSTAND that, while I am 
out here where they fully dress 
plain women as models or demon- 
strators to really cause a sensa- 
tion, I am missing the dress re- 
hearsal of the new Hudson line 
with its much - widened bodies 
and its “step-down-to-get-in” low- 
ness. I’m promised a private show- 
ing when I get back, though sans 
the chance to renew acquaintances 
with a goodly number of distribu- 


Here's 





Are Asking About 


@ ELIMINATES SEAT REPAIR BILLS 
® PROVIDES SAFETY AND COMFORT 


@ FITS RIGHT 


Both your customer and you get a good 


deal when you sell 


No. 47 hydraulic truck seat. The truck 
owner gets the kind of seat he wants— 
a seat that saves him more money than 
it costs. Besides, he gets a full measure 
of driver comfort that makes for extra 
safety and efficiency. You get a quick 
sale, easy installation, and a neat mar- 
gin of profit. Get complete facts from 
the truck manufacturer you represent 
or write direct to Bostrom Manufac- 
turing Co., Milwaukee 2, Wis. 





No more truck lay-ups 


for seat repairs. 


NOTE THE EX 


FEATURES OF 
THE BOSTROM NO. 47 


Durable frame 
for heavy duty 
wse fits right 
over the gas 
tank. Has fore | 


end aft adjuster. | 





tors from hither and yon whom I 
know. This is my “sorry I missed 
you” swan song to them—if they 
happen to read it. 


I did, however, go out to Hud- 
son for a sneak preview but Wal- 
ter Milton, the service director who 
was converted from a zone man- 
ager, kept me so busy and gave 
me so much to think about in his 
new merchandising plans that I 
never even got to see a picture. 

I can, however, tell you Hudson 
dealers that if you don’t know it 
already, Hudson is on the march 
and not the least of the parade is 
the service and parts departments. 
Walt and his crew are burning the 
candle at both ends thinking up 
ways and means to make more 
money for you and give you more 
opportunities to make more con- 
tacts that will bring in business. 
If the events of the next two 
months don’t bear me out, I'll ac- 
cept the heel from a “Cracker’s” 
corn cob pipe as a Xmas present, 
and like it. 


ARRY WILKIE, in the July- 

August issue of Shell Progress, 
the bi-monthly publication for em- 
ployes and those who sell Shell 
Oil products, paints a beautiful 
and flowery picture of the White 
Motor Co. and its rise to promi- 
nence in the truck industry. 


One passage in the story—that 
pertaining to the newly developed 
White automatic transmission—in- 
trigued me. It was so different 
from anything that an automotive 
writer would do. Listen: “* * * A 
modern White bus, moving lightly 
as a windblown cloud (well, al- 
most!), as a fluid inside turns 
power into motion. The sails are 
built in—not as a spread of can- 
vas, but as oil in motion rushing 
against grooved wheels and spin- 
ning them at high speeds. Quietly 
and smoothly, the oil takes its 
energy from a gearless and auto- 
matic power transmission device; 
and its driving force, sealed up 
inside a steel box, makes the ride 
of a bus as smooth as a sailboat 
on the calm waters of a reservoir. 
Only the sailboat cruises on water; 
the bus sails on its own oil, over 
and over again.” 

I would have given a pretty 
| penny to have seen Bob Black’s 
face when he read that descrip- 
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tion of his automatic transmission 
anda his buses sailing on a sea of 
oil, “over and over again.” But, 
then, maybe it would do us all a 
little good to have someone come 
along once in a while and take a 
little poetic liberty with truck 
stories and publicity. Who knows? 


Boston Planners 
Ask $3,000,000 


Truck Terminal 


BOSTON.—Erection of a public- 
ly-financed $3,000,000 truck ter- 
minal to relieve downtown traffic 
congestion and expedite motor 
freight shipments to and from the 
city was recommended last week 
by the Boston Planning Board. 

In submitting to Mayor Hynes a 
progress report on a nine-month 
survey of the trucking problem, 
the board cited a “probable need” 
for such a terminal. 

At the mayor’s suggestion, the 
board will prepare legislation 
which will cover alternate terminal 
plans being: considered as follows: 

1. The setting up of a public au- 
thority, similar to the Boston Port 
Authority, to construct and lease 
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TRUCK SECTION 


terminal facilities on a self-liqui- 
dating basis. 

2. Construction of such facilities 
by the city, under a specially-cre- 
ated department. 

The planning board’s study of 
the desirability of developing large 
truck terminals in the city was 
started last fall, on orders of the 
city council. 

After a conference on the board’s 
progress report, Mayor Hynes said 
it was apparent that private enter- 
prise was unwilling to consider en- 
tering into such a_ construction 
project and that any such relief 
measure would have to be a public 
one carried out by the city or a 
special authority. 

Thomas E. McCormick, executive 
director of the planning board, ex- 
plained that the planning board’s 
survey had not yet progressed to 
the point where ae¢tual sites and 
types of terminal construction were 
being discussed but added that he 
felt the situation called for a ter- 
minal such as the one now being 
built in the borough of Manhattan 
in New York. 

The New York project, designed 
to handle a daily flow of 2,000 tons 
of freight, will cost approximately 
$5,000,000. McCormick said a sim- 
ilar project could be erected here 
for about $3,000,000 due to the low- 
er cost of land and other factors. 

Principal advantages of terminal 
facilities in Boston, McCormick 
said, would be a reduction of the 
jamount of pick-up and delivery 
;necessary in the city’s crowded 
streets and a saving in transpor- 
tation costs which would benefit 
|shippers and ultimately, the com- 
munity at large. 

. 
Ontario Truckers 

. 

Hike Rates 20% 

MONTREAL. — Truckers han- 
dling commercial freight in On- 
tario last week raised charges at 
least 20 percent effective Sept. 22, 
J. O. Goodman, general manager 
of the Automotive Transport Assn. 
of Ontario, announced. The amount 
of increases was left to the discre- 
tion of the individual truckers, he 
added. 
| “The 20 percent increase is re- 
|garded as the minimum required 
to meet increased costs of labor, 
gasoline, equipment and insurance 
that have developed during the 
last three months,” Goodman said. 

Almost simultaneously, H. A. 
Mann, general secretary of the 
Canadian Industrial Traffic league, 
warned that decontrol on rates for 
| highway 


}« 





transportation services 
may very well have opened the 
| door for the return of the dis- 
|criminatory horse-trading which 
|has plagued both motor transport 
operators and shippers for so long.” 


Carrying the Load 
Mich. Truckers Annual Taxes 


Put at $16 Million 


DETROIT.—“Motor transport in 
Michigan pays heavy taxes,” says 
Harvey C. Fruehauf, president of 
Fruehauf Trailer. 

“In 1946 registration and gaso- 
line taxes paid for trucks in Mich- 
igan are estimated to be more than 
| $16,400,000. In addition, millions 
|upon millions more were paid for 
| federal, property and income taxes 
}on this state’s 176,880 trucks. 

“Thus Michigan stands well up 
jin the national picture, as the en- 
jtire country’s trucking industry 
|contributes more than $750,000,000 
| annually to the federal, state and 
local governments in the form of 
special highway taxes.” 


Motorette Adds to Sie 


With Delivery Model 
BUFFALO.—As an addition to its 

line for 1948, Motorette Corp. of 

Buffalo has announced a new model 


designated the Truckette. Similar 
in design to the Motorette two- 
seater, the Truckette carries a 


quarter-ton payload exclusive of the 
driver in a six-cubic-foot space at 
the rear of the seat over the en- 
gine. 

The new delivery model uses an 
automobile type frame of welded 
steel channels replacing the frame 
lof aircraft tubing used in the ear|- 
ier models and offering greater 
|rigidity. The three wheels have 
separate coil spring suspension 
Power has been increased from 4.1 
|to 6 horsepower in the single cyl- 
inder air-cooled engine. 
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for a ter- " 9 erry) (Dixie Auto Auction Sales. R. A. Wal 422 door, $1,025; 4 door, $940. door, $1,805; 2 door, $1,640; SM 4 d *41—Cou i : 
FORD : . , $ oor, pe, $975; convertible, $900; 4 
iow being '47—2 door, $1,875. drep and Doc Lilies, auctioneers. Auctions| ‘40—2 door, $900. $1,460. door, $880; 4 door, 
[anhattan 462 door, $1,550; 2 door, $1,570; 4| Mondays and Fridays, Prices for Oct. 18.) {28-4 door, SOOO. » Az Club coupe, $1,295; 2 door, $1,100; | 47 49. {OLDSMOBILE 
door, $1,500. ’47—Super 2 door, $3,030 ’ "PONTIAC * — oor, 
designed > Soe. ae $700. "46—RM 4 door, $3,000; Super 2 door, ’46—2 door, $2,220; station wagon, $2,- ‘41—Club coupe, $990; 2 door, ts 2 doo’ $i Uae. ee eet ae: 8 
2,000 tons MERCURY on ent E. M. McElroy, managers. Wal- 2 sue, ime eo $870; 2 door, $860; 2 door, $800; “as =~. $136; 2 door, $800. 
“4q— , $2,240. ~~ 29 _. ’ oor, $690. *41—2 door, $980; 4 dor, $900. 
rr 13 door, 8,138 _ 42—Super 2 door. $1.135 ‘41—(8) 4 door, $1100; 2 door, $1,200. | '29-—B door, $720; 2 door, $685; 2 door,| [80-2 door, $506. =f 
| ; ASH 6 a 5. $645. 4 on 
cted here '46—-Club coupe, NGL, 575. 47—SM 2 door, $2,000; FL 2 door, $2,-!  "30—4 door, $550 38—2 door, $525. (Continued on Page 46. Col. 1) 
» the low- ay te ditcaebkak cake 
r factors. At—2 door, A 
terminal 41—2 door, LYMouTH 
cCormic ‘47—2 door, $1 
) *42- —Convertible, $1,125 
gh Be ’41—2 door, $1,005; 2 door, $1,135. 
joautien no, 3 = as. 2 door, $875; 2 door, | 
) oor | 
transpor- ’'89—Coupe, $160; 2 door, $760. 
*47—2 door, $2,290. 
the com- '41—2 door, $1,230. 
’40—2 door, $885 
STUDEBAKER 
ers ’47—Coupe, $1,650; Champion 2 door, 
$1,850. 
'46—2 door, $1,400. 
% PORTSMOUTH, VA. 
, (B. M. Auto Auction Co. R. R. Buchan- 
. han- an, manager. Johnnie Midgette, auctioneer. 
. in On- Prices are for sale Sot.) 
‘Sept. 22, "Special 34055, Sia 
manager '47—SM 2 ya $1, —_ $000. 
ort Assn. "42—Coupe, $750; pickup, 
2 amount '41—2 door, $1,010; 2 door, $825. 
ig mc on * door, $850; 2 door, $650; 2 door. 
ckers, he '38—2 door, $350; coupe, $200. 
'87—4 door, $500; 2 , $425. 
se is re- ’46 —Pickup, DODGE 
required '40—4 door, $800. 


of labor, » '88—4 door, $225. 
insurance FORD 
’47—2 door, $1,910; 4 door, $2,050; 4 





ring the door, $2,110; 2-ton truck, $1,150. 
nan said. ’41—4 door, $960; pickup, $450; 1%-| 
H a ton, $300. | 
” F 39—Coupe, $650. 
of the 38—Coupe, $450. 
ic league, '87—2 door, = » cane 
rates for 
"47—4 door, $1700 
services PLYMOUTH 
ened the *41—4 door, $900; 2 door, $900; 2 door. | 
the dis- $700. . 
hich "40—4 door, $875; 2 door, $600. 
UW 37—Coupe, $200. 
transport PONTIAC 
so long.” '46--Club cou $2,150. 
'42—4 door, 1,000. 
*40—4 door, $350. 
"87—2 door, $200. 
sad STUDEBAKER 
'47—Champion 4 door, $1,875. 
l Taxes *89—Commander 4 door, $600. 
mn DURHAM, N. C. 
; ; (Durham Auto Auction. John B. Leath- | 
nsport in : ers, manager; w. ule, auctioneer. | . i 
— pees pueea every Thursday. Prices are for | WO U ave e ta yo U ro 5 n g 
sident o Oct. 16. ° 
BUICK 
'47—RM 2 door, $2,925. 
nd gaso- *46—Super 2 door, $2,360. 
in Mich- 422 door, $1860, Remember that day when a spinning wheel on that could pull you out—stands still! With 
icine '47—FM 2 door, $2,150. your truck or bus cost you plenty? The time when NoSPIN, when one wheel loses traction, the other 
sar toe ‘46-3 door, $900. one wheel spun helplessly on a slippery surface still rotates with full power and you don’t get stuck. 
me taxes hn ae FORD and the other wheel stalled because it had no Result—schedules maintained, towing bills elimi- 
oe ‘i "46—2 door, $1,600. power? Remember how you were stuck, your nated, hours saved, rubber and gas go further. 
42—2 door, $1,175. schedule upset, that big towing bill, how ev 
3 the en- ° ; NASH : 8 8 : = Second —NoSPIN ipped k d sch 
industry 46—2 door, $1,575. life and property may have been endangered? equipped trucks and school 
50,000,000 aay ide ties PLYMOUTH ; busses are safer. Elimination of wheel spin 
hate taal ’ Well, Mister—here’s the answer to that spinning means less skidding and slewing on slippery sur- 
form of si ALBANY, N. pn ip wheel! It’s “NoSPIN”! With a NoSPIN installed faces. When traction is poor you can speed up 
ager. Telford | Chambers, auctioneer. Prices in your truck or bus axle, both rear wheels must and slow down faster and more safely with 
are for Oct. i | ; ; , : 
aes ah BUICK rotate when power is applied. Let’s see how NoSPIN. Result—fewer accidents, faster sched- 
r ‘a 4, doe, | ee ere NoSPIN can save you trouble and money, give ules, more reliability. 
a door, $2, 200. <a you greater safety and more reliability. What is NoSPIN? I’ see , 
mee ‘46-4 "door, $1.00 aaa es | i s a completely automatic 
ew model CADILLAC eeps your truck from getting stuck. device which replaces the conventional differ- 
Similar 41—(61) 4 door, $1,350. Suppose your truck loses traction under one ential. Easily installed—available for most stand- 
te twe- a {5 FM 2 dope, $1,975: FL, 2. door, driving wheel. Without NoSPIN, you are stalled ard model truck axles. Ask your truck dealer 
can wal bike 080; gonvertibl, Ry A because, while the wheel with no traction spins or write us for more information on how 
space at tL gore, $1080. ina elke uselessly, the wheel that Sas traction—the wheel NoSPIN can save you trouble and money. 
'41—Pickup, $700; coupe, $900; station 
uses an wagon, $875; 1%-ton C & C, $475; 2 
7 door, $1,080. 
f welded *86—4 door, $150. 
he frame , CHRYSLER is 
the ear!- 47—Town & Soeeery (C-88), $2,875. 
greater 47—Pickup, $1,450. PRODUCTS CORPORATION 
els have '46—4 door, $1,860. 
spension '41—4 door, #8502 b 5 (Formerly Thornton Tandem Co.) 
40—4 door, : . ; 
from 4.1 Aa Pe cumee, Cone 8701 Grinnell Ave. + Detroit 13, Michigan 
ngle cyl- '47—2 door, $1,980. 2 door, $1,750; 


club ceupe, $2,150; Sportsman convertible, 





Sold by Truck Dealers Everywhere 
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| door, $1,780; coupe, $1,700. CHEVROLET 





| '42—2 door, $1,075. '47-—Pickup, $1,900; FL 2 door, $2,225. 
Used Car Auction Prices fj act tas iat sini adh"in!| BTU so eee ae 
| oan pickup, oor, ; *41—4 door, $1,225. ° 
(Continued trom Page 48) 2'loor, $760; 2 door, $880. 302 door, goo. Shows Decline 
’389—Convertible, $820; coupe, $510; 4 CHRYSLER ° 
'36——Coupe, Hy VALDOSTA, GA. door, $325. ; ur! ust 
: ACKARD (Tom Hewitt Auto Auction Sales, auc-| 382 door, $460. 46—New Yorker 4 door, $2,300. D ng Aug 
42—Clipper door, $1,206. tions every Dridey. Beas are for Oct. 10.) ents "36-—2 door, $600; 4 door, $700; 2 door,| ,4. 4 pm ana WASHINGTON. — Personal in- 
'47—2 door, $2,025; 2 door, $1,850. '46—Super 4 door, $2,875; convertible, HUDSON ’40—2 door, $825. come declined slightly in August 
46-4 door, $1,660; 4 door, $1,685. | $2,575; Super 2 door, $2,250. '46—4 door, $1,500. ; FORD to an annual rate of $194.4 billion, 
doo a0, a doar pon. oor, $885; CHEVROLET INTERNATIONAL *47—4 door, $2,150. ‘ or $1.7 billion below the July level, 
"4i—Coupe, $900. , - Pek gx club coupe, $2,055; | ‘98—1%-ton truck, $250. = 2 door, $1,680; station wagon. $1,-| the Department of Commerce has 
20-8 door, F700. club coupe, $2,060; pickup, $1,875; pick-| , =n p '42—Convertible, $1,025 announced. 
'39-—4 door, $720; 2 door, $670; 4 door,| |, $1,765; convertible, $2,180; pickup, '47—Convertible, ae *41—2 door, $1,050. li di 
$630; station wagon, $595. $1,650; ickup $1,850; 4 door $2 100. 46-—Club coupe, $1,865 '40—Coupe, $985 The decline was  centere in 
'37—2 gon, a 46—Club coupe, $1,885; pickup, $1,305; | ‘41—Convertible, $900; 4 door, $1,300 '88—2 door, $610. agricultural income, the result of 
'35—4 door, . convertible, $1,850; pickup, $1,150. OLDSMOBILE a less than seasonal increase in 
, door, PONTIAC “HB door, #1000 m door, $908; 4)” “'BKCKARD 41—Coupe, $2,405. farm marketings. 

‘ ‘41-4 , $1,275; 2 door, ; ‘ , 
ay | ion $2,625; 2 door, $2,445; 2] aocr, $1,075: coupe, $1,075; club coupe,| '37—4 door, BO. our ‘“a—(78) (a ae Failure of farm marketings in 
door, $2,440. $1,150. H a ’ me 

= = SS '89-—Coupe, $775; 2 door, $650 '47—4 door, $2,175; club coupe, $2,075;| ‘46—(76) 2 door, $1,950. san reais eaiaanali teas alien 
ete door, 500. saree '38—2 door, $350. Sots: PASS: 4 Sess, SS1TS; cheb coupe! 41190) 4 Joon, 61.000 ae t- ues whan eens e July 
® *B7—2 door, 25. > 3 oor, 125; 4 door, : . : , , . . 
47—Champion 4 door, $2,100; Cham- < OE SOTO’ '46—4 door, $1,800; 2 door, $1,025. PLYMOUTH and excellent range conditions 
pion 2 = ‘Siato club coupe, $2,010. *47—Convertible, $2,500. ¢ 2 door, $500; 2 door, $910; 2 door, a tae which permitted a longer grazing 
, DODGE 1,025. oor, i | 
'42—4 door, '47—Pickup, $1,685. _ PONTIAC . PONTIAC period for livestock. While below 
“4 =, 7. "46—4 door,, $1,925; ist mts $2,100; 2 47 —Convertible. $2,500; 2 door, $2,650 47-—(6) 4 door, $2,250. July’s record level, farm income in 
» 4 loor, $2,075; d oor, $1,- : 
, _WILLYS 975: ies Sige” '47—Land Cruiser, $2,550; Champion 4| °47——Club —_—a ae a 
*46—Station = $1,620 42 Pickup $400 door, $1,850 1b coupe, $2,450. than a year ago. 
*42—4 door, $510. "9 door, $600. '46—2" door, $1,387 ise Non-a; i i 
39—4 ° . 3 » $1, gricultural income, which 
Chevrolet : 1. anes aniiter-ten pickup, _. FORD | =e on Maroon Battery Cable comprises almost 90 percent of to- 
$845; ’°87—Sedan delivery, $250. ‘1 ~-Coarertiin, $2,200; picks, $1,475; eens Milton C. Sapinsley, president of | tal personal income, remained vir- 
’ . -]e . r : oor, y ; oor, $2,- : 
sow odes eo $550; '88—Half os", door, $1,975; 2  docr, $2,025; 2| '47—Station wagon, $1,650 i. cons Co., Inc., Pawtucket, R.| tually unchanged in August. In- 
Ford: '47—1%4-ton dump, $2, 070; '45—| door, $1,910; 2 door, $2,075; 4 door, $2,- Sale of Oct. 17 as announced the new Cres- | creased wage and salary disburse- 
Pickup, $960; ’°87—pickup, 050; convertible, $2,075; 2 door, $2,140; ‘ BUICK j}eent-Wiry Joe Maroon battery | ments were offset by some reduc- 
GMC: °41— Picleup,_ $860. ones; coe, eis S — $2,000; 4 door, $2,- 7. _ = $1,275 | cable. Producer said cable is result|tion in unemployment compensa- 
en. ’40—Station wagon, '46-—Convertible, $1,780; club epupe, $1, CADILLAC Ise more than three years of re-|tion and veterans’ payments, it 
Plymouth: ’40—Pickup, $660. 650; 4 door, $1,760; 2 door, $1,67 ‘47—(62) 4 door, $4,400. _'search, = was stated. 
eee etter ; 


Personal income includes wage 


and salary receipts, net income of 
proprietors and partnerships (farm 
and nonfarm), dividends and inter- 


est, net rents received by land- 
lords, and other types of individ- 
ual income. The annual rate data 
represent the seasonally adjusted 
dollur totals for each month multi- 
plied by 12 to facilitate compari- 
.Cn Witu previous annual totals. 
Wase and salary receipts in- 
creased slightly as factory, mining, 
construction and trade payrolls 
rose. Total wage and salary re- 
ceipts are now at approximately 
the peak war levels attained in 
the first quarter of 1945. Private 
wages and salaries have increased 
almost 25 percent over that period. 
For the first eight months of 
1947, personal income was at an 
annual rate of $192.4 billion, 11 per- 
cent above the comparable 1946 
period and almost 9 percent above 
the full-year total of $177.2 billion 





. ‘ in 1946, 
HERE is the heart of every Timken “3 for 1” Axle— The Department of Commerce 
the differential! Study its design . . . weigh its advan- monthly personal income series 


replaces the former monthly in- 


t <s i. : 
tages in terms of payoff to you in increased depend come payments series, 


ability and longer life! 


AND REMEMBER, this new, bigger, stronger Timken Total U. S. Sales 
differential is only one of the many star-studded 7 9 
features of new Timken “3 for 1” Line. I nventories Show 
NOW, you can get the correct axle for the work to ° 

be done — always! There’s absolutely no need to Incr eases un Aug. 


il : “ ” . WASHINGTON.—Both manufac- 
compromise — ever. New Timken “3 for 1” Axles turers’ sales and the book-value of 





are available in a complete range of capacities, In their inventories imesensed Guring 
TIMKEN DIFFERENTIAL: Pinions have longer hubs for increased bearing aren, each capacity you get a choice of three final drives, August, the Office of Business Eco- 
Other features include new, longer wearing bronze pinion bushings; new each interchangeable with the others in the same oe announced last wom. 
hardened-steel thrust washers between side gears and differential case; axle housing, using the same axle shafts. sa a ae ore pant Be 
spherical hardened-steel thrust washers between pinions and differential GET the facts— today! Specify Timken “3 for 1” represented a $300 million—or 2 
case; and new spider with increased trunnion diameter and flats for Aziles under the next new truske you buy! pereent—tise over July, beth in 


improved lubrication, aggregate dollar value and in daily 
average value. 

The increase, however, was in- 
sufficient to restore sales to their 
June volume, since some of the 
factors which were important in 
the July decline—such as vacation 
periods and shortages of steel— 
extended into August. 

More than two-thirds of the Au- 
gust increase in sales occurred in 
the durable goods group, where 
all of the July decline was concen- 
trated. As a result, sales for the 
“hard goods” group rose to $5.9 





Differentials of Timken ‘3 for 1" Axles have a new New “Conical Truss” design differential case of Symmetrical differential cases of double-reduc- billion. 

9-16 tooth combination—stronger body and stronger hypoid single-reduction axles makes possible an tion and two-speed double-reduction axles are Still, not all of the industries in 

teeth in both gear and pinion. Here’s greater unusually rigid mounting for the hypoid gear, machined from steel forgings of generous pro- the group participated in the rise. 

capacity, better service, longer wear! reducing defiection under radial and thrust loads portions, providing the most rigid support for Preliminary returns indicate that 
to a negligible minimum. helical gears. the nonferrous metal and automo- 


bile industries were down slightly 
from July levels, it was stated. 


‘Jiffy Wiper’ Squeegee 
Offered for Car Windows 


A new, all rubber 5-by-8 inch 
squeegee molded by Achushnet 
Process Co., New Bedford, Mass., 
has been marketed. Handy and 
efficient for cleaning windshields 
| and car windows, this small rub- 
ber cleaner is easily stored in 
glove compartment and is said 
to be particularly valuable in 
emergencies to wipe off snow, 


A ctr sce A wit tet Ain THE TIMKEN-DETROIT AXLE COMPANY ah tes ant ahentee ahabeme 
° 


Hyped Gear* DETROIT 32, MICHIGAN “Jiffy Wiper” is designed to 
NSIN AXLE DIVISION, OSHKOSH, WISCON ed | 





c sell retail at 20 cents. For mer- 
“INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS TIMKEN AXLE BRAKE DIVISION, DETROIT, MICHIG chandising purposes it is stapled 


a eee a ee = on a colorful card. 
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Power of Promotion 


66,000 Attend First Public Chevrolet Show 
After Campaign of St. Louis Dealers 


ST. LOUIS.—The first postwar |ers and dealers’ personnel attend- 


showing of the complete line of 
Chevrolet’s Advance Design trucks 
at the St. Louis Arena Oct. 14-16 
attracted more than 66,000 persons 
in the St. Louis area. 


In addition, more than 800 deal- 


British Truckers 
Get 10 Percent 
Gas, Diesel Cut 


LONDON.—With the exception of 
bus firms, the British government 
has notified all commercial oper- 
ators that their gasoline and diesel 
oil allotments will be cut 10 per- 
cent effective Oct. 1. 


The action immediately brought 
caustic criticism from Britain 
transport associations, with the 
Road Transport Assn. issuing the 
following statement: 


“In view of the government’s de- 
clared intention of consulting those 
industries concerned at all stages 
of the plan to meet present eco- 
nomic difficulties, it seems a pity 
that the Ministry of Transport 
should have formulated the new 
fuel rationing procedure without 
letting the road transport indus- 
try know anything about it.” 


Other transport group spokesmen 
cited an announced government in- 
tention to divert freight traffic from 
rail to road on account of Britain’s 
rail car shortage and wondered 
how the program could be achieved 
in face of the new action. 


Trailmobile Drops 


N. J. Plant 


ELIZABETH, N. J.—Trailmobile 
Co., which two years ago acquired 
the former plant here of Lidger- 
wood Mfg. Co. for use as a trailer 
assembly plant, has announced that 
operations have been discontinued 
and that the 14-acre plant has been 
placed on the market. 

Plant Manager Henry Boldt said 
that foreign orders had not ma- 
terialized as anticipated, sales had 
been negligible and production had 
never approached the estimated 
capacity of 20 trailers per day. Ma- 
chinery here is being dismantled 
and will be distributed to other 
Trailmobile plants in Cincinnati, 
Berkeley, Calif., Charlotte, N. C., 
and Windsor, Ont. 


Selective Service 
Book Intended to Aid Owner 


In Choosing Trucks 


CLEVELAND.—A comprehensive 
200k offered by the White Motor 
So. sets up eight specific steps 
(0 determine the correct motor 
‘ruck for any given type of work 
ander any given set of conditions. 

The book, titled “Correct Appli- 
zation of Motor Trucks,” is in- 
tended to aid the truck owner in 
getting maximum life and effi- 
ciency out of his vehicles. 

According to the foreword, “low- 
er costs and higher operating effi- 
ciency in the use of motor trucks 
are rarely attained accidentally. 
Rather, these results are brought 
about by a thorough analysis of 
needs plus careful calculation to 
determine what units and equip- 
ment will serve best to meet those 
needs.” 





ATA Offers Cash Prizes 


In Poster Contest 

WASHINGTON.—A poster- 
idea contest has been announced 
by American Trucking Assns., 
Inc., as part of its overall pro- 
gram to promote the prevention 
of freight loss and damage. 

Cash prizes will be awarded 
for the 10 best ideas submitted. 
No art work is necessary, al- 
though a rough sketch may be 
included with each idea to help 
convey the message. The con- 
test is open to any trucking in- 
dustry employe and each con- 
testant may submit as many en- 
tries as he chooses. 








'ed from Chevrolet zones that in- 
cluded St. Louis, Denver, Omaha, 
| Memphis, Kansas City and Chicago. 
It was believed doubtful if any 
|local automobile show ever re- 
ceived greater publicity than the 
one just ended. Nothing. was left 
|undone to publicize the showing 
jthat featured 150 advance design 
|trucks, which were equipped with 
| almost every kind of commercial 
| body, trailer and mechanical de- 
| vice, including a complete modern 
parts store. 

It is estimated that the value of 
the vehicles displayed was well 
over $1,000,000. 

The two buildings used for the 
exhibition purposes comprised 
110,000 square feet of exhibit 
space and were decorated with 
fall flowers and bunting. Record- 
ed music was played throughout 
the show. 

Metropolitan Chevrolet dealers of 
St. Louis are said to have mailed 
more than 13,000 personalized invi- 


tations to truck users. Chevrolet 
dealers in the eastern half of Mis- 
souri and southern part of Illinois 
arranged radio announcements over 
12 stations in their territories. 
They also used many newspapers 
for full page advertisements her- 
alding the show. r 

The first day of the show was 
restricted to dealers and their per- 
sonnel and the following two days 
were open to the public. Atten- 
dance exceeded expectations. 


Those in charge were Robert 
Schulte, St. Louis zone manager; 
John Davidson, zone truck man- 
ager; Paul Bauer, zone service 
manager; J. A. Meagher, zone 
parts manager, and Horace Glynn 
and Mel Goldman, district man- 
agers. 

Westheimer & Co. prepared the 
sample radio commercials used to 
publicize the show by the St. Louis 
Chevrolet Dealers Assn. 

Exhibitors at the show were as 
follows: 

Allied Body & Equipment Co., 
Bailey Auto Body Co., Baker Trail- 
er & Body Co., Inc., Borbein- Young 
& Co., Central Fire Truck Corp., 
Chevrolet Motor division, all of St. 
Louis; DeKalb Commercial Body 
Corp., DeKalb, Ill.; Fruehauf Trail- 
er Co., St. Louis; Hercules Steel 





66,000 PERSONS ATTENDED the Chevrolet Truck and Equipment Show held last 
week In the Arena, St. Louis. Here is the main entrance group at the Arena. It is esti- 
mated that value of the exhibits exceeded $1,000,000. 


Products Co., Galion, O.; Herman Vernon Truck Body Co., Mt. Ver- 
Body Co., St. Louis; Johns Body non, Ill.; John Nickell Co., Cen- 
Co., Inc., St. Louis. | tralia, Ill.; Roehlk Spring & Body 

Also, Koochook Co., Inc., Kold- Co., Smith Equipment Co., Steel- 
Trux, Inc., McCabe-Powers Auto! weld Equipment Co. Superior 
Body Co., ali of St. Louis; McNa-| Coaches Inc. of St. Louis, Trail- 
mar-Crowley, Salem, Ill.; Montpe-| mobile Co. and Truck Equipment 
lier Mfg. Co., Montpelier, O.; Mt. Co., all of St. Louis. 





















| STANDARD 


MODEL 
HY-POWER 


HY-POWER is efficient and economical because of such 
features as these: 

e@ Reduces brake effort — increases braking power. 
Instantaneous brake response. 

Brake “feel” gives driver perfect control. 

Self contained — sealed against all atmospheric conditions, 
No mud, water, dust or dirt can enter. 

Frictionless — never needs lubrication. 

No interference with the rggular brake system. 

Easy to install — easy to service. 

@ Can be mounted at any desired location on chassis. 


In the interests of economy and efficiency get complete facts 
about HY-POWER. Write today. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Ave. ° Detroit 11, Mich. 
Export Dept: 38 Pearl St., New York, N. Y. 
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Contrast: Detroit and Seattle . .. ae 
UAW Tries ‘Smear’ Ads|*™~ || iJ 


In Row with Dealers 


(Continued from Page 2) 


turer whose line he sells stands 

right behind him. He could make 
him mediate by threatening to 
take away his dealership. 

“But he won’t. Why should he? 
He doesn’t want the dealer to lose 
that meager $1,000-a-car profit. 

“You, the man on the street and 
the man on the highway who help 
the dealer make a modest $25,000 
to $100,000 gross profit PER 
MONTH ... you sympathize with 
him, don’t you? 

“Things sure are tough for the 
auto dealers.” 

The alleged $25,000 to $100,000 
gross profit was cited as another 
sample of misrepresentation in the 
ad. Even if a dealer did make $1,000 
a car, as the union charged, those 
dealers that are delivering 25 cars 
a month—much less 100 a month— 
are few and far between. Certain- 
ly, Detroit dealers asserted, no 
“Auto Dealer X” is enjoying such 
a profit harvest. | . 


MOTOR CITY dealers, however, 
were not prone to write off 
the impact of the ad on the con- 
sumer public. 

Although Garage Workers Lo- 
cal 415 of the UAW has lost con- 
trol over garage workers, they 
said, the ads may serve to aggra- 
vate a growing tide of public an- 


tagonism to auto retailers. De- 

troit dealers called for an effec- 

tive good-will campaign along 
local and national lines to coun- 
teract labor’s “smear” tactics. 

The Seattle dealers’ ad was com- 
mended as an example of the prop- 
er goodwill strategy whether the 
issue involved be a labor dispute, 
alleged profiteering or any matter 
that is apt to incur .public anti- 
pathy. The text of the SADA ad 
follows: 

“When in dispute, men often be- 
come excited, irritable and emo- 
tional. 

“While we are determined that 
fairness and justice shall prevail, 
we are equally determined that no 
malice shall enter our hearts. 

“First of all, the men now on 
strike are not only members of the 
machinist unions—they are also 
our co-workers, associates and 
friends. 

“All of us, identified as mem- 
bers of the Seattle Automobile 
Dealers Assn., have been proud 
of the personal relationships we 
have enjoyed with the men in our 
shops. 

“We have known them too long 
and too well not to believe in their 
sense of fairness and justice. 

“We believe that if only the men 
directly concerned—meaning the 


A New Line of 


ROCKFORD TRUCK BODIES 





“Complete-Behind-the Cab” 
















ILSON, mayor of Springfield, Tll., left, presents a key to the city to W. K. 
outta, mauaete of sales for the motor truck division of International Harvester, at a 
dinner given by International during the Illinois State Roadeo finals in that city. Eilson 
and Perkins were team ‘ashington & Jefferson college football team in 1920. 


mates on the Wi 
we will be bound by their deci- 
sion. 

“We believe our men are fair 
and square and we do not believe 
one man should arbitrarily keep 
us apart.” 


men who work in our shops—had 
the ‘say-so’ in the present strike 
dispute, soon all would be back 
to work and a fair and impartial 
arbitration conducted. 

“We trust our men. We believe 
they trust us. 

“One man is preventing our ar- 
riving at a just understanding with 
our own men. He is James Dun- 
can, representing the International 
Lodge (IAM). He has complete 
power, even above that of the un- 
ion’s strike committee. He will not 
arbitrate. 

“Our position is very clear. We 
have advised Mr. Duncan and the 
other union officers of our will- 
ingness to arbitrate—with a 
floor of $1.65. Mr. Duncan even 
refuses to submit this solution 
to our men. If fair and impartial 
arbiters say we should pay more 


* + * 


_ THE Detroit dispute, mean- 
while, the Michigan state labor 
mediation board declined to set a 
date for a jurisdictional election 
among some of the garage workers 
when a rival union of Local 415 
lost support of the employes it 
was trying to organize. 

The new union originally pe- 
tioned for elections at four Ford 
dealerships. Later, however, the 
union was forced to declare in 
withdrawing the petitions that 
the employes were not responsive 
to an organizing movement. 
Under Michigan’s new labor law, 
the state must conduct a collective 
bargaining election on petition of 
either employer, union or a speci- 
fied percentage of employes. De- 
troit dealers have rejected media- 
tion of their wage dispute pending 
an election to determine the repre- 
sentative group, if any, for the shop 
workers. 

Other labor developments: 

The Department of Commerce re- 
ported that weekly earnings of in- 
dustrial workers reached an all- 
time high in mid-September. The 
$50.42 weekly average last month 
was $1.21 above the August figure 
and more than double the 1939 
level. 

Walter P. Reuther, seeking re- 
election as international president 
of the UAW, claimed he had won 
nearly half the 7,546 votes to be 
cast by delegates to the UAW con- 
vention next month in Atlantic 
City. Reuther backers said tabula- 
tion of results of delegate elections 
in 392 of the larger UAW locals 
showed 3,581 for Reuther and 1,489 
for the Addes - Thomas - Leonard 
camp. The leftist wing, however, 
disputed Reuther’s victory claim. 


—— 


K-F 


(Continued from Page 1) 
ously expanded and will be further 
expanded at Willow Run and at 
other places to take care of the 
constantly increasing volume and 
to permit us to carry out increased 
production schedules which are an- 
ticipated for next year,” Chairman 
Henry J. Kaiser and President Jos- 
eph W. Frazer told stockholders. 

“The corporation is now making 





These new Rockford truck bodies are designed 
as complete behind the cab units, for installa- 
tion on all standard truck chassis. Available 
for immediate shipment, these bodies offeg the 
dealer new opportunities for increased cus- 
tomer service, and additional profits. 


Van-Stake or Combination styles are offered 
for %, %, or 1 ton sizes. Each unit is of all 
steel construction, with asphalt painted, wood 
floor. Bodies come in package units, knocked 








For information on dealerships, 
and distributorships write: 





down, complete with prime paint, all necessary 
accessories and instructions for assembly. The 
all steel frame-work is welded together in sub- 
assemblies of sides, front, and tail gate, per- 
mitting fast easy assembly in the dealer’s 
shop. 


Complete prices and specifications for all 
makes of trucks are available upon request. 
Bodies will be on display at truck shows held 


in the principal cities. 


Any shop mechanic can assemble and install Rock 
ford Bodies in approximately two to four hours: 








substantial profits. The earnings 
for the current period show that 
the company has successfully made 
the turn from the period of initial 
losses and starting up costs that 
are incident and inevitable in the 
development of a mass production 
industry.” 

The company will not pay any 
income tax on its 1947 earnings. 
Federal income tax laws permit the 
offset of 1946 losses against 1947 
profits, K-F' stated. 





Fisher to Expand 
Wagon Output 


DETROIT.—Fisher Body has ac- 
quired a new plant near Cleveland 
for expanded production of station 
wagon bodies, it was announced 
last week by L. C. Goad, general 
manager of Fisher. 

The new plant is located at 20001 
Euclid Ave., Euclid, and was ob- 
tained from the Ferguson Tractor 
Co. Goad said that all production 
of station wagon and panel deliv- 
ery bodies now being done in the 
Cleveland Fisher plant will be as- 
signed to the new plant. 


TRUCK SECTION 


‘Cannonball’ Speed 
Another Climbing Record 


Set in* Nash Car 


ASHEVILLE, N. C.—Driving a 
stock 1947 Nash sedan, Ed (Can- 
nonball) Baker, veteran driver, last 
week was reported to have estab- 
lished a record for an automobile 
climb and descent of the 6,684-foot 
Mt. Mitchell, highest peak in east- 
ern United States. 


Maintaining hair-raising speeds, 
Baker made the 20-mile round trip 
run in 38 minutes, 31 3-5 seconds 
A 10-mile ascent of the mountain 
was made in 19 minutes, 53 2-5 sec- 
onds, and the return trip down re- 
quired 18 minutes, 38 1-5 seconds. 


Baker, who reportedly holds more 
records than any other driver in 
history, once crossed the country 
from New York to Los Angeles in 
53% hours, a record which still 
stands as faster than the fastest 
train time. 


‘“‘We want you to know that Automotive 
News is the most read and quoted paper 
in our establishment.’’—-George Soule, But- 
ler Nash Co., Butler, Pa. 





BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 


no holes. Set it up in 30 minutes 
and run it 24 hoyrs ao day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 































TUB AND SHOWER 
IN EVERY ROOM 


MOST LOCATED 


HOTEL oerroir 


CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


ee ee 
Manager 


CONVENIENTLY 


Telephone 


CEU eet! 
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New Plan Gives Dealers Jobber Status .. . 


Parts Sales Increase 


Seen Aim of 


GM 


(Continued from Page 1) 


shops, service stations and fleet 


users. 
In realigning its parts distri- 
General Motors gives 
recognition to the natural classi- 
fications of outlets according to 
the function which each performs. 

Warehouse distributors must be | 
ible to establish that they are es- 
entially and primarily wholesalers 
ind warehousers. In the main, this 
ype of account is the first-line 
shannel of distribution for United 
Motors, AC Spark Plug and Pack- 
ard Electric divisions. 

Operating directly under ware- 
house distributors, and on the ba- 
sis of arrangements with them, 
are secondary lines of distribution, 
retailer-wholesalers or local job- 
bers, who serve both a retail and 
a wholesale function. They will 
supplement on a local basis the 
wholesaling functions of the ware- 
house distributors. 

The retailer-wholesaler net prices 
that are given to this group will 
also be given to the car dealers 
of General Motors who serve a 
similar function on the same parts. 

* * * 


T= retailer-wholesaler type of 
account gives recognition to a 
channel of replacement parts dis- 
tribution which has been growing 
in importance in recent years, GM 
said. 

Surveys reveal that the wholesal- 
ing activity of car dealers has ex- 
panded tremendously, causing car 
manufacturers to meet the prob- 
lem in different ways, GM stated. 


AAAM Confers 
With Makers on 
Tool Manual 


DETROIT.—The third combined 
conference between leading equip- 
ment and tool manufacturers and 
car and truck factory service rep- 
resentatives was held here recent- 
ly under the auspices of the Auto- 
motive, Aviation, Agriculture and 
Marine Research Institute. H. B. 
Barrett, institute chairman, pre- 
sided. 

Open forum discussions dealt | 
with the new and comprehensive | 
1947-48 AAAM manual. The new) 
manual is said to include more 
manufacturers than the original | 
1945 issue, and Barrett said that 
68,000 copies of the new manual 
are scheduled for shipment to deal- 
ers throughout the world. 

Barrett said that automotive 
executives attending the sessions 
voiced approval of the manual, ex- | 
pressing belief that every dealer 
would welcome the wealth of ref- 
erence information on equipshent 
and tools contained therein. 

I. W. Busse, general manager of | 
the AAAM Research Institute, had | 
charge of the various functions 
during the sessions which included 
equipment and tool pricing infor- 
mation, national and regional tool | 
shows, product delivery and dis-| 
cussion of the Equipment and Tool 
Institute (ETI) by Lynn Woolman, | 
ETI executive manager. 

Barrett said a similar conference | 
is planned for 1948. 


Eight Directors | 
Elected in W. Va. 


HUNTINGTON, W. Va.— Mem- 
bership of the board of directors 
of the West Virginia Automobile | 
Dealers Assn. has been completed | 
with the election of representatives 
from eight districts. The new board | 
was introduced to West Virginia| 
dealers at the association’s annual | 
banquet Oct. 25. 

Winners of the eight elections | 
were as follows: Carl M. Rose, 
Hopkins Motor Co. Wheeling; 
Thomas J. Arnold, Simmons Auto 
Co., Spencer; Glenn D. Hatfield, 
Glenn Hatfield Motors, Welch; Eu- 
gene S. Stowers jr., Stowers Mo- 
tors, Bluefield; C. IL. Wollerton, New 
River Motor Co., Montgomery; 
Earlie F. Godwin, Elkins Motor- 
mart, Elkins; Miriam H. Wilson, 
Wilson Motor Co., Clarksburg, and 
Trammell Hollis, Martinsburg. 


In its new plan, General Motors 
recognizes the fact that car deal- 
ers serve both retail and whole- 
sale functions, and classifies car 
dealers in a_ retailer-wholesaler 
category accordingly. 

Under the new program, Delco 
batteries will be merchandised 
exclusively by United Motors 
through its jobber outlets and 
will not be available to car and 
truck dealers directly through 
their factories. 

In addition, the Delco Remy line 
of repair parts for Buick, Oldsmo- 
bile, Pontiac and GMC Truck ve- 
hicles, heretofore obtainable only 
from United Motors Service job- 
bers, will be sold direct to the deal- 
ers handling these vehicles by the 
divisions under which they operate. 

United Motors Service, through 
its jobbers, will continue to make 
available to General Motors deal- 


Ce PTT tt ia 


MORE THAN 


L. ©. GOAD, VICE-PRESIDENT of General Motors and general 
to the American Society of Training Directors, 


Body (third from right), speaking 


manager of Fisher 


urged management to discuss wages, dividends, profits and other points in the capi- 
talistic system to employes ‘‘to help think the problem through and — their own 


conclusions.’’ Here with 
of Pittsburgh Pilate Glass Co. 
relations supervisor for Westinghou 
and Cari W. Moyer, director of industrial 


ers and the general trade all of its 
present lines, including Delco 


Remy. 
> + + 


[To complete merchandise line 

of the AC Spark Plug division 
will be moved through its whole- 
Sale outlets as in the past and 
United Motors Service jobbers will 
continue to handle the AC service 


rt 
PT Tele 


EATON 


2-SPEED 


Goad at the speaker's table are, left to right, R. O. 
and —— of oh T. O. Armstrong, 
P. 


Boden 


industrial 
3 ©. of University of Pittsburgh, 
relations for Fisher. 


items which they now distribute. 
The AC merchandise lines having 
specific application to the products 
of the different car and truck divi- 
sions will also be sold by these 
divisions through their own outlets. 

Under the new plan, each car, 
truck and engine division will con- 
tinue to direct the merchandising 
of its own replacement parts. 


AXLES 


Ye OF A MILLION EATON 2-SPEED AXLES 


Playboy Plans 
$15,000,000 Stock 


Issue Soon 


BUFFALO. —A_ $15,000,000 com- 
mon stock issue will be offered by 
Playboy Motor Car Corp. here 
about the first of the year, Lou 
Horwitz, president, stated last 
week. 

He revealed the financing plans 
in connection with plans for ac- 
quisition of the former Chevrolet 
plant on Kenmore Ave. from War 
Assets Administration. Playboy has 
bid $2,259,000 for the property 
which was used to test and assem- 
ble Pratt & Whitney plane engines 
during the war. It has a manufac- 
turing area of more than 400,000 
square feet. 

Horwitz said his company would 
have preference on equipment and 
machinery in the plant and prob- 
ably would use about 75 percent of 
it, if the sale is approved. 


Avenue Motors Expands 

The Avenue Motors, Inc., Hous- 
ton, Tex., has been authorized by 
the secretary of state to increase 
its capital stock to $125,000. 


Tobie 


IN TRUCKS TODAY 
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Auto-Lite Called 
Largest Maker 
In Its Field 


TOLEDO.—Thirty-seven years of 
expansion have made the Electric 
Auto-Lite Co. the “world’s largest” 
independent manufacturer of auto- 
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overseas. Five of these plants are 
located in Toledo and employ more 
than 10,000 workers. 

Headed by Royce G. Martin, 
president and chairman of the 
board of directors, Auto-Lite now 


supplies original equipment to 15 
makes of passenger cars, 19 makes| WASHINGTON.—The volume of 


of trucks, 13 makers of tractors, |fTeight transported by motor car- 


14 marine motors and 11 aircraft | Tiers in August increased 2.5 per- 
motors. cent over July and 2 percent over 


Carrier Tonnage 
Shows Gain of 
2.5% in Month 





motive electrical equipment, the 


company said last week. activities 


plants throughout the United 


States and Canada as well as four | over 25,000. 
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ON OR OFF IN A JIFFY 


WITH 


CARAVAN top 


For all purposes . . . in all kinds of weather . . . the 
Caravan Top permits extra trips and extra usefulness. 
Good weather or bad, the load is protected with an 
all-weather, mildew-resistant, heavy duck cover sup- 
ported by a sturdy aluminum frame. 


On or off . . . one man can quickly remove or replace 
Caravan Top. Patented hold down plates grip the side, 
hold top firm and snug for a neat tailored appearance 
with no “flapping in the wind.” 4 ft. model shown, 
available also in 5 and 6 ft. clearances. 


Fits pickup bodies of: 

Chevrolet « DIAMOND T «© DODGE ¢« G.M.C. 
Ford + Wudson «+ International + Studebaker 
WILLYS-OVERLAND 
4, 34 and 1 ton pickup bodies 


Prices $89.50 and up F.O.B. nearest distributing point 
Federal excise tax extra 


2 husky «ae : 


fasteners for 
Se epening and 
\ closing rear cur- © 






All aluminum 
frame. Strong but 
light. 


C. K. TURK CORP. 


nd i 


Ue oe es oot teen rae a ce 


qna 











This is to correct our ad run in the October 
20 issue. We wish to state we are a Author- 
ized Hudson Dealer and not a Factory Dis- 
tributor. Our parts inventory is that of an 
average city Hudson dealer. 


* 
Shaps Hudson Motors 
3737 Broadway _— Bittersweet 2220 Chicago, Ill. 





At the present time Auto-Lite’s 
utilize about 6,000,000 
Auto-Lite today is operating 28 | square feet of manufacturing space. 
The firm’s total employment 


August of last year, according to 
statistics released last week by 
American Trucking Assns., Inc. 

Comparable reports received by 
ATA from 280 carriers in 41 states 
showed these carriers transported 
an aggregate of 2,499,295 tons in 
August, as against 2,439,244 tons 
in July and 2,450,669 tons in Au- 
gust, 1946. 

The ATA index figure, com- 
puted on the basis of the aver- | 










age monthly tonnage of the re- 
porting carriers for ‘the three- 
year period of 1938-1940 as rep- 
resenting 100, was 196. 

Approximately 81 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory increased 3.1 percent over 
July and 9 percent over August, 
1946. 

Transportation of petroleum 
products, accounting for about 9 
percent of the total tonnage re- 
ported, showed a decrease of 4 
percent below July but increased 
5.2 percent over August, 1946. 

Carriers of iron and steel hauled 
about 5 percent of the total ton- 
nage. Their traffic volume in- 
creased 2.1 percent over July and 
16.8 percent over August, 1946. 

Another 5 percent of the total 
tonnage consisted of miscellaneous | 
commodities, including heavy ma- 
chinery, textiles, cement, groceries, 
paper, tobacco, wood, packing 
house products, explosives, chemi- | 
cals, household goods, motor ve- 
hicle parts, motor vehicles, agri- 
cultural products and rayon yarn. 
Tonnage in this class increased 4 
percent over July and 2.2 percent 
over August, 1946. 

The August tonnage of carriers 
reporting from the eastern dis- 
trict represented an increase of 
2 percent over July and .1 per- 
cent over August of 1946. | 

Carriers in the southern region | 
reported increases of 10.8 percent 
over July and 68 percent over 
August, 1946. 

Tonnage reported from the west- 
ern district revealed an increase 
of 12 percent over July and 4.1 
percent over August of last year. 








N. C. Truck Assn. 
Wins Again | 
In ATA Contest | 


WASHINGTON.—The North 
Carolina Motor Carriers Assn. has 
been adjudged winner for the sec- 
ond consecutive year in the motor 
truck association division of the 
13th national truck safety contest, 
sponsored by the American Truck- 
ng Assns., Inc. 

The award was made on the ba- 
sis of the North Carolina associa- 
tions’ year-long activities in the 
highway safety field and its active 
cooperation with safety objectives 
of the national association. 

A gold trophy, which must be 
won three consecutive years for 
permanent possession, will be pre- 
sented to the winning association 
on the final day of the 14th annual 
convention of ATA at Los Angeles, 
Oct. 26-30. 

Awards of honor went to the 
Wisconsin Motor Carriers Assn. 
and the Texas Motor Transporta- 
tion Assn., Inc. The latter associa- 
tion has won an award of honor 
for three consecutive years. 

Awards of merit will be received 
by the Motor Transport Assn. of 
Connecticut, Inc., the Iowa Motor 
Truck Assn., Inc., the Associated 
Motor Carriers of Oklahoma, Inc., 
and the New Jersey Motor Truck 
Assn. 





Simpson, Cornwall Promoted 


In DuPont Personnel Shift 


The Du Pont Co. has announced 
the appointment of E. Hearn Simp- 
son to the newly created position 
of assistant sales manager of pe- 
troleum additives, and Barry V. 
Cornwall to succeed him as sales 
manager for the alcohol and cam- 
phor section. Cornwall will also be 
manager of sales for “Five-Star” 
anti-freeze. 


'Howard-Webb Occupies 
New Nashville (Ga.) Home 


Nashville, Ga., has moved into its 
modern building. Owned by John 
R. Howard and Roger W. Webb, 
the one-story building is entirely 
fronted with plate glass. 


TRUCK SECTION 





THE CHEVROLET mail truck in the above arrangement of past and modern modes 
of transportation was furnished by Colliau Chevrolet Co., 1015 Fair Oaks Ave., South 
Pasadena, Calif. The ceremony marked the beginning of helicopter air mail service be- 
tween a major city and its suburbs. In the past, helicopter service has been used pri- 
aa mail from a major air field into a big city post office, according to 
c. H. Colliau. 





showroom, offices, parts depart 
ment, and a newly equipped re- 
pair department. 


Cal-Woody Motors 
Hart Motor Sales Co., Kenosha, 
Wis., has changed its corporate 
name to Cal-Woody Motors, Inc., 
according to Wisconsin’s secretary 
of state. 


The Howard-Webb Motor Co., 


The building includes a spacious 





Heil Hydraulic Dump Units are 
moulded above 
VLE this 


oe 


They don't interfere with other parts of the truck 
e They are easier and more economical to install 
e They are adaptable to any truck chassis 


You give your profits a lift, when you use fast- 
dumping Heil Hydraulic Dump Units. They raise 
24-ton loads to a 50° angle in 10 to 15 seconds. 
This dumpin wer and speed means more loads 
per truck and lower costs per yard. 

Heil has made it easy for you to use these famous, 
fast-acting Dump Units—they are designed so that 
they are mounted above the frame. Thanks to this 
method of mounting, 7 can adapt these units to 
any truck chassis, Furthermore, you can shift them, 
if so desired, to compensate for odd wheel bases, 
or to change the load on the rear axle to gain bet- 
ter traction during winter operation. This can be 
done easily and economically, without altering the 
chassis in any way. All the working parts are above 
the level of the frame. They do not interfere with 
any moving part of the 
truck, This feature is a 
= advantage, too, 

ecause it saves you 
time and money on 
truck maintenance. 

Call on your Heil distrib- 
utor and ask him to demon 
strate the smooth, efficient 
speed of Heil Hydraulic 
Dumping Units. Look 
closely at the Heil Bodies, 
You won’t see stronger, 
better-built jobs any place. 
Write for latest literature. 








BH.124Aa 


GENERAL OFFICES 


MILWAUKEE 1, WISCONSIN 





—_— aoe 


acs -— 


SECTION 


exeeensteanaasaesttioae 





modern modes 
ts Ave., South 
all service be- 
been used pri- 
, according to 


rts depart 
juipped re- 


tors 

., Kenosha, 
3} corporate 
[otors, Inc., 
's secretary 


$$ 








~~ et a 


"RUCK SECTION 


AUTOMOTIVE NEWS, OCTOBER 27, 1947 





Free Advertising 


ATA Estimates Nearly 


6 Billion Circulation 


For Messages on Pay Checks 


WASHINGTON. — The trucking 
ndustry’s 3,500,000 employes, most 
if them paid once a week, are now 
tential messengers in the public 
elations program of the American 
‘rucking Assns., which last week 
xtended its plan for using stand- 
rdized bank checks as an adver- 
ising medium to include the same 
et of messages on uniform pay 
hecks. The advertising checks un- 
il now were available only for 
ccounts payable checks. 
ATA officials, estimating that 
ach pay check will be seen by 16 
airs of eyes, foresaw a vast new 
eadership for the messages to sell 
.merica on the importance of the 
rucking industry—the largest in- 
ustrial payroll in the country, ex- 
eeding the number of workers 
mployed in iron and steel, food 
nd apparel combined. 
Multiplying the 3,500,000 em- 
ployes by 652, the number of 
weeks in the year, ATA figured 
182,000,600 first impressions, the 
number of times the messages 
would be seen by those paid with 
the checks. This 182,000,000 im- 
pressions multiplied by 16, the 
number of persons seeing the 
average check, yields the as- 
tounding total of 2,912,000,000 im- 
pressions. | 
Since the number of other ac- 
ounts paid by the industry at least 
quals the number of pay checks, 
‘TA statisticians estimate the to- 
al potential circulation of the 
oodwill messages at 5,824,000,000 
-nearly six billion times when 
omeone will be reminded, for ex- 
mple, that ATA members and 
heir employes are “Pledged to 
tourtesy and Safety.” 
Both the accounts payable and 
he payroll check forms have been 
pproved by a committee of 70 
aembers of the ATA accounting 
ection and affiliated groups, which 
nalyzed the systems recently at a 
neeting in Chicago. 
Both types of checks are identi- 
al except the account payable is 
‘ray and the pay checks are yel- 
ow on the face. The accountants 
1oted that the forms meet all 
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Simons Heads Up 
. a: . - 
Heil Division 

Heil Co., Milwaukee, announces 
‘he appointment of William E. 
3imons, formerly sales manager of 
the truck body and hoist division, 
co general manager of the truck 
vody and hoist division, road ma- 
chinery division and the service 
division of the company. 

Simons will continue as sales 
manager of the truck body and 
hoist division, and Dan Pierce will 
continue as sales manager of the 
road machinery division. Charles 
B. Tamm and James Nelson will 
also continue in their capacities 
as managers of the field service 
and parts department, respectively. 


Harvester Shifts 


Two in Service 


CHICAGO.—W. K. Perkins, man- 
ager of sales of the International 
Harvester motor truck division, 
has announced appointment of 
George S. Menninger as supervisor 
of motor truck dealer service, re- 
placing C. W. Leslie, who has been 
appointed retail manager at the 
newly opened Archer Ave. service 
station in Chicago. 

Menninger began his Harvester | 
career at Amarillo, Tex., in 1933, | 
and served in various sales and | 
service capacities until he was | 
called to Chicago in 1942 as assis- | 
tant sales engineer. 








2 New Dealerships | 
Are Formed in Illinois | 


Two new corporations have been | 
formed in Illinois to deal in auto- 
motive equipment. 

Norwest Motors, Inc., East St. 
Louis, Ill, incorporated by Clyde 
K. Richards, Roy H. Bischoff and 
Billie Bischoff. 

Jones Buick Co., Pontiac, Ill., has 
been formed to deal in cars, trucks, 
machinery and motors. Incorpora- 
tors are Zell D. Jones, Irene B. 
Jones and Peter Eyemann. 


banking requirements in display- 
ing routing symbols and memoran- 
dum amount properly located for 
easy sorting. 

Important savings are made 
possible through mass purchases 
of the standard checks, which are 
imprinted with the name of the 
trucking concern and may bear 
either the firm trademark or the 
symbol of either the ATA or the 
state association. 

Manufactured by Todd Co., 
Rochester, N. Y., all the checks 
are Protod-Greenbac, insured for 
$10,000 against loss from alteration 
or forgery—the only check so pro- 
tected. If an attempt is made to 
erase a Protod-Greenbac check, 
the efforts leave a telltale white 
mark. Should ink eradicator be 
applied, the word “void” comes to 
view. 

Protod-Greenbac is never sold in 
blank form on the open market 
and is handled only by bonded em- 
ployes. 

More than 1,300,000 of the ven- 
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“BOLT & WELD TOGETHER? 


Fruehauf Factory Branch can assemble one as you want 
it and install it on your truck chassis—or you can do it. 
The body combinations are practically limitless — 
more than 500. And, production-line manufacturing 





PRODUCTION of a new three-wheel 
half-ton truck has been by Fire- 
baugh Motors, Inc., San Diego, Calif. It is 
driven by a 8.5 hp valve-in-head air-cooled 
engine capable of giving this truck up to 
55 miles on a gallon of gas and a speed of 
approximately 35 miles per hour, the com- 
pany states. Because of the shortage of 

and commercial vehicles through- 
out the world, Firebaugh has set aside a 
maximum quota for foreign countries. M & 
M Export Sales Co., 80 Wall St., New 
York, with offices in San Fifancisco and 
San Diego, will appoint agents in each 


country to handle sales and distribution. 


dors’ checks have already been 
purchased by association members, 
according to ATA Comptroller 
George H. Minnick. He noted that 
80 percent of the trucking execu- 
tives who inquired about the 


standardized advertising checks 
had placed orders. 


- 
oa 
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@ This picture sequence shows the ease of assembly 
and why Fruehauf All-Steel Truck Bodies are ready 
for the road in merely a matter of a few hours. Any 


makes possible remarkably low prices. 


BODY 
FRUEHAUF TRAILER COMPANY « DETROIT 32 


DIVISION 


69 Factory Service Branches 


New Statutes 
Regulate School 


Buses in Tex. 


AUSTIN, Tex.—Special laws de- 
signed to protect children riding in 
school buses and the drivers of the 
vehicles are now in effect for the 
first time in the state’s history. The 
regulations were promulgated by 
L. A. Wood, state superintendent 
of public instruction, and Homer 
Garrison, director of the State De- 
partment of Public Safety. 

A new uniform traffic code en- 
acted by the 1947 legislature re- 
quired the two state officials to 
draft the regulations, which be- 
come part of the state laws. 


Under the new regulations, driv- 
ers of automobiles and_ trucks 
must stop before overtaking a 
school bus when it is discharging 
or loading passengers, and then 
proceed past the bus at a speed 
not to exceed 10 miles an hour. 

Drivers of school buses must 
use a semaphore signal carrying 
the word “Stop” when they halt 
the bus to take on or discharge 
children. 

In order that school buses may 
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be more easily recognized by mo- 
torists, all school buses used after 
Jan. 1 will be painted “national 
school bus chrome,” which is a 
lemon-yellow color. 


Every school bus must be in- 
spected at the opening of school 
each fall and approved by the 
Texas highway patrol. In addition, 
subsequent inspections will 
made at the discretion of the high- 
way patrol or school officials, and 
buses not passing inspection will 
not be allowed to transport stu- 
dents. 


The law places full responsibility 
on the driver for the safety of the 
children en route from home or 
school. Where traffic is heavy the 
bus driver must escort small chil- 
dren across the highway. The 
driver is not allowed to leave the 
bus at any other time. 

The Texas school bus system, 
representing a $10,000,000 invest- 
ment, includes 6,500 school buses, 
which transport 300,000 children to 
and from school each day. Woods 
said the system is still totally in- 
adequate. At least 3,000 more buses 
are needed, he said. 


“Please be advised that new truck is 
sold. Thanks a million, will use your ser- 
vice again if necessary.’’—L. G. Steiner, 
Pandora Garage, Pandora, O. 





INSTALL CURBSIDE PANE 
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Delivered at 
Kansas City Factory 
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~ SEE THEM AT 
YOUR FRUEHAUF 
FACTORY BRANCH OR 
SEND FOR BOOKLET 







*Base price 12-ft. van body less doors, K.D. Assem- 
bly and mounting on truck chassis ready for finish 
paint, $50 additional. Taxes extra. 
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Nash Building 
$115,000 Zone 
Depot at Dallas 


DALLAS.—Erection is now un- 
derway in Dallas on a new zone 
and warehouse building to cost in 
excess of $115,000, including plant 
and equipment, for Nash Motors 
division of Nash-Kelvinator Corp. 


The Dallas zone headquarters, 
headed by R. L. Alexander, is ex- 
pected to occupy the new structure 


at Denton Drive and Mockingbird | 


Lane around Jan. 1. 


The building was designed ac- 
cording to Nash specifications and 
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Crops May Bring Brief Used-Car Spurt 


parts warehousing, for distribution 
in the Southwest. 

The structure will be of modern 
utilitarian architecture, built of 
steel and tile. Office partitions will 
be —— of prefabricated 
steel. 


Packard’s Tibbetts Elected 


President of Patent Group 

| Milton Tibbetts, vice-president 
|and patent counsel of Packard 
| Motor Car Co., was elected presi- 
| dent of the American Patent Law 
| Assn. last week. 


Tibbetts, a member of the asso- 
ciation since 1914, has been patent 
counsel for Packard since 1907 and 
a vice-president of the company 


built by the Insurance Building | since 1930. In 1916 he helped found 


Corp. under a 10-year lease ar- 


the Michigan Patent Law Assn., 


rangement with Nash. It will have |serving as president in its first 


square feet of floor space, 


year of existence and again some 


16,000 of which will be devoted to | years later. 





(Continued from Page 1) 

hottest sale item with the greatest 
volume of demand on the market 
today, dealers indicated. A slight 
price rise in this and other favor- 
ite lines was noted also. Buick mod- 
els have taken terrific tumbles, 
dealers said, with most other heavy 
lines momentarily out of demand. 

As an example of the latter con- 
dition, Schaefer cited the 1948 
Packard convertible — which sold 
for $4,400 six to eight weeks ago— 
and is now going poorly at $3,600 
to $3,700. 

* * + 


AUTHOUGE the overall picture 
might indicate the possibility of 
a price slash in the minds of some 
dealers, Schaefer believes that vol- 
ume will remain at a sufficiently 
high level to warrant retention of 


You Rate the Best! (So do your customers) 


You give the best tire service in your neighbor- 
hood! The two seals can make it even better—for 
they help your customers make their tires last 


longer. 


It’s an old story to you perhaps that a standard 


cap seals air in the valve and 


underinflation. You know the necessity of inspect- 
ing valve cores for possible damage or abuse. But 


perhaps it’s a brand new story 


Neneh 


PRODUCTS 
CONTROL THE 





on display. 


customers if you're not pointing out their needs 
and not putting Schrader Caps, Cores and Gauges 


Schrader advertising in National Consumer and 


helps to prevent 


for many of your 


Every vehicle owner needs a Schrader Gauge 


THE COMPLETE LINE—One Source One Responsibility 
tee SEAL 
aad SAL 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure 
Gouges, Chuck Gauges, Couplers, Blow Guns, Air Chucks, 
Vuleanizers, Service Tools, Hose Fittings, Spark Plug Pumps, 
Accessories 

VALVE CORE 


Farm Publications tells vehicle owners to look 
for the Schrader Displays of caps, cores and gauges 
at their dealers. Put your displays where they can 
be seen. It pays to buy, sell and display the best 
known, best advertised products. 


SELL THEM 
BY THE 


S 


VALVE CaP 








A. SCHRADER’S SON, Division of Scovill Manufacturing Company, incorporated, BROOKLYN 17, N. Y. 
World's Largest Maavfacturer of Tire Valves, Gauges and Accessories 





HERE'S THE ANSWER TO 





Up Truck Sale. 


@ Strong, Lightweight, All-Stee!l Construc- 
tion, Provides Greater Cargo Space. 
@ Interchangeable, Knock-Down Design 
will fit almost any Standard-Make 


Pick-Up Truck. 


@ Body Panels replaceable in case of 


damage. 


YOUR PANEL BODY PROBLEM 


@ Added Sizeable Profits on Every Pick- 





These Rockford Panel Pick-Up Bodies are manufactured in standard sizes to fit current 
model pick-up truck dimensions for width and length. Built by mass-production methods, 
bodies come in package units, knocked-down, complete with prime paint, all necessary 


accessories, and instructions for assembly. 
assemblies of top, sides, front, and doors. 


panel assemblies are replaceable in case of damage. 






@ Send for price lists and catal 
sheets. 





For information on dealerships 
and distributorships write: 








All-steel framework is welded together in sub- 
Double full length doors are standard. Body 


Any shop mechanic can assemble and install Rock- 
ford Bodies in approximately two to four hours. 


present price levels with increased 
activity once again becoming ap- 
parent in spring. 

At present, he feels, most smart 
dealers are beating the current 
slump by clever buying at lower 
prices and thereby balancing those 
cars and trucks which were bought 
earlier at higher levels. 

In this way, he maintains, big 
dealers are able to cover potential 
losses on one vehicle with profits 
on another. 


On the other hand, Lynn Wertz 
of the Bert Baker organization 
in Detroit, says that used car 
volume shows little sign of pick- 
ing up again until spring weather 
gives the business a shot-in-the- 
arm. 

Most dealers here, he said, are 
looking for lower price levels soon, 
but they are not worried about the 
situation, seeing recovery in spring. 

In the meantime, close buying at 
the lowest prices ever paid for 46 
and ’47 models assures the Baker 
organization of financial return on 
resale despite low markets, Wertz 
declared. 

Wertz pointed out that Baker is 
paying lower prices for new models 
now than at any time since the 
models were available. As a result, 
he doesn’t see many dealers again 
paying the private owner the high 
premiums that were evident this 
summer and fall. 

Tim Anspach, Albany (N. Y.) 
auction operator, reports that 
his volume is off 30 percent with 
Chevrolet, Ford and th 
late models drawing around $2,- 
000 tops. Heavy models, he said, 
are suffering most of all, with 
convertibles difficult to sell. 

The best cars, Anspach pointed 
out, are going to North Dakota, 
Oklahoma and other wheat belt 
areas. 

Anspach predicts that prices will 
continue to hold steady until De- 
cember and then expects to see 
another slump regardless of the 
auto production output. 

+ + * 


J B. LEATHERS, manager of 
Durham (N. C.) auto auction, 
reports that demand for ’46 and 
’47 models is down but that de- 
mand on ’41 and earlier models as 
far back as '36 is up. 

Because of the good tobacco 
crop this year, Leathers expects 
to see a steady demand for cars 
during the next 60 days, to be 
followed by a gradual leveling 
off. A further drop in both de- 
ee — nee on °46 and °47 

ollowing the 60-day 
riod is considered likely by him. 

E. LeRoy Cox, manager of a 
dealers’ auction at Concord, Mass., 
reports volume of sales slightly off 
during the past three weeks but 
declares that prices at his last 
sale were holding firm, with some 
indications of a slightly higher 
trend. 

+ * 7 


EARLY all dealers questioned 
were of the opinion that the 
“cream” of private savings and in- 
come has disappeared from the 
markets. Purchasers no longer 
blithely peel off an extra hundred 
to three hundred dollars to buy a 
maroon roadster over one that 
doesn’t suit their color taste quite 
so well. Buyers today are more 
bargain-minded than at any time 
since prewar, it is said. 
New Orleans reports top money 
has disappeared from the New 
Orleans scene. 


° * 
OM HEWITT, of Valdosta, Ga., 
reports that although the vol- 

ume has been stable in that area, 

prices have decreased from 3 to 5 

percent despite the seasonal payoff 

on cotton and tobacco. 

E. W. McElroy, of Birmingham, 
Ala., dealer auction operator, indi- 
cates that wholesale volume for 
October has been slightly below 
that of September totals but that 
prices during the past three weeks 
have been slightly higher than pre- 
vious periods. He is of the convic- 
tion that prices will continue firm 
until spring. 

Reports from Los Angeles and 
West Coast dealers indicate that 
sales are down considerably, al- 
though prices are still holding. One 
dealer reported that only about half 
the customary number of people 
are visiting his lot today. 

A. L. Pollock, of Oklahoma 

City, reports that volume is down 


TRUCK SECTION 


but prices are steady with a grad- 
ual upward movement of prices 
both wholesale and retail. Forth- 
coming cotton crops will soon re- 
flect themselves in cheaper cars, 
Pollock declared. 

Trucks have fallen badly lately, 
Pollock added. He has been able to 
buy some models at figures below 
list price. 

Contrary to conditions in Pol- 
lock’s section, Indianapolis dealers 
have gotten increased inquiry con- 
cerning trucks. Incoming sectional 
crops are given as the reason for 
this spurt. 

Also native to the Indianapolis 
picture is the increase in the num- 
ber of eastern dealers who have 
come westward to sell their wares, 
thereby indicating an inactive mar- 
ket in Eastern Seaboard areas. 


Minn. Gas Revenue Up 


MINNEAPOLIS.—Minnesota gas- 
oline tax collections, before re- 
funds, to nonhighway users, rose 
from $2,903,319 in September, 1946, 
to $2,915,133 in September, 1947, ac- 
cording to G. Howard Spaeth, state 
tax commissioner. Refunds of gaso- 
line taxes to nonhighway users, he 
said, totaled $613,255 in September, 
1947, compared with $431,652 in 
September, 1946, an increase of 42 
percent. 


Haley Named in Charlotte 


City Chevrolet Co. of Charlotte, 
N. C., headed by P. L. Abernethy, 
president and general manager, 
announces the appointment of 
Grady Haley jr. as general service 
manager. Haley has been connect- 
ed with the Charlotte zone office 
of Chevrolet. 
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SPECIALISTS IN 
AUTOMOBILE 
FINANCE 
INSURANCE 


Resolute’s intensive = 
cialization makes possible 
economies in operation 
which result in increased 
profits to the producer 
and increased protection 
for you. Write for full 
particulars. 


RESOLUTE FIRE 
INSURANCE CO. 


83 CHAPEL STREET 
HARTFORD, CONN. 
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TRUCK SECTION 





makers still have a firm market in 
Europe, there will be a slowing 
down of exports to the continent 
until the countries get themselves 
in shape, C. B. Thomas, president 
of Chrysler Export, predicted here 
last week. 

Thomas, a keen observer who has 
a broad understanding of Euro- 
pean markets through 25 years of 
personal contact with leading Euro- 
pean business men, has just re- 
turned from his fourth visit since 
Germany surrendered. 

Although European exports will 
slow down, Thomas believes that 
it will be three years before the 
percentage of U. S. exports will 
start slipping. 

Even though some countries have 
clamped on import embargoes, the 
other countries want far more than 
they are getting. 

Thomas had these three broad 
observations to make about Eur- 
ape: 

There is no amount of U. S. dol- 

lars that can help European 

countries unless they help them- 
selves, 
2 Government to government loans 
are wasteful; banking to indus- 
try loans are far more efficient. 
Thomas explained that government 
commissions charge a commission 
to buy and a commission to sell, 
which make the loans more difficult 
to repay. 
9 Countries with the least govern- 
ment control are doing best. 

Here are Thomas’ country-by- 
country observations: 

Switzerland — More prosperous 
than it has ever been. Good wine 
season. Prices high but not to 
the extent of other European 
countries. 

* . * 

Denmark—Economically in a de- 

plorable state. Prewar it sold food 
products to the English market, 
and bred its livestock to the Eng- 
lish taste. Now, with that market 
shut off by England’s austerity pro- 
gram, it has had to turn to Russia 
and countries within the Red 
sphere. That market wants fat 
hogs, for instance, while the British 
like lean meat. Denmark gets in- 
ferior products in return. 
* + = 


Sweden—A year ago it was 
prosperous. Now it is not doing so 
well. Thomas said that since sign- 
ing the five-year trade agreement 
with Russia, Sweden lacks the 
products it wants and is also 
short of dollars. 

+ * * 

Norway—Has made great prog- 
ress. Shipping and fishing indus- 
tries are both going full blast. Nor- 
way has its own timber and hard 
workers. With these it is rebuilding 
at a good pace. 

* . 

Holland — Suffered most during 
war, but the Dutch are “starving 
themselves rich.” With little gov- 
ernment interference, Holland’s 
hard workers are making sacrifices 
and are on the road back. 

+ + + 

Belgium—Also blessed with hard 
workers, Belgium is doing out- 
standing job of rebuilding. Diver- 
sified products on the home mar- 
ket give the people something to 
work for. 


* * * 


France—Not in chaos, but very 
unsettled. The Frenchman misses 
his main food product, the crispy- 
crusted French white bread, and is 
griping, but Thomas feels that once 
France gets rid of the multitude of 
government controls, it will move 
ahead. This is important since 








SET A NEW STANDARD 
IN SAFETY AND 
EFFICIENCY 


with 
HYDRAULIC 
Tow Bars and Trailer Hitches 
by 
TOW-MASTER 


Tow-Master Corp. 
1111 N. Clark 8t. Chicago 16, Ulineis 





When Will Exports Slip? 
While Europe Is Slowing Down, Thomas Sees 
3 Years Before Total Is Affected 


DETROIT. — While U. S. auto| Thomas feels that as France goes, 














AUTOMOTIVE NEWS, OCTOBER 27, 1947 


so will go Western Europe. 
* * > 

England — Is in an appalling 
situation, but is making some 
progress. Thomas voiced the opin- 
ion that the general health of the 
people is better than it has been 
in several decades. The English 
are a bit hazy about what to ex- 
port, and how to get paid. 

* = * 

The country could help itself by 
producing more coal, since nearly 
every European country wants it. 
However, this is a difficult job as 
the thousands of miners who saw 
the light of day in military service 
have no intention of returning to 
the holes, and the deplorable con- 
ditions of England’s many small 
deposits which cannot be mecha- 
nized. 

As for England exporting autos 
in competition with the United 


States, Thomas said that was hope- 


less under competitive conditions. 


On a free-trade basis, Thomas said, 


This, gentlemen, is a 


KARGO-KING 


One of a series of body types built 
by Grumman Aircraft—of the same 
high strength Aluminum Alloy, and 
with the same skill that made our ser- 
vice aircraft such rugged performers. 








C. B. THOMAS (center), president of Chrysler Export Corp., guest of honor at a 
press luncheon in Detroit following his return from a two-month business tour of eight 
European countries, reads an interview carried by the Svenska Dagbiadet, a Stockholm 
pee rr — his stay in ye _ to the translation are W. B. Chapoton 
(right), vertising manager 0: rysier Export, and Ross Ro left), president 
Koss Roy, Inc., Detroit advertising agency. oe ” 





English autos are far inferior to} 
ours, dollar for dollar. Ricker Promoted 

dnioccnteednalael a ae ——- vice-president 

in charge of finance, has been ap- 

Newton Is Manager pointed to the newly-created posi- 

R. H. Newton has been appointed | tion of assistant to the president 

to a newly created office of man-| of Jack & Heintz Precision Indus- 

ager of dealer sales for Lincoln| tries, Inc., Cleveland, Byron C. Foy, 

Electric Co., Cleveland. president, announced. 





Signing Offl 
Outmoded Ford Airport 


Permanently Shut 


DEARBORN.—Ford airport, for 
22 years the hub of aircraft activi- 
ties for the Rouge plant and Ford 
central headquarters, was perma- 
nently closed last week. 


E. R. Breech, Ford executive 
vice-president, said the company 
was moving its planes, operating 
personnel and maintenance facili- 
ties to Wayne county airport at 
Romulus, Mich. 

Decision to close Ford airport 
resulted from need for more space 
for company engineering opera- 
tions, Breech said. Another reason 
was the need for basing Ford air- 
craft at an airport designed for 
modern aviation use, according to 
Breech. 

Ford airport was conceived and 
built by Henry Ford in 1924, after 
he and Edsel decided to help de- 
signer William B. Stout produce 
what was to be the Ford trimotor 
airplane. At one time or another 
virtually all aviation’s “greats” 
om at Ford airport to visit the 
ords. 





There are profit-making opportunities in 
AN Want Ads. See inside back cover. 





ONE GOOD LOOK DESERVES ANOTHER 


Note the extra roominess you get only with monocoque construc- 





tion that eliminates interior vertical bracing. This is possible 
because the 3/16-inch Aluminum alloy is tough, strong and rugged. 


And note that weight is reduced at 
least 1,000 pounds compared to con- 
ventional body construction. This 
means important economies—con- 
tinuing economies in every phase of 


operation. 


Kargo-King bodies are available 
in 12 ft,, 15 ft., and 18 ft. lengths— 
in a range of styles to meet virtually 
every requirement. The full range of 
body types.will fit all standard makes 
of commercial chassis. Additional 
details are furnished in an illustrated 
folder which is available on request 
to: J. B. E. Olson Corporation, 2059 
Coney Island Ave., Brooklyn, N. Y. 


Aluminum Alloy Truck | 0 
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Elkins Motor 


Elkins Motor Co., Durham, N. C., cipals are A. B. Elkins, H. P. El- 
has received a charter from the| kins and A. C. Elkins, all of Dur- 


secretary of state, listing author-| ham. 
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WORLD’S MOST WIDELY 
USED BECAUSE THEY 
OFFER THE MOST IN 


Practical Protection 


Every year hundreds of dealers 
sell thousands of STUR-DEE 
GRILL GUARDS with profit to 
themselves and very important 
benefits to their customers . . . 
because the STUR-DEE, fastest- 
selling of grill guards, is scien- 
tifically engineered for maximum 
protection of costly grills, radi- 
ators. fenders, headlights, etc. 
Easy to install—liberal discount. 


Write for bulletin and details. 


Incorporated 








SERVING SINCE 1869 
2520 South Indiana Avenue, Chicago 16, Illinois 








Tie-in with this 


NATIONAL PROMOTION 


Yes— tie-in now with this terrific national 
promotion and cash in with plenty of extra 
rofits. Here’s why: This advertisement 
eaturing Auto-Serv Dispensers is being 
enclosed in 70 million boxes of Kleenex 
tissues. Be sure to have a full stock on 
hand. If you don’t—order yours today! 
Remember — these attractive, practical 
Auto-Serv Dispensers sell for only $2.50 

and you make a buck profit on each 
and every one you sell! 
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ized capital stock at $150,000. Prin- 





DENVER.—A black market in 
antifreeze seems to be facing mo- 
torists in this area. Non-evaporat- 
ing antifreeze is reported as now 
being sold by under-counter meth- 
ods. 

If a chummy relationship with 
the retailer doesn’t help, accord- 
ing to buyers and potential buy- 
ers of the solution, then a prom- 
ise of a chunk of venison or elk, 
or a good crisp $10 bill may 
bring out a gallon of antifreeze 
that retails at a standard price 
of $2.65, a survey indicated. 

The situation was brought to 


Bantam Names 
Distributors at 


Cleveland, Buffalo 


BUTLER, Pa.— American Ban- 
tam Car Co., Butler, Pa., has an- 
nounced the appointment of Super- 
cargo Trailers, Inc., Cleveland, to 
handle the company’s complete line 
of Supercargo truck trailers. 

Francis H. Fenn, president of 
American Bantam, stated that the 
appointment gave Supercargo com- 
plete coverage in northwestern and 
eastern Ohio and would provide 
new sales and service facilities over 
the entire state. 

Heading the new distributorship 
in Cleveland are E. H. Kern, pres- 
ident, J. D. Mullen, manager, and 
J. Osborne, service manager. The 
company will operate 25.000 square 
feet of service space with all facili- 
ties. 

Announcement has also been 
made by Fenn of the appointment 
of J. K. Bruce, 19 Scott St.. Buf- 
falo, as that area’s Bantam dis- 
tributor. The distributorship is said 
to possess complete trailer service 
facilities at its present location and 
arrangements have already been 
made to further expand this ser- 
vice by purchase of adjoining prop- 
erty. 


Reciprocity Rift 
Montana Refuses to Honor 


S. D. Certificates 


PIERRE, S. D.—Reciprocity dis- 
agreement between Montana and 
South Dakota was disclosed here 
when the South Dakota public util- 
ities commission was notified that 
Montana will not honor certificates 
entitling South Dakota truckers to 
operate fee-free in the neighbor- 
ing state. 

South Dakota commissioners said 
an unlimited reciprocity agreement 
between the states would permit 
South Dakota truckers holding a 
South Dakota certificate to enter 
Montana in interstate business 
without paying compensation and 
other fees in that state. Montana 
operators were to be accorded the 
same privilege in South Dakota, 
according to the agreement. 

A letter from Edwin S. Booth, 
secretary and counsel of the Mon- 
tana board of railroad commission- 
ers at Helena, advised that Mon- 
tana would not honor the South 
Dakota certificates. 

“We have issued authority to 
several Montana carriers without 
fee based upon this reciprocity 
agreement upon receipt of a cer- 
tificate signed by you to the effect 
the Montana applicant was the 
holder of Montana authority,” the 
South Dakota commission replied. 

“We are very much surprised, 
to say the least, that after exe- 
cuting these certificates to obtain 
immunity from South Dakota law 
that you would repudiate the reci- 
procity agreement and leave us to 
collect the fees from the Montana 
carriers after they had been issued 


Winterizing--At a Price 


Anti-Freeze Scarcity in Denver Encourages 


Black-Market Deals; Relief Near 
















light during the week when big 
game hunters reported consistent 
failure in attempts to buy anti- 
freeze for the protection of their 
cars at high, cold altitudes. A rep- 
resentative of one of the three 
major antifreeze manufacturers 
predicted there would soon be an 
“ample” supply. 

He warned, however, that “pres- 
sure brought to bear by buyers” 
might result in an influx on the 
market of calcium chloride and 
deordorized kerosene—cheap sub- 
stitutes that are extremely harm- 
ful to automotive cooling systems 
and dangerous to both the car and 
driver because of inflammability of 
corrosive properties. 

The safe and non-evaporating 
2thyl glycol is basically a coal-air- 
water product—similar to nylon— 
or other non-burning coal or pe 
troleum by-products. 

Supporting his statement that 
suitable antifreeze would be “am- 
ple,” the local representative said 
that the present scarcity is due 
to boxcar shortages, lack of con- 
tainers and cardboard packaging 
material. 

The situation, he added, has been 
made additionally acute because of 
wider usage of the solution and the 
high price of alcohol. 


Valvoline Distributing 


Biographical Booklet 

Freedom-Valvoline Oil Co., Free- 
dom, Pa., has begun distribution 
of a booklet simulating the shape 
and color of its standard one-quart 
can of motor oil. 

Text of the booklet stresses the 
early history of the company and 
explains how the name and trade- 
mark of Valvoline originated. 






Vehicle Sales Hit 
16,578 in Canada 


s 
During August 

OTTAWA. — The Canadian gov- 
ernment reported last week that 
16,578 new motor vehicles retailed 
during August in the dominion for 
$30,306,805, a decline from July but 
well above last year totals. 

In the first eight months of this 
year, 138,340 new vehicles sold in 
Canada for $241,198,728, compared 
with 68,980 new vehicles for $104,- 
779,236 during the same period of 
1946. 

Total sales of 95,915 passenger 
cars alone in the first eight months 
of 1947 were valued at $163,531,626, 
compared with 41,733 new passen- 
ger car sales with $50,490,140 in the 
same period of 1946. 





Wyo. Liability Law Seen 
Hitting Small Truckers 

CHEYENNE, Wyo—N otice 
has been given by the Wyoming 
public service commission that 
no contract carrier in the state 
will be permitted to operate 
after Oct. 15 unless he has filed 
a certificate with the commis- 
sion showing property damage 
and public liability insurance 
coverage. 

Explaining that a new state 
law makes it mandatory for all 
contract truckers operating on 
state highways to have this 
coverage, commission officials 
pointed out that it has long 
been required of common car- 
riers. 

Observers expressed belief 
that the law would result in 
withdrawal of many of the 
state’s small truckers from the 
hauling field. One official esti- 
mated that one-third of the 1,500 
contract carriers in Wyoming 
would not comply. 








2ROVEN & ACCEPTED 


ALUMINUM 


Won't Tear or Rip 
No Holes to Drill 


PRIMED AND ASSEMBLED 





“WEATHER PROOF”’ 


SUN VISOR 


DEALER'S PRICES 


$1395 each. Lots 12 or More 
$1195 each. Lots of 6 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 43 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 


2783 W. Wisconsin Ave. 


Dealers are now 
territories for the fast moving KANDU. 
This 
presents a real money-making opportunity 
to good dealers. Auto and farm equipment 


Milwaukee 8, Wis. 





DEALERS --- ULL Making Trailer 


being offered exclusive 


is one of the best trailers made and 


© 


£2 sh-oet ae Ae ee te 


was oO fe 





their authorities for the year.” 


Guthrie Elected Head 


Of New England Unit 

HARTFORD, Conn. — Gordon 
Guthrie of Bridgeport was elected 
president of the Motor Carriers 
Council, Inc. 

Other officers named were: Phil- 
ander Cook, New Haven. first vice- 
president; Everett Jenkins, Boston, 
second vice-president; Stuart Mur- 
doch, Fitchburg, Mass., third vice- 
president, and Frank Whelan, New 
Haven, executive secretary. 





dealers will find this a natural second line. 
Write today for full particulars and de- 
scriptive literature. 

2-TON KANDU UTILITY 
Heavy duty steel body has 1% cubic yard 
eapacity. Positive dumping lock, 6:00x16é 
tires, steel disc wheels, Timken bearings. 


DISPENSER FOR KLEENEX TISSUES 


Simple to install ander glove compartment 
of your car for ready service 

See your CAR DEALER or SERVICE STATION 
for an installation TODAY. Also obtainable in | + 
ACCESSORY or DEPARTMENT STORES for | + 
your own installation, 

AUTOSERV provides Kleenex Tissues for | + 
driver and passenger... carry a full package 
without overcrowding glove compartment. | * 
A useful, popular, year ‘round accessory! | * 


wav bata Bll) thal tee 


75 ©. WACKER STREET CHICAGO I, ILLINOIS 





THIS AD WILL BE ENCLOSED IN 


onal 





YN BOXES OF KLEENEX TISSUES 






EFFECTIVE SEPT. 26, 1947 
in all states having Fair Trade laws 
Retail Fair Trade minimum price.....---- $2.50 
Wholesale Fair Trade minimum price ...... 1.50 







Overall inside size is 8’x46”"x20”" deep—0'-’ 

long with tail gate open. Available with Oak 

slide in stock floor and steel retaining rack 

or pipe and ladder rack at additional cost. 

A lmited number are available for imme- 

diate delivery to newly franchised dealers. 
Write for franchise today to: 





Above prices include box of 200-sheet 
7 Kleenex at Fair Trade minimum prices 
JOBBERS: Write for your attractive discounts 






Compare the many features of 
this well built dumping trailer 
with any other on the market. 
This is your ‘‘golden opportun- 
ity’’ to get in on the ground 
floor of this fast growing mar- 
ket. Act today. 





ELYRIA AUTO SALES 


6815 Superior Ave. Cleveland, Ohio 
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TRUCK SECTION 


Dealer Council 
At Stinson Holds 
First Meeting 


WAYNE, Mich.—A new depar- 
ture in aviation sales management 
was instituted by Stinson division 
of Consolidated Vultee Aircraft 
Corp. recently when members of 
a distributor-dealer council met in 
round-table session with members 
of the company’s sales department 
to discuss ideas and suggestions 
about selling personal aircraft. 

Distributors and dealers from 
various sections of the country at- 
tended the first of a series of dealer 
council meetings, which will be 
held three or four times annually. 
They met in Detroit at a meeting 





Budweiser 
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called by William H. Klenke jr., 
general sales manager of Stinson 
division. W. A. Blees, Convair vice- 
president of sales, was present. 

Sales, dealer organization, terri- 
tories, sales promotion and adver- 
tising, aircraft service, and plans 
for bringing the rapidly improving 
utility of personal airplanes to the 
public’s attention were among the 
topics discussed. 


IHC Builds in Pueblo 


International Truck Co. has 
started construction on a ware- 
house building at the rear of their 
property at 1200 N. Santa Fe, 
Pueblo, Colo. The new structure 
will be 80 by 120 feet and will be 
of brick and corrugated iron. The 
company will use the new building 


to store stocks of farm machinery. 





EVERY BODY-POUND SAVED 
IS A PAYLOAD-POUND GAINED 


New ALUMINUM-MAGNESIUM Construction of 
ARMORLITE Van Panels Cuts Deadweight Way Down! 


This dramatic reduction in body weight means 
a profitable increase in payload. Before you 
buy a conventional body get the facts about 
ARMOERLITE. Write for illustrated literature 


today. 


[TX 
and 


ARMORLITE 


revck BODIES 





Available Through Truck Deaiers Everywhere 


Commercial Body Division, ELECTRIC BOAT COMPANY, Groton, Conn. 








Hundreds of your customers own noisy, 
battered, wobbly Auto Fans... 










List price, $2.25 


Untapped gold mine for 
extra Fall volume—feature new 
Casco Fan Hub Replacements. 
Customers know, respect the 
Casco name... sales are quick, 
easy, every time. Mail us order 
for Casco Fan Hub Replacements 
today (Catalog No. FHA3400-2). 


GET THIS SALESMAKER 
for counter and window display 


“pow new and unusual 


® fits all 6” 


* @ cinch to inss, 
seconds! 

* make a substan 
on every sale, 

© sell it for safe 
Performance, | 


» 


CASCO 


RUBBER BLADE 
FAN HUB REPLACEMENTS 








rubber bladed fans, 
all in less than 60 






tial quick profit 





silent, faultless 
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CASCO PRODUCTS CORPORATION, BRIDGEPORT 2, CONNECTICUT 








UNUSUAL ROTARY CLUB meeting was held recently in the dealership of Fred 
dones (Ford), Oklahoma City. Luncheon, attended by over 300 Rotarians, was preceded 
by a tour of the Fred Jones Mfx. Co. to help build goodwill among the various civic 
groups. Shown here is the speaker’s table and guide’s table at the luncheon. 





Pushing U.C. Standards 


Michigan Group Alters Bylaws in Public Interest; 
Ray Williams Elected President 


By Bob Finlay 
Managing Editor 

DETROIT. — The Michigan Used 
Car Dealers Assn., now the biggest 
state association in the country, is 
pushing a program to raise stand- 
ards of the used-car industry. 

At its annual meeting last week, 
it changed its bylaws to state that 
its purpose is to protect the in- 
terests of the public and its mem- 
bers, to promote better under- 
standing of the industry and to 
promote fair business practices. 

It also moved to set up procedure 
for expulsion of members who do 
not live up to the standards. 

Meanwhile, Ray Williams, of 
Flint, regional NUCDA vice-presi- 
dent, was elected president of the 
state association; Marty Barrar, of 
Detroit, vice-president; Yale Sim- 
ons, of Detroit, treasurer. Jerry 
Lynch and Bert Baker, both of 


Cancelled Dealer 
Sues Chrysler 
For $236,355 


NASHVILLE, Tenn.—G. Pillow 
Williams, Franklin (Tenn.) dealer, 
last week filed suit in Federal Dis- 
trict court here against the Dodge 
and Plymouth divisions of Chrys- 
ler Corp. He asked damages of 
$236,355 for alleged failure to de- 
liver 412 cars for which he said 
he had orders. 

Williams said his dealership was 
disaffirmed Sept. 3, 1947, effective 
90 days from that date. 

(In Detroit, Chrysler officials 
said they had no knowledge of the 
suit, adding that Williams was 
classified as an associate dealer 
and had never been under contract 
with any division of the corpora- 
tion.) 

Williains’ suit asked $136,355 
which he said would be his net 
profit if the deliveries had been 
made. An additional $100,000 was 
demanded for “irreparable damage 
to my business and goodwill.” 

As an alternative to granting a 
damage judgment, Williams re- 
quested the court to order the 
Chrysler divisions to make deliv- 
ery of the vehicles for which he 
had “accepted orders at the re- 
quest and urgent insistence of the 
defendants who time and again 
gave him assurance that delivery 
would be made to him.” 

Williams also charged that “dis- 
affirmation of dealership and fail- 
ure and refusal to make delivery 
of these cars was without just or 
reasonable cause.” 


Jones Succeeds Mitchell 


As Texas NADA Director 

DALLAS.—George H. Jones, Cor- 
pus Christi Ford dealer and presi- 
dent of the Texas Automobile Deal- 
ers Assn. in 1945-46, has been elect- 
ed as Texas representative on the 
NADA board of directors. 

Jones succeeds Joe N. Mitchell, 
veteran Waco dealer, who declined 
to be a candidate again for the 
post after having served as Texas 
member of the board for 17 years. 
The election of the new board 
member was by mail ballot of the 
TADA members in Texas. 


‘‘Dealers Tell Me,”’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





Detroit, were named to the execu- 
tive committee to serve with the 
three officers. 


In his farewell address, Warren 
McClure, past president, asserted 
that the dealers would have to 
put their house in order. The so- 
called tricks of the trade are out. 
Dealers must act in the interest 
of the public, he warned. 


He also suggested that salesmen 
should somehow be tied in with 
the association, either through a 
subsidiary Salesmen’s Club or as 
junior members of the association. 

Salesmen, he said, need a sound- 
ing board for their grievances. If 
outlets are not provided for coop- 
eration, unions will gain control of 
the salesmen, he said. He urged 
that a committee be set up to study 
the problem. 

Milton T. Raynor, counsel for 
the national association, discussed 
plans to coordinate national and 
local activities to provide a back- 
log of knowledge of local prob- 
lems by the national group to 
help all local groups. 

He said that much antagonism 
exists toward the whole auto in- 
dustry because it cannot fill the 
needs of all. 

Unless dealer associations keep 
their guard up, he said, this antag- 

onism may result in inadvised leg- 
islation. 

He asserted that a bill has been 
drafted in Washington to control 
prices on some commodities, and 
first of all on autos. FBI would be 
the enforcement agency. 

While the odds are against such 
a bill being passed by a Republi- 
can congress, Raynor said it was 
an indication of the danger un- 
less associations were ready to 
defend industries. 

Detroit directors elected are 
Baker, Barrar, Jack Geller, An- 
thony C. Golcar, L. W. Sidwell, 
Simons, Bud Ford, Lynch, McClure 
and Gale Smith. 

Outstate groups have not yet 


named all of their 10 directors. 
+ +. ot 


NUCDA Executives 
To Meet Nov. 15 


WASHINGTON. — The executive 
committee of the National Used Car 
Dealers Assn. will meet Nov. 15 to 
put into effect the program adopted 
at the recent St. Louis convention, 
including the move of headquarters 
to Detroit, it was learned last week. 

+ * ft 


Kelley Kar Indicted 


In Los Angeles | 

LOS ANGELES.— Four high offi- | 
cials of Kelley Kar Co., self-de- | 
scribed “World’s Largest Used Car | 
Dealers,” were indicted by a fed- | 
eral grand jury last week. Also| 
named were two managers of the 
company and 25 salesmen. 

The ‘indictment enumerated 101 
counts, charging conspiracy and 
illegal sales of used cars, according | 
to U. S. Atty. James M. Carter. 
Carter said that a lengthy investi- 
gation by government investigators 
disclosed that the so-called “rental | 
plan” originated by Kelley Kar was | 
in fact not a true rental arrange-| 
ment, but “merely a subterfuge for 
over-ceiling sales.” 

William S. Strong, assistant fed- 
eral prosecutor in charge of the 
Kelley case, said that the defend- 
ants collected $225,000 in over-ceil- | 
ing charges on the sale of 400 cars| 
during a three-month period. 


| 











; Rodgers Gets Citation 


On Harvester Program 

HOLLYWOOD.—To salute the 
annual convention of the Amer- 
ican Trucking Assns. in Los An- 
geles, Metropolitan Opera Tenor 
James Melton, and Conductor 
Frank Black broadcast “Harvest 
of Stars” from Hollywood, Sun- 
day (Oct. 26). 

Peter V. Boulder, executive 
vice-president of International 
Harvester Co., presented a cita- 
tion to Ted V. Rodgers, retiring 
ATA president. 


North Shore Motor 


A building permit has _ been 
granted for the construction of an 
addition to the salesroom and ga- 
rage of the North Shore Motor Co., 
Shorewood, Wis., a suburb of Mil- 
waukee. 
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See your AMALIE Distributor or write Dept.V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pe. 
Plant: Nutley, N. J. 


in the Southwest: 
Sonneborn Bros., Dallas |, Texes 


Analysis of 


"roe 


in Buffalo 


® by make 

© by model 

© by numbers sold 

® by location of buyers 


Renewing, in expanded form, the 
analysis of new car sales conducted 
for 11 years and 5 months prior to 
the war, we now have available 
summaries for 1946 and the first 
half of 1947. These show at a glance 
the sections of Buffalo where auto- 
mobiles are being sold and will 
continue to be sold in greatest vol- 
ume. Significant new trends are 
apparent. Call our representatives. 


OSBORN, SCOLARO, MEEKER & CO. 
Detroit, Mich. 
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56 oa . pene oan 
McLaughlin Cited » 
By GM Chiefs 


OSHAWA, Ont.—The 60th anni- 
versary of the association with the 
automobile industry of R. S. Mec- 
Laughlin, chairman of General 
Motors of Canada Ltd., was mark- 
ed with special celebrations here 
on Oct. 16, 

McLaughlin was presented with 
a silver plaque by William A. 
Wecker, president of General Mo- 
tors of Canada. The plaque con- 
veyed appreciation of C. E. Wil- 
son, president of General Motors 
and of Alfred P. Sloan, board chair- 
man. Presentation was made at 
second annual dinner of General 
Motors of Canada 25-year club, 


which now has membership of 650 
General Motors of Canada em- 
ployes. 





Caney ail Motors (L-M) 


Formed at Oak Park, Ill. 


Daniel R. Ganey, former Chicago 
district manager of Lincoln-Mer- 
cury division of Ford Motor Co., 
has shifted to the retail field as 
president of Ganey-Fencl Motors, 
Inc. (Lincoln-Mercury), in Oak 
Park, adjoining Chicago on the 
west. 

Associated with him in the new 
dealership are Dick Fencl as sec- 
retary-treasurer and Harry Ganey, 
vice-president. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover 





AUTO TRUCK 5-TON WRECKER 
FOR YOUR PASSENGER CAR AND 
TRUCK BUSINESS 





Quick Delivery, No Long Waiting 
Wire Your Specs, any Shape or Style Body 





Automobile and Truck Dealers. Write for your Auto Dealer Discounts. 
DISTRIBUTORS WANTED, OPEN TERRITORIES 


Powered by 6-Ton and Larger Braden Winches 
AUTO TRUCK EQUIPMENT CO. 


‘ 


8300 Lyndon Ave. 


Detroit 2! 


AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG 


TMU SIL AOL ee ECOL AT AAT 


BINDER for 
Automotive News 


NSWERING many requests from our 


ya 


readers for a semi-permanent binder to 


retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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Output 


(Continued from Page 1) 


about 20,000 vehicles in Chrysler 


Corp. divisions and shutdowns at 
Cadillac and Packard, it appears 
now that U. S. plants will account 
for another postwar output record 
in October. 

a + + 
RELIMINARY estimates indi- 
cate the building of about 324,- 

000 passenger cars and 127,000 
trucks this month in U. S. plants 
alone. Both totals stand individ- 
ually as the best in the postwar era. 
Meanwhile, every truck turned 
out during the rest of the year 
will soar a total already higher 
than ever recorded in any previ- 
ous year. Although Ford will shut 
down its truck line about the 
first of December to change mod- 
els, this year’s truck production 
will still reach, and possibly top, 

1,250,000. 

The auto industry discovered last 
week that the steel industry is allo- 
cating current orders for steel into 
quotas for the first quarter of 1948. 
Steel officials said it was now cer- 
tain that many plants will find 
their December quotas drastically 
cut because of the necessity of 
eliminating carryovers. 

There is no indication either, it 
was added, that tight steel supply 
conditions will be better in the 
first quarter of 1948 than they are 
now. 

+ + + 

Hernvan, despite pessimism 
on the part of steel officials, 
steel industry sources predicted 
last week that the current rate of 
output virtually assures a new 
peacetime production record of 
i 7,500,000 tons for October. 
It was said that continuation 
| of last week’s steel rate, esti- 
mated at 97.1 percent of capac- 
ity, would result in this year’s 
final output matching or at least 
approaching the industry’s record 
of 89,000,000 tons of ingots pro- 
duced in 1944, 


Steel officials stated that, al- 
though every effort was being made 
to rush repairs to keep obsolete 
equipment in operation as long as 
possible, it was unlikely that last 
week’s rate could be much im- 
proved on due to current shortages 
of coke, pig iron and scrap. 

Meanwhile, steel officials de- 
clared, current consumer demand 
gives no evidence of decline. If 
anything, the steel supply situation 
was described as approaching one 
of its tightest periods since the 
end of the war. 

This condition was blamed on 
the results of coal mine shutdowns 
last summer and enforced reduc- 
tions in steel output in the Pitts- 
burgh area due to a recent trans- 
portation strike. 


K-F Names Rick 
To Florida Post 


JACKSONVILLE, Fla.—C. A. 
DeSmet, supervisor of regions, Kai- 
ser-Frazer Sales Corp., last week 
announced the 
appointment of C. 
W. Rick as re- 
gional manager 
for the company 
in this area. 

Rick has been 
with K-F for the 
past year as a 
district manager 
in the Chicago 
area. The Jack- 
sonville region is 
newly created, 
having previously been absorbed 
by the Atlanta region. Rick came 
to K-F from Studebaker. 





Cc. W. Rick 





Swan Rubber Enlarges 


Facilities at Hose Plant 

BUCYRUS, O.—New plant facili- 
ties to increase production at Swan 
Rubber Co. here by about one- 
third have been completed by H. 
K. Ferguson Co., industrial engi- 
neers and builders of Cleveland, 
New York and Houston, it was an- 
nounced last week. 

Automotive and garden hose will 
be manufactured in the plant for 
distribution throughout the U. S. 
The four-story building, construct- 
ed as an addition to existing fa- 
cilities, is a reinforced concrete 
| structure with brick walls. 





AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 





























































TRUCK SECTION 


Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. S. PRODUCTION ONLY) 




















Four-Wheel Drive, Sterling, etc. 


SALE PRICE F.O0.B. DETROIT 
Original Price $142.00 


shop or home workshop. 


RAndolph 8822 


56950 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 90,959 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 








Attention! 


GOVERNMENT SURPLUS 
BRAND NEW IN ORIGINAL BOXES 


K. O. 


D300S REAMER DRIVE com- 
plete with 40 to 1 gear ratio 
speed Reducer; 1/3 H.P., 115- 
volt, General Electric 60-cycle, 
single phase, 1725 R.P.M. mo- 
tor with hand switch; 5” two- 
jaw universal chuck, 5/8” key- 
less drill chuck and 28” end- 


less “V” 


109 pounds. 


Large step cone pulleys 
driven by a 
three speeds from which the 
operator may select. The mo- 
tor adjustment lends itself to 
quick and easy changeover 
from one speed to the other. 


Speeds 8” Universal Chuck 
Slow 20 RPM 
Medium 386 RPM 
Fast 60 RPM 


Knock-out Reamer Drives are designed for both production and maintenance work. 
They are not only built to drive reamers, but for honing, burnishing and miscel- 
laneous polishing operations as well. Garage mechanics or workers on the production 
line find unlimited use for the K-O Reamer Drive. 
Knock-out Reamer Drives are equipped with hand and foot switches, 
ting the operator maximum convenience of operation. The unit is compact and 
complete, and will pay its way over and over in any production plant, maintenance 


AMERICAN MACHINERY & STEEL CORP. 
Detroit 26, Michigan 





Week Week dan. 1 dan. 1 
Ended Same Ended‘ Total to to 
Oct. 25, Week  Oct.18,  Oct., Oct. 26, Oct. 25 
1947 1916 1947* 1947 1946* 1947* 
GENERAL MOTORS . 29,304 27,696 30,234 101,362 543,568 1,137,482 
Chevrolet ............ 13,764 12,855 14,275 49,521 255,425 544,172 
EL 6:4 oh 04-3 ca Ved bar 5,733 4,957 6,045 20,801 105,610 217,907 
I st > 5.es'shcy 4,400 30 4,652 5,081 4,608 15,000 89,942 175,462 
Oldsmobile 3,320 3,724 4,013 13,412 73,551 155,079 
Eo cana oe anal 1,335 1,079 1,293 2,623 19,040 44,862 
CHRYSLER ........ . 15,076 =11,076 4,117 39,219 451,047 613,999 
Plymouth 6,521 4,716 2,201 15,533 200,465 282,803 ‘ 
SN si 0 ate oka s 4,491 3,371 873 18,627 145,119 178,670 
Chrysler ......... 2,224 1,701 842 5,242 62,932 84,087 
I  saia sere. tier ite, inaae ae 1,840 1,288 201 4,817 42,531 68,439 
RS iets 665 wes 00, aa ON 17,105 12,198 16,874 61,323 348,715 587,535 
Se . 18,164 9,531 12,959 46,975 287,219 168,445 
EE aoa seed aves 3,277 2,154 3,255 11,926 52,070 95,739 
Ns iiaieecaes 6 « 664 513 660 2,422 9,426 238.351 
KAISER-FRAZER 4,350 560 3,643 14,565 3,202 106,292 
SE Bid cist eee ee 4 1,973 212 1,812 6,925 1,549 55,128 
a errr 2,377 348 1,831 7,640 1,653 51,161 
STUDEBAKER ....... 2,812 2,261 2,847 10,1383 55,863 96,751 
ieee 1,919 2,763 1,763 6,938 76,106 90,696 “> 
BMPEPUvv cece ccczee ] 128 2,655 50 178 73,464 87,611 
PACKARD ............ 1,211 1,487 1,131 3,599 30,883 41,445 
MUMEMEMEY x's. s-cesecsvs 702 327 523 2,353 2,371 26,341 
CRE ice ccceecsse 444 183 475 1,747 2,498 15,7738 
Total Cars, U. S. .... 73,051 61 206 61,657 241, 417 1 1,587,667 2,803,928 
tStation wagons. *Revised. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Jan.1 Jan. 1 
Ended Same Ended Total to to 
Oct. 25, Week Oct.18, Oct., Oct. 26, Oct. 25 
1947 1946 1947* 1947 1946* 1947* 
CHEVROLET ........ 7,749 7,544 7,872 26,086 200,803 249,635 
7 ae 4,278 5,140 4,668 16,156 153,443 235,691 
DODGE... ... ocae. | ae 3,037 3,489 12,078 101,091 143,711 
INTERNATIONAL oot. ee 2,951 3,295 11,816 91,024 126,674 
ED ids ox'5.6 0 oie'e nea 1,724 2,309 1,414 5,837 56,872 68,700 
STUDEBAKER 1,360 628 1,354 4,864 33,281 54,098 
GMC ..... 1,612 1,228 1,589 5,669 23,032 50,364 
EES ch fod as coces 469 402 1,480 3,241 17,146 
RE ee 488 536 470 1,705 12,859 16,898 
ee 430 384 418 1,268 9,942 15,130 
DIAMOND T.......... 330 332 328 1,114 6,493 13,376 
FEDERAL 258 162 270 935 5,060 8,297 
ee odio 73 ee Salata 2,680 2,917 
CROSLEY ............. 118 ire 114 378 aha 2,654 
MISCELLANEOUS 467 484 481 1,693 22,260 18,507 
Total Trucks, U. S 25,796 24,813 26,164 91,029 ‘722,072 1,023,798 ¥ 
~ ‘Total Cars, Trucks, 
Pi Wb -Wvisseveneoesas 6 98,847 86,019 87,821 332,446 2,309,739 3,827,726 
Total Cars, Trucks, 
GHEY: eo cs eerwssse eeu 5,304 2,944 5,512 19,764 119,751 206,881 i 
Grand Total, Cars and 
Trucks, U. S. and 
CREE... sa-n0 dbtuneess 104,151 88,963 93,333 352,210 2,429,490 4,034,607 






















Lee Company Model 










belt. Shipping weight 







“Vv” belt, provide 





5/8” Drill Chuck 
680 RPM 
1300 RPM 
2000 RPM 









thus permit- 








529 E. Jefferson 
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quotas will continue, 
| learned. Fleet sales are expected 
to continue to come out of the 
15 percent reserve. 
OLDSMOBILE— Distribution plan 
for 1948 will be similar in many 
respects to its present program. 
According to company officials, any 


it was 


Plans 


(Continued from Page 1) 


ther plans but none better than 
resent one has been found, it’s un- 
lerstood. All fleet sales will con- 
inue to go through dealers, it was 
earned. 


BUICK — Distribution will be 
substantially the same as hereto- 
fore with some minor adjust- 
ments, it is understood. While 


changes or modification in its pres- 
ent plan will be of a minor nature. 

CADILLAC—Only minor changes 
will be made, it’s understood, with 


there’s no legal commitments | some adjustments in dealer quotas 
after Nov. 1, a “moral obligation | due to population shifts. There will 
exists” and fair handling of | probably be a few franchise can- 





om 
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cellations, due to improper repre- 
sentation. 

PONTIAC.—“Our distribution will 
continue the same with minor mod- 
ifications to adjust inequalities,” de- 
clared L. W. Ward, general sales 
manager. 


Ford Net Worth 
Fell $14 Million 
During 1946 


BOSTON.—Ford Motor Co.'s net 
worth as indicated by total capital 
stock and surplus decreased $14,- 
136,000 in 1946 according to a bal- 
ance sheet filed Thursday with the 
Massachusetts state tax commis- 
sioner. 

Total surplus Dec. 31, 1946, 
amounted to $683,162,000 compared 
with $697,298,000 Dec. 31, 1945. 

Net working capital decreased in 
1946 by $44,669,000. Total current as- 
sets Dec. 31, 1946, amounted to 
$569,555,000 as compared with $523,- 
638,000 in 1945, while current liabili- 
ties increased to $168,818,000 Dec. 
31, 1946, from $78,232,000 Dec. 31, 
1945. 

Included in the current assets 
were inventories amounting 
$179,817,000 Dec. 31 


1945. 
Stewart Takes Over 


New manager at the Lake Wales | 


(Fla.) Motors, Inc., is G. W. Stew- 
art. Stewart has been owner of the 
Kaiser-Frazer dealership for the 
past several months. 


Dhbituaries 





'W. A. Brush Dies; 
Was a Pioneer 
‘Car Designer 


DETROIT. — William A. Brush, 
74, pioneer automotive engineer, | 
died suddenly of a heart attack at | 
his home here last week. His 
brother, Alonson P. Brush, de- 
signed the Brush, one of the early | 
cars. 

At the time of his death he was | 
associated with his brother in the 
Brush Engineering Assn. Many of 
today’s cars are equipped with in 
ventions of the two. 

He was born near Detroit and en- 


|tered the automotive industry at 


the turn of the century in the sales 
department of Packard. 
+ ” * 


Gibson Drowns in Florida; 


Yale & Towne President 
POINTE VERDE, Fla.—W. Carey 


| Gibson jr., 51, president of Yale & 


Towne Mfg. ‘Co., Stanford, Conn., 


died here in a drowning accident | 


recently. 

Burial was in Mt. Kiscoe, N. Y. 
He leaves his wife, a son and 
daughter, and a brother, Calvert, 


vice- “president of Yale & Towne. 
ok 


Fletcher Ww. Smith 
ROCHESTER, N. Y.—Fletcher W. Smith 
who at one time served as vice-president 
and sales manager of the former Burch- 
Chevrolet Corp. here, died in Highland hos- 
pital Oct. 19 after a short illness. 
* * 


Louis L. Davis 
MARSHALL, Tex.—-Louis Lottier Davis 
52, for some years holder of the Packard 
and Pontiac franchises here and more re- 
cently operator of a used-car business, died 
Oct. 12 following a short illness. 
* * * 


James M. Doom 

ATLANTA, Ga.—James M. Doom, 72. | 
retired automobile dealer, died Oct. 18 at a | 
private hospital here. He was associated 
with the Studebaker dealership here and 
was retail sales manager for two years, | 
retiring 14 years ago. 
* * * 


H. K. MacCarthy 

ST. LOUIS.—Harold K. MacCarthy, 
veteran automobile dealer, died Oct. 11 of 
heart disease at his home here. He was 
president of Transit Bus Sales Co., formed 
in 1937, and vice-president of MacCarthy 
Motor Co., a Ford dealership founded in 
1929. 





56 


* * + 


William P. Selman 
SUMMERVILLE, Ga.—William P. Sel- 
man, 46, partner in McWhorter-Selman | 
Chevrolet Co. here, died wnexpectedly at 
his home Oct. 7. 
* * * 


C. H. Barreuther 
WINSTED, Conn, — Charles H. Bar- | 
reuther, 77, for many years in business | 
with his brother, the late John H. Bar- | 
reuther, doing business as _ Barreuther | 
Bros., automobile dealers, died recently. 
* * * 


W. G. Schmunk 
CLEVELAND. — Walter G. Schmunk, 
whose whole business life was identified 
with the auto industry, died here Oct. 9. | 
Schmunk joined the White Motor Co. in | 
1901, later went to Peerless and in 1929 | 
became a dealer for the Hudson Motor | 
Car Co. 








A MODERN new assembly line has just been installed at the Lincoln plant in Detroit, 
as part of a two-million-dollar modernization program. Assembly of Lincoln cars pro- 
ceeded uninterrupted by the changeover which lengthened the former assembly line by 
1,575 feet. Modern slat conveyors, overhead monorail and dual-chain flat-top conveyors 
bring the car to the workman at the exact level best suited for the operation he per- 
forms. The entire changeover was completed between 3:30 p.m. Friday and 7:30 a.m. 


Monday, the regular starting time. Above, T. W. Skinner (left), Lincoln-Mercury gen- 
eral manager, and N. 8S. Brown, director of manufacturing, inspect the first Lincoln to 


move down the new assembly line. 





condition for operation on the high- 
ways.” 

C. E. Anderson, present secre- 
tary of the Alabama association. 
said a bill to establish compulsory 
motor vehicle inspection in Ala- 
bama was killed through efforts of 
the association at the past meet- 
|ing of the state legislature because 
ithe bill, as proposed, was not 
deemed beneficial to the general 
welfare. He added another bill of 
|this nature will be introduced in 
the legislature at its 1949 session. 

Warning dealers against the 
growing tendency of thousands of 
motorists who prefer to remain at 
home on holidays and weekends 
rather than endanger their lives 
on the highways, Klugh said “The 
automotive industry, of which our 
dealer agencies represent a large 
and important part, has a chance 
to advance materially the business 
opportunities of the industry 
through the years by sustaining a 
sound program for the promotion 


|of highway safety.” 


Outlining the compulsory mo- 
tor vehicle inspection law which 
Pennsylvania has had for nearly 
20 years, Klugh cited national 
records disclosing that 16 percent 
of all accidents in 1946 could be 
charged to faulty mechanism and 
that those states having inspec- 
tion laws showed the lowest av- 
erage. Pennsylvania’s records 
rho-ved that less than 8 percent 
of its accidents could be traced 
to mechanical failures, he said. 

B. G. Devan, 
dent, delivered the welcoming ad- 
dress at the opening session. “The 
|Facts Speak for Themselves” was 
|the title of an address by L. J. 
|Buckland, automotive consultant. 
|New York City. 

William H. McGaughey, public 
relations director, Automobile Man- 
|ufacturers Assn., spoke on “Your 
Golden Opportunity.” William L 
Mallon, past NADA president, dis- 


outgoing presi- | 
;son, World War I hero and assist- 


ge ar vate coe Be «Klugh Calls Compulsory Test 
A ‘Moral’ Responsibility 


(Continued from Page 3) 


cussed beneficial results of efforts 
of the national organization. James 
A. Simpson, Birmingham attorney, 
discussed state tax problems. 

The new ADAA board of direc- 
tors includes the following: Ben 
Devan, James Hardy, Guy Spencer, 
George Cox, V. C. Adams, H. B. 
Vaughn, Hayes Tucker, W. M. Tur- 
ner, Myles Patterson, James Calla- 
han, M. S. Williams, J. M. Stall- 
ings, S. E. Mary, W. N. Roberts, 
Claude Bullock, James A. Sporl, 
G. C. McRae, C. E. Thomas, Lee 
Hamilton, and T. J. Klumpp. 


Dealer Asks $599 
In Resale Suit 


ALEXANDRIA, La. Andress- 
Abbott, Inc. (Ford) last week 
launched a suit against a customer 
seeking to recover $599.45, described 
as the profit that the customer 
made when he resold his new car 
in violation of an agreement with 


|the company. 





Andress-Abbott charged that the 
customer sold the car within eight 
days of its purchase, breaking a 
written agreement which gave the 
firm an option to repurchase the 
automobile at the delivery price of 
$1,400.55 if he desired to sell it 
with'n 120 cays. 


Timken Axle Club 


‘To Hear Nichoson 


DETROIT. — Capt. A. A. Nicho- 


ant to the vice-president of Texas 
Co., will address the members of 
the Axle Club of Timken-Detroit 
Axle Co. at the club’s dinner 
meeting Nov. 3 at the Hotel 
Fort Shelby here. Nichoson’s sub- 
ject will be “Better Safe Than 
Sorry.” He will be introduced by 
C. G. Swanev, program chairman of 
the club. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





HELP WANTED 
SERVICE MANAGER “Experienced. For 
fast growing, aggressive Kaiser-Frazer 


Permanent posi 
Write giving ref- 
614 8S. An 


dealership in Florida 
tion in a good shop. 
erences to Tropical Motors, 
drews Ave., Ft. Lauderdale 


OFFICE MANAGER FOR CHEVROLET 
DEALERSHIP—Must be experienced in 
General Motors accounting system and 
capable of handling personnel. Excellent 
salary and pleasant working conditions. 
In reply state age, qualifications 
references, attach photograph if possible. 
Write Twin City Chevrolet, Inc., atten- 








tion Frank Edmond, Box 1110, West | 
Palm Beach, Fla. | 
SERVICE MANAGER — We require the 


services of a first class, thoroughly ex- 
perienced Service Manager in Georgia 
city of over one hundred thousand. Pre- 
fer Lincoln-Mercury or Ford background. 
A most unusual opportunity, permanent, 
good salary and share of profits. Answer 
treated confidentially. Give age, experi- 
ence, references. Box 1989, c/o Automo- | 
tive News, Detroit 26 


and| XgSISTANT SERVICE MANAGER 


SERVICE MANAGER— Must have had 
Studebaker experience. Good salary, ex 
cellent shop and splendid city to live in 


William Catlin and Sons, 301 Park Sst 
Jacksonville, Fla 

MECHANICS WANTED— Growing Los An 
geles dealer has opening for several top 
grade mechanics. Preference given men 
experienced in Studebaker, General Mo 
tors, Chrysler products. Good working 
conditions, ideal year-round climate. Pay 
50-50 with $275 monthly guarantee 


Write detailed experience to J. J. Boma 

lick, Inc., Studebaker dealer, 2333 E 

Olympic Blvd., Los Angeles 21, Calif 

West 
side Detroit Chevrolet dealer. Salary and 
incentive. Permanent position. Must be 
thoroughly experienced and capable. Box 
1999, c/o Automotive News, Detroit 26 

WANTED—Experienced mechanic to han 
die front end and frame work in one of 
North Carolina's most modern garages 
Box 1995, c/o Automotive News, De 
troit 26. 


PARTS MANAGER for 
in Central Ohio. State age, 
tions and experience. Box 
Automotive News, Detroit 26 

(Continued on Page 58) 


“Ford dealership 
qualifica 
1974 c/o 
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(Continued from Page 57) 


HELP WANTED 


WANTED—Service manager in permanent 
position for established new car and 
trucks (DeSoto) distributorship in San 
Juan, Puerto Rico. Must have Chrysler 
experience. Applicant must speak Span- 
ish and be able to manage 25-man shop 
including foreman and must be schooled 
in service operation. Salary and incen- 
tive bonus. Must be thoroughly experi- 
enced in all phases of service operation, 
including mechanic practice, to take 
complete charge of one of Big Three 
distributorship, 1,000 units yearly po- 
tential. Applicant must be in a position 
to furnish complete history of previous 
experience with references. In answering, 
state age and all qualifications. Furnish 
picture. Replies held in confidence. Please 
specify salary expected. Soler & Mas- 
caro Auto Corp., San Juan, Puerto Rico, 
Box 4127. 


SALESMAN for nationally advertised auto 
seat covers with following among new 
and used car dealers. All territories, com- 
mission basis. Box 1987, c/o Automotive 
News, Detroit 26. 

SERVICk MANAGER—By Chevrolet 500 
car contract dealer in central Indiana. 
Previous General Motors experience, age 
35-45. Unlimited earning possibilities. 
Give complete personal history and en- 
close late snapshot. Box 1996, c/o Auto- 
motive News, Detroit 26. 


WANTED 


SERVICE SALES 
REPRESENTATIVE 








An outstanding opportunity for 
a man with automotive service- 
sales experience. 


The man we are seeking is 
35-45 years of age, has had a 
sales and engineering back- 
ground and is capable of han- 
dling a large volume of detail. 


Write in confidence stating 
complete details. 
7 
Box 1993 
c/o Automotive News 
Detroit 26 


RR AR 


SALESMEN WANTED—Aggressive eastern 
distributor automotive accessories an 
supplies, wants several experienced men 
calling on car, truck and fleet accounts. 
Excellent territories open. Commission. 
Box 1988, c/o Automotive News, De- 
troit 26. 

EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 
is practically impossible. Discuss the 
situation with your employer as we wil) 
require his recommendation, Sam Mur- 
ray, Inc., 1917 Biscayne Blvd., Miami, 
Fla., or telephone Mr. Marshall, Service 
Manager, Phone 9-4761. 


















POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
werd for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance. 








ASSISTANT MANAGER—Man trained in 
competitive pre-war auto market wants 
place in progressive organization to train 


salesmen for future competition. Can 
handle sales promotion. public relations 
and install profit sharing plans. Box 


1979, c/o Automotive News, Detroit 26 


ACCOUNT - OFFICE manager, executive 
ability. General Motors experience. Would 
like position with opportunity to pur- 
chase interest in medium sized dealer- 
ship. Box 1983, c/o Automotive News, 


etroit 26. 
ophoRTUNITY to become associated with 


General Motors dealer, midwest or 
southwest. Wish junior partnership. Have 
cash. No experience. College graduate 
ex-army pilot. Now junior executive in 
government agency. Thirty venrs old 
married. Box 1982, c/o Automotive News 
Detroit 26. 


POSITION WANTED as general manager 
Chevrolet or G.M. dealership. Have 
worked with G.M. dealers and their or- 
ganizations several years. Will assume 
management on salary and profit per- 
cetnage basis, with opportunity to buy 
in later if satisfactory. Age 39. Top ref- 
erences. All replies held strictly confi- 
dential. Box 1994, c/o Automotive News 
Detroit 26. 


MANUFACTURERS REPRESENTATIVE 


SALESMAN—To sell top quality luggage 


as side line to automobile dealers. Must 
be reliable and know trade. Attractive 
commission Big opportunities; choice 
terri‘ories open. Write full details, lines 
carried, territory, references. Box 1997, 


c/o Automotive News, Detroit 26. 
BUSINESS FOR SALE 
USED CAR LOT in Seattle, Washington. 


Choice location, long term lease, clear- 
ing over $1,500 monthly. Will sell with 
or without stock. Earnings can be dou- 
dled. Owner has other interests. Box 
1977, c/o Automotive News, Detroit 26 


FOR SALE—NAPA parts store, complete 
with automotive machine shop in south- 
ern Arizona. Gross sales $140,000 per 
year. Will sell for inventory of stoc’. 
equipment and fixtures. No blue sky 
Owner has other interests. Write Box 
1966, c/o Automotive News, Detroit 26 
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CLASSIFIED WANT AD DEPARTMENT 

























BUSINESS OPPORTUNITIES 
WESTFIELD, N. Y., between Buffalo and 
Erie. Real estate, equipment and stock. 
Wholesale and retailing tires, retread- 
ing, automobile sales, repairs, retail 
gasoline, olls, groceries. Employing 12 
men and one woman. Long established 
and truly successful.. Excellent opportu- 
nities to a partnership. Price approxi- 
mates $90,000. L. B. Watson, broker. 


DISTRIBUTORS WANTED 


EXCLUSIVE TERRITORIES open for dis- 
tridutors now calling on automobile deai- 
ers to handie round, chrome plated tail 
pipe extension. Write, giving full par- 
ticulars, territory covered and number 
ot dealers you contact. Box 1981, ¢/o 
Automotive News. Detroit 26. 


NEW LINES WANTED 

MICHIGAN and adjoining states covered 
by top-flight sales representatives with 
good contacts, who desire exclusive rights 
for production items as distributors or 
manufacturers agents. Ready for action 
NOW. Box 2000, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 
CAPABLE EX-DEALER, lifetime experi- 
ence, will purcnase franchise northern 
N. J. (or partnership). Factory accept- 


ance assured; confidential. L. Henschel. 
204 Glenridge Ave., Montclair, N. J. 








DEALERSHIP WANTED—Experienced au- 
tomobile man desires to purchase any 
G. M. dealership with 200 to 500 new 
car potential. either outright or on part- 
nership basis. Can furnish excellent Dank 
reterences and factory approval assured. 
All replies will be Kept strictly conn- 
dential. Box 1975, c/o Automuiive News, 
Detroit 26. 


HAVE QUALIFIED with General Motors. 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 


WANTED—Dodge, Plymouth dealership. 
Especially interested in 350 car contract 
or better. What can you offer me? All 
replies strictly confidential. Time is im- 
portant. Reply to Box 1998, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP FOR SALE 


NOW HAVE FRANCHISE for well known 
make of car. Modern new buildings. Prog- 
ressive North A.:abama town of about 
50.000 pop. Stock and equipment will 
require about $5v.000 to handle. Will 
lease buildings at reasonable price. An 
unusual opportunity to get an up and 
going dealershi;. KBox 1976, c/o Auto- 
motive News, wvetroit 26. 


FRANCHISE AVAILABLE 


OIRECT FACTORY-DEALER franchises. 
txpansion of manutacturing facilities 
now makes possible the appointment of 
additional dealers throughout the United 
States and foreign countries. We do not 
sell our franchises, but dealers must 
qualify. ‘‘A second car’’—listing under 
$150. Contact General Manager, SAFTI- 
CYCLES, INC., LaCrosse, Wisconsin. 


NEW CARS WANTED 


1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis 
Capitol Motors, 530 Linden S8t., Allen- 
town, Pa. 





CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1225 South Fig- 
ueroa St., Los Angeles, Calif. 


PACKARD DEALER will. buy 1947 and 
1948 Packards, any body style, including 
taxi and 7-passenger. Wire or phone 
*‘collect."" Pueblo Motor Co., Pueblo, 
Colorado. Phone 1208. 


USED CARS FOR SALE 





LONGVIEW AUTO 


AUCTION 


Every Tuesday 
MORE CARS — MORE BUYERS 
1 Mile West on U. S. 60 
LONGVIEW, TEXAS 








Our 


VOLUME sy wora 


LARGE STOCK 
* CHEVROLETS 
1947 


* FORDS 
¢ PLYMOUTHS 
Also 1946 and Earlier 
All Makes and Body Styles 
Write — Wire — Phone 


SHEARER MOTOR CO. 
7256 Manchester Hl. 3400 
ST. LOUIS 17, MO. 








USED CARS FOR SALE 





WHOLESALE to all new and used car 
dealers, all models. Alamo Auto Sales 
11615 Woodward, Detroit 2, Mich. 





$200,000.00 STOCK 
of GENUINE CHEVROLET 


PARTS orait Gasset By Sate 


SHEARER MOTOR CO. 


7256 Manchester HI. 3400 
ST. LOUIS 17, MO. 








DEALER’S AUTO AUCTION 
Albany, N. Y. 


Each Monday at 12:00 sharp. Auction 
indoors. Western Avenue. Lots of cars. 
Lots of action. All dealers cordially invited 


Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 
Office: 1175 Washington Ave., Albany, N.Y. 








CAR LOADS OF ’EM! 
CARS 
TRUCKS 
PICK-UPS 


‘37s to ’47s NEW-USED 


LARGEST DEALER 


IN NEBRASKA 


2086 Farnam St. Ph. Harney 6090 
OMAHA, NEBR. 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 


crossroads of America, where 66 and 
71 highways cross and the East meets 


the West. Auction every Friday rain 
or shine. Inside. sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 





AUTO AUCTION 


Every Friday—I12 O'Clock 
HORSE HEADS, NEW YORK 


4 Miles North of Elmyra, N. Y., 
On Route 17 


A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 

Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 


Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard, and West, 
Auctioneer 








"ON THE “MASON-DIXON LINE” 
AUCTION 


For Deaiers Only 
EVERY MONDAY 


Schaefer-Connell Co.. Inc. 


40383 Dixie Highway Louisville, Ky. 
At Worcel’s Auto Trailer Mart 
Also Every Thursday in Indianapolis, Ind. 





USED CARS FOR SALE 


AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 
LN PHILADELPHIA 
1947 to 1989 Models 
ALL BODY STYLES 
Also Big Selection of Convertible» 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 
4589 Chestnut St. 
PHILADELPHIA 39, PA. 


Phone or Wire Allegheny 4-4450 
“Philadelphia's Largest Used Car Dealer’: 














AUTO AUCTION 
THURSDAY’S NOON 
Dealers Only 
“Heart of Tobaccoland” 

Sale Fee $5 Phone R-731 


Hometown Sales 
4. B. LEATHERS, Manager 
Amertean Lesion Grounds 
Oxford Highway at Durham, N. C. 








CLEAN, FAST MOVING 
USED CARS 


SHIPPED ALL OVER THE COUNTRY 
Best Wholesale Deal in the U.S.A. 


LEO ADLER, INC. 


DeSoto-Plymouth Dealers 
3000 Fenkel 
7 Blocks East of Livernols 


DETROIT 21, MICH. 
UN. 3-7400 








AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


\% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
cali—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


PAT PATERSON, Auctioneer 


Dver Auto Auction 


Phone 4111 Dyer, Ind. 
Res.: Lansing, Tl., 730 





WHEN IN OLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Osan Always Find Fast 
Moving Merchandise at a Price 
6619 Euclid Avenue Phone HE. 0237 
Cleveland 3, Ohio 


AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 car: 
a week; many late models. All buyers ar 
cordially invited. 

Prompt attention given all inquiries. 

If you come to nearest airport or trai: 
station, notify us and our representativ: 
will meet you. Sale held inside moder 
building. 


BURTON LIVESTOCK 


EXCHANGE, INC. 
Vernen om Route N. Y¥. 5 New Vor' 











TRUCK EQUIPMENT FOR SALE 


NEW FORD CABS—$290 complete at 
Sharon. Dick Crocker, | Massachusetts. 
TRUCKS WANTED 
TRUCKS WANTED--Auto transport trac- 
tor and trailer. Diesel dump trucks. Tank 
trailers, cap. 4-6000. Army jeeps, weap- 
on carriers. Automobile Dealers Ex- 
change, Bridge Plaza South, cor. 22nd 

St., L. L. City, N. ¥. 


WANTED—New Dodge trucks. Any model, 
% to 3 ton. Need immediately four WD- 
21FF Cowls. Wire.or call Welborn Motor 
Co., Dodge Dealer, Anderson, 8. C. 





TRUCKS FOR SALE 


EEE 
AUTOMOBILE TRANSPORT, 1946 White 
truck, Mechanical Handling trailer. Ex- 
cellent condition, low mileage. Hutchin- 


son Motor Co., Hutchinson, Kansas 
Phone 4104. 
FOR SALE—Auto transport, Mechanica! 


Handling System brand with tandem 
axles, 1942 Chevrolet tractor, 2 spd., 825 
tires, heater and spotlight and many 
other extras. Working steady on long 
distance hauls. Very good appearance 
and mechanical condition. $3,100 com- 
plete and ready to go to work. Phone or 
write Ernie Schoening, Mineola, Iowa 
Phone 266. 


WANTED—’41 Mercury convertible com- 
= cowl. Cherry Auto Parts, Toledo 
0. 


ARMY JEEP ENGINES, either new or 
remanufactured. Write or phone giving 
quantity and prices. Roy Bridges & Co.. 

2801 6th Ave. So., Birmingham. 

Alabama. 


1946 C50 AUTOCAR tractor and 30-foot 
Dorsey refrigerated van. 31,900 actual 
miles. Original cost over $9,000. A sac- 
rifice at $6,495. Wire, write or call Fields 
Motor Co., Ine., Pensacola, Florida. 


FOR SALE—One new WDxX Dodge ton 
power wagon, chassis and cab, pick-up 
bed, 4-wheel drive, winch in front, suit- 
able for a tow wagon. 126” wheelbase. 
list price $2,295. Gettysburg Motors. 
Gettysburg. Penna. 


1943 AMPHIBIOUS JEEP, Ford, 1,700 
miles. New 6-ply tires. Complete, al! 
equipment working. Repainted. Excellent 
wa $875.00. City Motor Co., Nor- 
‘olk, Va. 


NEW DODGE-WHAX 2-ton, heavy duty 
chassis and cab with Truxsteel trailing 
axle 825:20x10 ply front tires and 900: 
20x10 ply dual rear, deluxe cab. Radia- 
tor guard, cab lights. Bailey-Smith, Inc., 
421 S. Capitol Ave., Lansing, Mich. 


NEW 1946 FORD ten-wheeler equipped 
with 8.25x20 10-ply dual rear tires, 2- 
speed axle, model 26X Truxmore third 
axle. Fine unit fully equipped. $500 be- 
low list. Cameron Auto Sales, 336 8S. 
Cameron S8t., Harrisburg, Pa. 


BUSES FOR SALE 


NEW MACK BUS CHASSIS, Model CBL 
233” wheelbase, EN354A downdraft en- 
gine, 5-speed transmission, Westinghouse 
air brakes, bus springs and shock ab- 
sorbers front and rear, 9.00 tires, prime 
paint. Reeves Equipment Co., Muskogee, 
Okla. (Mack dealer). 

FOR SALE—One 1947 Chevrolet schoo! 
bus, complete with new Carpenter body 
equipped with heater, fire axe, fire ex 
tinguisher. Clark Chevrolet Co., Scotts 
burg, Indiana. 


NEW FORD V100-158” 














equipped Hicks 


body, fire extinguisher, heater, flags, 
flares, fuses, flasher lights, 36 passen- 
ger, $3,575.98, including dual rears, 


spare, Hy-Par brakes. Rayl-Stanley Ford 
dealer, Joplin, Mo. Phone LD-44. 


TRAILERS FOR SALE 


Automobile Dealer Is Desirous of 
Disposing of His Stock of New 


HIGGINS CAMP TRAILERS 


Fully Equipped at Distributor’s Cost 
rs are ideal for hunting, fishing, 
Florida vacationing. Write Box A23, 310 
West 57th St., New York 19, N. Y. 


eee 





PARTS WANTED 


WANTED—Body for 1940 or 1939 Stude- 
baker President or Commander. C 
Thompson, Studebaker Corp., South 
Bend, Indiana. 


WANTED—One right rear fender 1939 
Buick Special; 1 complete 1941 Chevrolet 
body, Fenderville Collision Service, 228 
E. Erie St., Painesville, Ohio. 


WANTED—1940 Ford right front fender, 


new or used, in perfect condition. Beck- 
ett, Brielle, N. J. 


PITMAN ARM assy. part No. GM 268658. 
Tie rod pins and bushings for GMC6xé6, 
lug bolts for 6x6 GMC (Banjo) part No. 
GM 3660031 and 3660032. Steering gear 
bearings for GMC No. 178480. Complete 
new automatic transmission for 1938 
Buick Special. Luther A. Smith Auto 
Parts Co., P. O. Box 1004, Jackson, 
Miss. Phone 2-1218 or 4-8208. 


WANTED—Body complete for 1941 Chrys- 
ler six. Advise condition and price. Mar- 
tin Motor Co., Springfield, Missouri. 


PARTS FOR SALE 


FORD PARTS shipped anywhere. Call 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9 
Ohio. Melrose 7275-6-7. 


REAR FENDER front facing plates, pol 
ished cast aluminum, will not rust, fits 
'41 to °47 Fords, a bargain at $6.50 a 
set, FOB Cleveland. Can supply large 
quantities. Euclid Ford Co., 495 E. 185 
St., Cleveland 19, Ohio. 


PARTS TO FIT HUDSON—Water pump 
kits, $8.90; timing gears, $7.45 less 
30%; lots of 6, less 40%. Many other 
parts, less 25%. Floor mats, felt back. 
perfect fit, cut to shape with all holes 
punched. State year, each $4.75; lots of 
6, $3.95. All items first class. Prompt 
service. Indianhead Mfg. Co., Lima, 


FORD PARTS—Many hard-to-get items. 
Orders filled same day. Write, wire, 
phone, Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


WHOLESALE PONTIAC PARTS—Large 
stocks of hard-to-get parts, body and fen- 
der parts for all models. Fast service, 
25% discount. Walter H. Schultz, 1l’on- 
tiac,. 16-20 Passaic St., Trenton 8. N. J 


$100,000 INVENTORY Ford parts. We 
carry many hard to get items or will get 
them for you. Wire or write Timmerman 
Lima's Ford Dealer, Lima, Ohio. 














° 





36520HC VALVE springs, list 35c, net 15c 
63240HB rear spring K-7, list $39.20, 
net $12. 90970H sleeves, list $9.80, net 
$2.50. 103572H wheel cylinder, list $4.60, 
net $1.50. 103573H wheel cylinder, list 
$4.60, net $1.50. 35663H, list 65c, net 
20c. 36604HD, list $1.50, net 40c 
35622HEX, list 75c, net 25c. SAE cap- 
screws %x2%, list 15c, net 1%c. Axle 
cass nuts 1%, list 20c, net 2c. F.O.B 
Joplin, Mo., Knight Truck & Implement 
Co., Joplin, Mo. 
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BEAT THIS BUY 


New Firestone Spark Plugs 


' FREIGHT 
PREPAID YOUR DOOR 


l3e 


These Are First Line Plugs Retailing for 65c 


F40 — 14 Millimeter 
Equivalent Plugs Listed Below 
Champion J8—J8J—J9—J10—JAI1 
AC—42—48 Com—44—44 Com—45—45 Com 
i Autolite A3—AH4—A5—Plus 5 


Packed in Wood Boxes Containing 920 Plugs 
} Each Plug in Individual Container—10 Plugs to Carton 


Fits Most All Trucks and Cars 
Fi. § 42 


ts Buick 38 to Lincoln 36 to 46 
Cadillac 36 to 42 Mercury (all models) 
Ohevrolet 31 to 40 Nash Amb. 37 to 46 
Chrysler 31 to 40 Olds 6 & 8 37 to 46 

i Cord 36 to 37 Overland (all models) 
Crosley 35 to 46 Packard 33 to 42 

i DeSoto 82 to 46 Plymouth 33 to 46 
as gr _ — Pontiac 6 & 8 34 to 46 

| 


Studebaker 41 to 46 


Graham-Paige (all models) Terraplane 38 to 88 


| Hudson 34 to 46 
LaSalle 36 to 46 Willys 40 to 42 
LaSalle 36 to 40 Jeeps (all models) 


' THIS IS ONLY A PARTIAL LIST 
Terms 50% With Order, Balance C.O.D. 
We Can Ship Immediately 


F. M. GREGORY 


188 GRATIOT AVE. DETROIT, MICH. 





Two Speed Rear Ends 


| Eaton No. 16050 with Hubs and 
Manual Controls 
Immediate Shipment — Limited Quantity 


BEHREND BROS., INC. 


360 Fallsway Baltimore 2, Md. 


Suan 











EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


5 (For Dealers Only) 


i AT EARL A. SCHOTTS 

, 2300 READING ROAD CINCINNATI, OHIO 
‘ Tel.: Maine $112, Woodburn 3060 

Auctioneer: Pat Patterson 














WORLD’S FINEST 
GIGANTIC AUTOMOBILE 


-AUCTIONS- 
FOR DEALERS ONLY 

Every Tuesday at 12 Noon 

If it’s low-mileage, clean cars you want, you can “load up” at 
ED HOUGH’S 
AUTO AUCTION SALES 
Shipping Arrangements Made on Request 

$900 North Broad St. Philadelphia, Pa. 








AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation—Fort Wayne, Indiana 


12 O'CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
Buy and sell with confidence where your price is our price. Our only 
‘uarantee is that you must be satisfied. Wire us for hotel reservations 
Jrive-away service to all parts of the nation. 


WEBSTER-MARKER MOTORS 
24 W. MAIN ST. FORT WAYNE, IND. 
Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 





AUTOMOTIVE NEWS, OCTOBER 27, 1947 


DELIVERED TO 


TEL. GE. 2200 | 



















cline Attention Used Car Buyers ! 


We Now Have a Nice Selection of Cars 
On Hand, Including Fords, Buicks, 
Chevrolets and Plymouths 
Models Range From 1937 to 1947 
Why Shop When We Can Supply Your Needs? 


CALL OR SEE 


HULL-DOBBS, INC. 


**‘World’s Largest Ford Dealer’’ 
1017 KENMORE BOULEVARD ad 
AKRON, OHIO 





OLDSMOBILE 





























































A A A TT TT TT aS 

WE HAVE THE PARTS! Largest stock of 
new and used for civilian and army 
trucks, also passenger cars. We are 
wrecking two 1946 Ward LaFrance trac- 
tor trucks with 2-speed rear ends (Tim- 
ken 653). Axles for 6x6 GMC, 4x4 Dodge, 
4x4 Chevrolet and thousands of other 
parts. Luther A. Smith Auto Parts Co., 
P. O. Box 1004, Jackson, Miss. Phone 
2-1218 or 4-8208. 


SHOP EQUIPMENT FOR SALE 


FOR SALE—One Storm reboring bar. 
Good condition. Very little use. Model 
NS, $250. C & S Investment Co., North 
Main, Joplin, Missouri. 


FORD LABORATORY test set. Just re- 
conditioned by Heyer Factory. Is in per- 
fect condition. Only $100 F.O.B. St. 

STIVERS AUTO SALES, 















SHERWOOD 1186 


The WORLD'S Finest 


AUTO AUCTION 


(FOR DEALERS ONLY) 


Going at FULL BLAST Every 


TUESDAY & WEDNESDAY 


BAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


21, Missouri. Mulberry 7000 or Atwater 
1139. 


FOR SALE—30 used parts bins with draw- 
ers, also extra sections, good condition. 
Universal Car Sales & Service Corp.. 
31-08 Northern Boulevard, L. I. City 1, 
N. Y. Stillwell 4-7050. 


BALLCRANK LUBETTE—Brand new, still 
in crate. Will deliver any place within 
109 miles of Cleveland for a total cost 
to you, $1,040. ECKENROTH SALES 
CO., 3501 Detroit Ave., Cleveland 13, O. 

SACRIFICE—One new John Bean pit type 
front end machine. Never been uncrated. 
Present list price $600. Our price $297 
F.O.B. Atlanta, Ga. Cherokee Motors, 
Inc., 431 W. Ponce de Leon Ave., De- 
catur, Georgia. 


- AIRPLANES FOR SALE 

1946 CESSNA 140, 2-place, 50 hours. All 
bulletins complied with. Complete 2-way 
radio and all instruments for blind fly- 
ing. Perfect condition. $800 off list price. 
Franklin-Overstreet & Co., Swainsboro, 
Georgia. 

NS 

WILL TRADE 

1946 SUPER CRUISER, like new, cost 
$3,500 including extras. Time 98 hrs. 
Trade even for best new car offer. C. F. 
Nolan Jr., 489 W. Main, Spartanburg, 
8. C 









“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 


Our reputation is your guaran- 
tee for HONEST, IMPARTIAL. 
EFFICIENT SERVICE. 


Call any bank or finance com- 
pany in Indianapolis for ref- 
erence. 





Sales Start 12 o’Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. Riley 8781 
INDIANAPOLIS, INDIANA 


ANTIQUE CARS FOR SALE 
FOR SALE—1913 Ford touring, practic- 
ally new tires, very good running con- 
dition. Best cash offer. Schuetz Motors. 
Inc., Monticello, Iowa. 


1914 FORD ROADSTER—Looks and runs 
like new. In original condition except 
top and tires recently replaced. Driven 
approximately 10,000 miles and in stor- 
age since 1920. Best cash offer or will 
trade for new Ford. Wilson Motor Sales, 
55 Lee St., Ridgewood, New Jersey. 


S.0.8.—Approved one quart fire extinguish- 
er with bracket, $5 each. Minimum of- 
der, six. Check with order. F.O.B. Tren- 
ton. Arnold Sales Co., 108 E. Hanover 
St., Trenton, N. J. 


~~ AUTO EQUIPMENT FOR SALE 


TOW CHAINS—5/16”’x16’ case-hardened, 
with hooks. $3.50 each. F.O.B. Trenton, 
check or money order. Arnold Sales Co., 
108 E. Hanover St., Trenton, N. J. 


TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 


RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by 1.0.0. 





NASH PARTS 


Large Stock of Mechanical and 
Body Parts in Stock 





We have sheet metal parts for late model cars. 


Out of town orders filled the same day. 


Tow Bar Sales Company 25% Discount to Dealers and Garages 


Factory Distributors 
100 So. Clinton St. Chicago 6. I. 


NASH CENTRAL MOTORS INC. 


_ ACCESSORIES WANTED $705 Carnegie Ave. 
CLOCK—Light switch (steering wheel) 
K7565AR 1932 Lincoln. Bennyhoff, 70 


West Windsor Ave., Phoenix, Arizona. 
ACCESSORIES FOR SALE 
FOR SALE—Four new overhead heaters. 
Never been uncrated. 100.000 BTU. 
Burns natural gas. Price $295 each. 
Johnson Motor Co., Stafford, Kansas. 
INDIVIDUALLY TAILORED auto seat 
covers for 1936 to 1948 cars in woven 
plastic, Target twill silk, Textilene Sun- 
sure fibre, gabardine twill. Prompt de- 
livery. Perfect Fit Auto Seat Cover, Inc.. 
1776 Broadway, New York City. 


AUTO SEAT COVER 


SPECIALIST 
Custom built in Satins, Rayon, Plastic, 
Cloth Fibre. Any car 1932-1947. 
‘Finest In The Nation’’ 
Write for Complete Catalogue 
and Prices Today! 


BOSTON BIG BUCK PRODUCTS CO. 
278 Cambridge St. Boston 14, Mass. 

















EX 5800 Cleveland, Ohio 


NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $6 0 or Two Years $10 0 
for which check is attached C or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 














t MISCELLANEOUS 

FOR SALE—New Ferguson F-102 DF neon 
sign, invoice price, $249. Sacxifice, $200. 
Fort Valley Motor Co., Fort Valley, Ga. 


FOR SALE—Jiffy Hft jacks. For Ford, 
Chevrolet, Plymouth. Specify when or-| | SPCC AGGRERG................-ccccessecsescssnrerensnenseeensesesessnstenesesesesssencones 
dering. Drive car on jack. No manual 
labor. List $3.95, net only $1.00 each, 
FOB Oneida. Keller Motor Co., Inc.. 
203 Cedar, Oneida, N. Y¥ 

ENGINE REBUILDING—Crankshaft 
grinding and  metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 

ATTENTION, Service Managers—Amazing 

low price on stud removers. $5 a dozen, 

F.O.B. Youngstown. KESSLER PROD- 

UCTS CO., 1064 West Federal St., 

Youngstown 2, Ohio. Phone 3-9335. 


Truck Dealer [J 
Insurance [] Financial [) 


Manufacturer [] 
Supplier [ 


Standard Vans 9'-12'-14' 
and 16 lengths 


single unit delivery body for 
mounting on 120” to 137’ W.B. 
flatface cow! chassis 


~ Wheethouse Vans 9”-12/-14' 
and 16’ lengths 


OLTMAN - O'NEILL 


Cargo-Tested TRUCK BODIES 


IRECT deliveries, by a fleet of fast overland trailers now enable truck dealers 


anywhere to have Oltman-O’Neill bodies mounted on chassis im their own shops. 


This service is a decided convenience to dealers who receive truck chassis from factories 


located at points distant from New York; Detroit; Chicago; or Oakland, California. 


Oltman-O’Neill all-steel, all-welded bodies are delivered complete and painted to 
match chassis. Greatly increased facilities for volume production on modern assembly 


lines guarantees highest quality at lowest price. 


Sold through dealers exclusively ~ A fleet of reliable overland trailers cover the nation delivering 
mp hese direct to dealers for immediate mounting. 


OREN AON MED 


we TROIT 10, MICHIGAN 
5171 Martin Avenue sag TAshmoo oes 8502 








